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Smaller Profits For 
Fire Companies Seen 
Upon 1939 Business 


Fire Losses May Be $20,000,000 
Over 1938, With Rates Lower 
and Income Unchanged 


AUTO PREMIUMS ARE HIGHER 


Extended Cover, Land and Ocean 
War Risk and Other Side- 


Lines Bring More Income 








Fire insurance companies are now 
gathering and analyzing their results for 
1939 with the knowledge that last year’s 
experience was not as good as many had 
hoped nor as bad as some had feared 
when viewing the future twelve months 
ago. In the strictly fire underwriting 
field the consensus is that aggregate pre- 
mium income for stock insurers changed 
little from the 1938 figures, but may have 
Rate levels continued 
downward last year, numerous 
states announcing reductions. This has 
been offset somewhat by larger writings 
which followed the upturn in general 
business conditions during the second 
half of the year. 

Meantime, as fire insurance fights to 
hold the premium volume from further 
shrinkage, losses have increased moder- 
ately, leaving at best only a narrow mar- 
gin of profit.’ Last year’s fire losses 
will probably be in the neighborhood of 
$20,000,000 above the 1938 total of $302,- 
000,000. The 1938 losses were 6% higher 
than those for 1937 and marked the first 
time since 1933 that losses have exceeded 


$300,000,000. 


Automobile Changes 

Production heads of fire underwriting 
companies continued in 1939 to empha- 
size the development of the many rela- 
tively new coverages now available to 
property owners, in their efforts to build 
up a strong, diversified premium income. 
Automobile premiums increased rather 
Sharply following the gain in sales of 
new cars. However, it still remains to 
be seen whether much of this increase 
came to insurers with regular local agen- 
cy forces. 

In the automobile finance field the 
trend toward finance company owned in- 
surance units has gained further head- 
way. Whereas a few years ago the Gen- 
eral Exchange Insurance Corp. of Gen- 
eral Motors was pointed to as practically 
the sole finance company insurance sub- 
sidiary, today there are a dozen or more 
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52 Sales Ideas 


and 
52 Cartoons 





in the booklet | 
“IDEAS that CLICK” 
published by } 
The Eastern Underwriter Co., 94 Fulton St., New York, N. Y. 
Price $1.00 
Each Idea is from the Experience of a Successful Producer 
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A Nose for News 


One of our New York underwriters was handed the 
| lead of a small clipping from a local newspaper, announc- 



























ing an engagement. A month later he reported that he 
had seen the prospect but had been unable to interest him, 
but would try again six months later. 








But a year later the underwriter reported that while 
the original lead was not a particularly good prospect, he 
had introduced his best man. On this second prospect 
three policies were sold, two for $5,000 each and one for 
$40,000. 


A month later he reported that he had followed through 
on the original lead and sold $10,000 and $40,000. And 

| some time later he sold another $40,000 to the original 
lead, plus still another $40,000 to the second man. 


Was it such a good “nose for news” in that engagement 
announcement that sensed so much business in such a 
| casual lead? Or was it that the clipping warmed up the 








approach to a man who was “not a particularly good pros- 
pect?” Or was it that the underwriter, having made a 
good contact, did not waste it but tried again? 

A good follow-through doesn’t just happen. It is 
worked out, step by step. 
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N. Y. City Agencies’ 
1939 Production Was 
Behind 1938 Volume 


Leading Agencies Included C. B. 
Knight, Myrick, Fraser; Some 
Production Figures 


C. B. KNIGHT AGENCY AHEAD 


Monthly Totals For City Show 
Business Was Steady With No 
Unusual Spurts 








There were no boom months in 1939 
to send production figures soaring as 
they did in 1938 and most agencies in 
New York City finished the year behind 
their 1938 totals. One of the exceptions 
among the larger agencies was C. B. 
Knight Agency, Inc., Union Central Life, 
which made a gain of $3,000,000 in new 
business for the year. Newer agencies, 
of course, showed the result of building 
new organization. 

The report does not include all agen- 
cies, but among leaders for the city in 
volume of production for 1939 were 
The C. B. Knight agency, Union 
Central Life, which reversed the trend 
and showed a gain for the year with a 
total including life insurance and annui- 
ties of $21,331,369 as compared with $18,- 
246,225 last year. The Julian S. Myrick 
agency, Mutual Life of New York, re- 
ported $13,623,975. The Fraser agency, 
Connecticut Mutual, paid for $9,400,000. 
The Gerald A. Eubank agency, Pruden- 
tial, paid for $7,235,413 of Ordinary and 
$619,842 Single Premium Annuities. The 
two large agencies of the Aetna Life 
here reported these figures: Keffer agen- 
cy, $8,484,570 Ordinary and $795,733 Single 
Premium Annuities; Luther agency, $6,- 
000,000 Ordinary and $225,000 Single Pre- 
mium Annuities. Due to changes within 
the agency the Mutual Benefit did not 
report this year. Equitable Society fig- 
ures are being held for later release. 

City Production Month by Month 

Month to month figures for the city 
as a whole show that production was 
steady throughout the year with Janu- 
ary, 1939, showing the largest total, a 
carry-over from the abnormal amount of 
business written in December, 1938. 


these: 


Month 1939 1938 
ee $63,032,000 $48,987,000 
February ........ 44,107,000 48,476,000 
oe re 51,282,000 53,279,000 
SS eee 45,814,000 48,127,000 
May 48,372,000 45,907,000 
SS eee 46,017,000 47,285,000 
a ra cih see acs 40,358,000 41,190,000 
ee eer 38,306,000 43,850,000 
September ...... 37,492,000 38,267,000 
ee 47,857,000 49,242,000 
November ....... 48,068,000 2,827,000 
SPORE. in paees, -cnawecinen 105,176,000 


To indicate month by month production 
for New York City compared with 1938 
production The Eastern Underwriter ob- 
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How Was Business in 1939? 
EXCELLENT, THANK YOU 








HERE ARE SOME HIGHLIGHTS 


























¢ New Business 13.6% Plus * Mortality Lowest in Years will 
One of the best years in the history of the In the “low 40's”. (Early press time pro- a 
company, the agency force paying for hibits printing exact figures, but actual mor- Kr 
13.6% more business in 1939 over 1938. tality is only slightly over 40% of expected presi 
. . . . A i E ie , se 
¢ Insurance in Force Highest in History on Amectonn Baperionss Tate.) 
Total insurance in force is now the great- ee 
est in the history of Home Life. ¢ Low Declination Rate N 
. = . Of all business submitted in 1939, only 4.4% 
e Assets Highest in History as of the total policies were declined, and only 
Total admitted assets set a new high in 4.6% of total volume was declined. 
eighty years of progress. 
© Gain of Insurance in Force e Average Size Policy es 
The gain-of-insurance in force represents Home Life for two successive years [1937-8] the 
41% of all new business paid for in 1939. led all life companies in producing the tion: 
It also represents 4.5% gain as related to highest average sale. The challenge still re- se 
total insurance in force at beginning of mains—the 1939 figure is even higher than lar 1 
year. 1938, well over $5,000. paig 
tial 
The year’s accomplishments are the result of the enthusiastic cooperation of the Field and Home Office i: 
forces. Home Life pledges the continuation of its program of providing the ultimate in life insurance Spoo 
service to the better-than-average risk through Planned Estates — and the ultimate in opportunity for _ 
advancement to every ambitious man associated with it. i 
pres 
tion: 
ETHELBERT IDE LOW, Chairman of the Board JAMES A, FULTON, President i p: 
reir 
the 
vent 
ous 
OME LIFE INSURANCE UOMPANY sm 
whic 
256 Broadway, New York, N. Y. &. 
C. C. FULTON, Agency Vice-President W. P. WORTHINGTON, Supt. of Agencies _ 
pres 
mou 
of tl 
rim 
that 
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Kilgour President N 


orth American 


Lif e; 


F. A. Rolph Chairman of Board . 


David E. Kilgour has been elected 
president of North American Life, To- 
ronto, to fill the vacancy caused by the 
death of Thomas Bradshaw. In 1907 
Mr. Kilgour was elevated to the position 
of actuary and in 1928 he assumed the 
ofice of manager, which position he wil! 
continue to fill, along with that of presi- 





ANDERSON 


W. M. 


dent. To share the duties Mr. Kilgour 
will continue to bear as general manager 
W. M. Anderson has been chosen assist- 
ant general manager. 

Frank A. Rolph, who has been vice- 
president, has been named chairman of 





KILGOUR 


DAVID E. 
addition, C. L. 


the board. In Burton, 
president of the Robert Simpson Co., 
Ltd., was elected a vice-president along 
with A. J. Mitchell, who is president of 
A. J. Mitchell & Co., Ltd. 

The new president first joined the com- 
pany in 1900 after a brilliant career at 
University of Toronto where he was 
scholarship man of his year in mathe- 
matics. At that time the company’s in- 
surance in force totaled only $25,000,000 
and its clerical staff about twenty-five 
people. 

Active in Organizations 
In 1907 Mr. Kilgour was elected ac- 


Nominating Methods of Nat’! Ass’n 
Should Be Changed, Says Engelsman 


Engelsman, who was chair- 
man of the nominations committee at 
the last annual convention of the Na- 
tional Association of Life Underwriters 
in St. Louis, and whose committee was 
on a spot because two of the most popu- 
lar men in the business had friends cam- 
paigning for them in the vice-presiden- 


Ralph G. 


tial election—Harry T. Wright, Equita- 
ble agent, Chicago, and John A. Wither- 
spoon, John Hancock general agent, 


Nashville —believes that the mechanism 
of electing officers of the association 
should be changed. He feels that the 
present method of having local associa- 
tions make endorsements of candidates 
is packed full of dynamite, results in a 
tremendous display of wire pulling in 
the hotel rooms at time of annual con- 
vention, diverts attention from the seri- 
ous work of the convention itself, and 
sometimes results in unnecessary feuds 
which may carry on for some years. 

At the St. Louis convention the nomi- 
nating committee spent many hours in 
deliberation, consultation and investiga- 
tion of the two candidates for the vice- 
presidency, and then came to a unani- 
mous decision that in the best interests 
of the association it would present both 
rimes for consideration with conviction 
that the candidate elected would receive 
the full and loyal support of the other. 
In his statement to the delegates Mr. 


Engelsman said that “inasmuch as the 
by-laws provide that the nominating 
committee shall present just one name 
before this conv ention we have selected 
the name of Harry T. Wright, but earn- 
estly request that the name of John A. 
Witherspoon be also presented to this 
meeting immediately upon the reading 
of this nomination.” 
His Views 

In discussing his reasons for a change 
in procedure in nomination of officers 
of the National Association, Mr. Engels- 
man said to The Eastern Underwriter 
this week: 

“First, I want to say that in consider- 
ing my views the readers of this article 
should disregard personalities. I am 
making my suggestions and comments 
with the long range in view and in order 
to protect succeeding conventions from 
situations which in the past have caused 
complications, sometimes ill feelings, and 
have from a convention § standpoint 
placed over-emphasis on these campaigns 
of a political nature which comes to a 
full bloom at_the time the convention is 
in session. Both Harry T. Wright and 
John A, Witherspoon are splendid fel- 
lows. Each is the type of man who has 
the talent, qualifications, experience and 
judgment which result in the composite 
of an able National Association execu- 
tive. Therefore, as individuals they are 





FRANK A. ROLPH 


tuary and in 1928 he assumed the office 
of manager which he continues to fill. 
He is widely known among insurance 
executives as a writer on insurance and 





C. L. BURTON 





not appearing in this discussion of the 
situation. The National Association is 
fifty years old and what I am thinking 
about are the future years. 


Too Much Stress on Endorsements 


“Too much importance has been placed 
on endorsements of candidates by asso- 
ciations. While endorsements must have 
some recognition the preference in se- 
lecting nominees for election should be 
given to performance. Experience, too, 
has shown that not much more than 
half the associations endorse. Those en- 
dorsements which do come in are fre- 
quently pressure endorsements obtained 
because of the influence of some com- 
pany, or because a group of friends of 
the candidate happens to be in a strong 
enough position in a life underwriters’ 
association to put the association on 
record. Furthermore, there are some 
associations which make it a principle 


financial subjects and as an executive 
member of such organizations as the 
Actuaries Club, Actuarial Society of 
America and Canadian Life Officers As- 
sociation. 

Mr. Anderson, who is also well known 
as a writer on insurance matters and 
who has addressed many important 





A 5. 


groups in Canada and the United States, 
joined the company in 1926 as a junior 
clerk and was elected supervisor of field 
service in 1928. 


MITCHELL 





not to endorse anyone, a fact which may 
lead to embarrassment of an excellent 
candidate. It is rare that a candidate 
sets forth any platform. Their names 
are endorsed, but nothing is heard about 
any progressive ideas of the candidate 
or suggestions of plans for further de- 
velopment of the life insurance producer 
through the National Association. Can- 
didates for all offices in the past have 
as a rule merely assumed their right to 
be candidates because of past contribu- 
tions to the National Association or to 
state or local associations or to the bus- 
iness in general. I think that in the 
future the candidates’ platform or policy 
should be made public at the time the 
action is taken of putting their names 
forward. 
Now Too Automatic 

“From the standpoint of the chairman 
of a nominating committee at the Na- 
tional Association’s conventions and of 
other members of the committee I be- 
lieve that more than endorsements and 
nomination suggestions is imperative. | 
think the committee should broaden out 
its activities; should seek material for 
trustees and officers—be a real commit- 
tee in every sense of the word, and not 
merely a rubber stamping outfit. In my 
opinion there are many excellent and 
competent men available out of all those 
thousands of members of the associa- 
tion, who should be brought into asso- 
ciation activity, but who have not been 
asked to do so. Every effort should be 
made to disclose new talent. More seri- 
ous consideration must be given in futur: 
to the best possible candidates for office 
at the time of election. Some one, 
completely out of the picture, may b« 
best available man, and if the nominat 

(Continued on Page 12) 
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Osborne Bethea— 


General Agent Who Came Here a Stranger in 1934 
Is Now Nominated President of Life Managers Asso- 
ciation cf Greater New York 


By Paul Troth 


A luncheon party in May, 1934, given 
by J. Elliott Hall, introduced to the gen- 
eral agents and managers of New York 
City a young general agent whose re- 
markable record for two years in Cleve- 
land as general agent and whose pre- 
vious background and experience in the 
life insurance business plus an affable 
personality had qualified him for the 
nosition of general agent here for the 
Penn Mutual. It was such a luncheon 
as probably could not be duplicated in 
purpose or feeling in any business but 


life insurance. After a brief five years 
this same general agent is now nomi- 
nated for the presidency of the Life 


Association of Greater New 
is Osborne Bethea. 

An easy manner and a soft voice make 
it easy to guess that Osborne Bethea 
comes from below the Mason-Dixon line. 
He was born October 15, 1900, in Dillon, 
S. C., a town of some 5,000 population 
located near Charleston. His father was 
a banker and a cotton planter, whose 
foresight and faith in life insurance gave 
young Bethea his first realization of the 
benefits of life insurance in action. When 
the boy was only 15, his father died. 

3ut even in those years when economic 
security was not such a popular phrase 
as it is today, the banker and planter 
who was only 45 at his death had pur- 
chased a substantial sum of life insur- 
ance. It was that insurance which kept 
the family together and which still makes 


Managers 


York. He 


it possible for Mrs. Bethea to live in 
comfort in her Southern home. 
In the years which followed Mr. 


Bethea learned a second lesson about 
life insurance which he has brought with 
him and made a part of his agency 
training and sales philosophy. He learned 
the tremendous importance of the in- 
come settlement options in a modern 
life insurance program which enhance 
the value of the deceased’s estate and 
remove the necessity of the widow ever 
having to say “no” to a friend. 


Went to Davidson College 


It was the proceeds from his father’s 
life insurance which made it possible 
for young Mr. Bethea to enter Davidson 


College in Davidson, N. C. He was 
graduated in 1922 with a B.S. degree. 
There he under the influence of a 


came 
professor of economics 
the boys often about life insurance, its 
social value and the opportunity which 
it offered as a business. So young 
3ethea was influenced again toward his 
future career. 

At college too, he had 
earliest experience in selling. 
about as the 


who talked to 


some of his 
That came 
result of a dormitory fire 


which completely destroyed his ward- 
robe. First money for new clothes came 
from home, but immediately following 


that Osborne Bethea the college man 
decided to go on his own. He obtained 
the exclusive sales franchise for eskimo 
pies on the Davidson campus and made 
the rounds of the dormitories each eve- 
ning. Business was good, so he added 
cakes and pies to his line and some days 
realized a profit as high as forty dollars. 
In his senior year he became agent for 
a company which sold men’s clothing and 
his profit at graduation time was $1,500. 

Following graduation, finding a job 
presented the usual problems and finally 
he accepted an offer to be athletic di- 
rector at Lincolnton High School in 
Lincolnton, N. C., an offer which came 
as a result of his athletic record at 
Davidson where he had quarterbacked 
the varsity football team. He stayed in 
that position for just one year. 


Entered Insurance With Aetna Life 


Then in June, 1923, 
who had also come 
of the 


through a friend 
under the influence 
economics professor at Davidson, 


Mr. Bethea was invited to go to Hartford 
by the Aetna Life to consider entering 
the Group department and the home of- 
fice training school. Mr. Bethea ac- 
cepted the opportunity. 

The following October he was sent to 
Atlanta as Group representative for the 
Aetna and early in 1925 he was trans- 
ferred to South Carolina to do work 
with ex-Governor Heyward. The former 
governor had the contacts and Mr. 
Bethea closed the business. He sold a 
Group policy to one of the largest chains 
of mills in the South for a volume of 
insurance which ran into several millions. 
From South Carolina the Aetna Life sent 
him to Baltimore. 

During all of his Group experience he 
was keenly interested in the sale of 
Ordinary life insurance and often ‘studied 
the technique of Ordinary salesmen by 
going with them on their calls. In 1925 
the Aetna made him supervisor of the 
3altimore agency with the job of putting 
new men into production. , His general 
agent there was the late Friend L. Wells. 
From then until 1927 Mr. Bethea spent 
his entire time doing joint work with 
agents in the field, at that time following 
a trial and error method until he dis- 
covered a sales system that clicked. 


Studied at N. Y. U. 


Baltimore position in 
“a came to New York Uni- 


Resigning his 
1927, Mr. Beth 


versity to enter the life insurance train- 
ing school which was then under direc- 
tion of Vincent B. Coffin, now second 


vice - president and 
agencies for the 


superintendent of 
Connecticut Mutual. 
That association with Mr. Coffin later 
resulted in Mr. Bethea’s entering the 
Penn Mutual. The story is this: 

A. W. McAlister, then president and 
now a director of the Pilot Life of 
Greensboro, had been a personal friend 
of Osborne Bethea for years and had 
watched his progress in life insurance. 
On more than one occasion he had urged 
Mr. Bethea to come into business with 
the Pilot. Following his course of study 
at N. Y. U., Mr. Bethea accepted Mr. 
McAlister’s offer and returned to North 
Carolina to be general agent for the 
Pilot Life in Charlotte. In his one year 
as general agent there his agency pro- 


Under 
OSBORNE BE 


wood & Underwood 


THEA 


duction was substantially increased over 
former totals in that office. 

It was at Charlotte that Vincent Cof- 
fin again entered the picture. This time 
as head of the educational department 
of the Penn Mutual. He had come to 
Charlotte to take part in a training 
school there. In June, 1929, Mr. Bethea 
entered the educational department of 
the Penn Mutual as a home office rep- 
resentative among agencies. Later he 
was made assistant to agency vice-presi- 
dent John A. Stevenson, who is now 
president of the Penn Mutual. In that 
position he ran schools, recruited new 
men and did agency department work in 
the field. In August, 1931, Mr. Bethea 
was appointed assistant superintendent 
of agencies for the Penn Mutual, and 
in May, 1932, general agent at Cleveland. 


Some Other Activities 


Since coming to New York in 1934 Mr. 
Bethea has taken an active interest in 
the Life Underwriters Association here 
and the Life Managers Association of 
Greater New York. In 1938 he was vice- 
president of the Life Managers and in 
1939 served as chairman of the impor- 
tant planning committee. He has taken 
part in sales congress programs and 
served on the executive committee of the 
Life Underwriters Association. 

In April he will complete his third 
year as president of the General Agents 
Association of the Penn Mutual, showing 


Modern Mortality Tables Would 
Affect Insurance Cost But Little 


In a talk on mortality tables, Alfred 
N. Guertin, actuary, New Jersey De- 
partment of Banking and _ Insurance, 


told the American Statistical Society, 
meeting in Philadelphia, December 28, 
that “It can be stated on good authority, 
and it has been shown by examples 
in the report of the special committee 
to study the need for a new mortality 
table and related topics, to which | 


previously referred, that reserves accord- 
ing to modern tables of mortality will 
not decrease the aggregate reserves of 
companies. As a matter of fact the in- 
crease in reserves during any year on a 
normal distribution of business is likely 
to be larger, but, by such small amounts 
that the net effect on the cost of 
insurance, in the aggregate, is likely to 
be insignificant. We cannot say categori- 
cally, therefore, that the use of modern 
tables in the valuation of life insurance 
policies will either increase or decrease 
the cost of insurance. 


Cause of Misconception 


“Much of the misconception as to the 
effect of changing to modern tables of 
mortality may be traced to the relative 


sizes of net premiums according to 
tables based on later experience when 
compared to the corresponding net pre- 
miums according to the American Ex- 
perience table. The net premium is a 
purely theoretical quantity representing 
the premium which could be charge if 
a company’s death claims were expected 
to be in exact accord with the tabular 
deaths, if the rate of interest assumed in 
calculating the net premium were the 
rate sure to be actually earned each 
year and the business could be operated 
without expense. There is no doubt that 
net premiums would be reduced by the 
use of more modern tables of mortality, 
and at some ages and on some plans, the 
reduction would be substantial. 


What Reserve Represents 


“That reserves may be increased, al- 
though net premiums for insurance may 
be decreased, as a result of using tables 
based on modern mortality experience, 
is easily susceptible of proof. It should 
be borne in mind that the reserve on any 
policy is the difference between the 
present value of the benefits provided 
by the policy and the present value of 








with what regard he is held among 
associates in his own company. 

Some men who have served in his 
organization who have moved up into 
more important positions are Samuel B. 
Gregory, general agent for the Penn 
Mutual at Fort Wayne, Ind.; Robert P. 
Gygli, general agent, Penn Mutual, Co- 
lumbus, O.; Carr Purser, general agent, 
Penn Mutual, Providence, R. I.; Robert 
B. Proctor, now with the Life Insurance 
Sales Research Bureau, Hartford, and 


Lewis C. Sprague, general agent, Provi- 
dent Mutual, New York City. 
Mr. Bethea likes to play golf. He js 


president of the Davidson College alumni 
in New York City. To keep un with 
what’s going on he is a subscriber to 
Town Hall. 

He makes his home in New York City 
with his wife, the former Laura Eliza- 
beth Tillett of Charlotte, N. C., whose 
father was a prominent attorney in that 
state. 

Today at the head of a successful gen- 
eral agency, enjoying the friendship and 
loyalty of his many associates and at a 
time when he is about to receive new 
honor and prestige as president of the 


Life Managers Association of Greater 
New York, Mr. Bethea says on looking 
back: “All the fundamental things in life 
which I have enjoyed are due to the 
fact that my father owned life insur- 
ance.” 

the future net premiums. With a de- 
-reased rate of mortality, the present 


value of the benefits provided by the 
policy at any time is lower. Under 
modern tables net premiums are sub- 
stantially lower, and the present value 
of the premiums on any policy is also 
decreased. It will be seen, accordingly, 
that the reserve represents the difference 
between two quantities varying in the 
same direction but in different degrees. 
The relative differences in the amounts 
of the decreases determine whether the 
differences between the quantities in- 
crease or decrease. The result of this re- 
lationship is that modern tables show re- 
serves on various plans, ages and dura- 
tions which may differ substantially from 
those on the American Experience table, 
either by increase or decrease. In the ag- 
gregate, however, and with respect to 
a normal distribution of business, there 
is very little change in the reserve. That 
is the reason that the committee men- 
tioned was able to report that the use 
of modern tables might well change the 
incidence of the cost of insurance with 
respect to various classifications of poli- 
cies although it might not change the 
cost very much in aggregates. 
Three Major Results 

‘Briefly, the effects of the use of 
modern tables instead of the American 
Experience table may be summarized 
as (1) an insignificant change, if any, 
in the aggregate cost of insurance to 
policyholders generally, (2) a very slight 
rearrangement in the non-participating 
premiums of life insurance companies, 
and (3) the possibility of a somewhat 
more extensive rearrangement in the 
pattern of net costs to policyholders 
of participating insurance, either by 
variation in gross premiums, dividends, 
or both. Because tables based on re- 
cent experience are more nearly repre- 
sentative of actual mortality to be ex- 
pected than those which are now pre- 
scribed by statute, it may be inferred 
that such changes would be in the 
direction of greater equity to policy- 
holders of life insurance companies. On 
the basis of these arguments, the recom- 
mendation of the special committee 
mentioned, that legislation permitting 
the use of more modern tables for valua- 
tion purposes be promoted, was adopted 
by the National Association of Insurance 
Commissioners at its meeting early last 
month.” 





I. E. HERVIN HONORED 
I. E. Hervin, manager Portland, Ore., 
south district of Metropolitan Life, was 
honored by the company following twen- 
ty-five years of service. He was pre- 
sented with the company’s gold service 
medal with diamond by Henry E. North, 
vice-president at San Francisco, at a 

dinner attended by 100 persons. 
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Phoenix Mutual Opens 
White Plains Agency 


c. S. McALLISTER MANAGER 





G. K. Harper Manager at Philadelphia; 
Mechling Goes to Pittsburgh; Ren- 
wick Given Portland 





Phoenix Mutual Life has opened a new 
agency in White Plains, N. Y., to be 
known as the Westchester agency. 
Charles S. McAllister of the Phoenix 
Mutual field supervisory staff has been 
appointed manager and I. Austin Kelly, 
Ill, of White Plains associate manager. 

Mr. McAllister joined the company’s 
New York uptown agency after gradua- 
tion from Dartmouth. He made an ex- 
cellent record as a personal producer 
and for the last three years has been 
taking special training for management 
in several of the company’s larger agen- 
cies. Mr. Kelly is one of the Phoenix 
Mutual’s outstanding producers and qual- 
ified for the 1939 Million Dollar Round 
Table. 


Harper and Renwick 


Gordon K. Harper, a supervisor in the 
New York Lincoln agency, has been ad- 
vanced to managership of the Philadel- 
phia agency, to replace Paul S. Mech- 
ling, formerly supervisor at that point, 
who steps up to associate manager at 
Pittsburgh. Mr. Harper, a graduate of 
University of Illinois, became a half mil- 
lion dollar producer in his third full year 
with the Phoenix Mutual in Chicago 
and won many field honors. Mr. Mech- 
ling, also a successful personal producer, 
began his Phoenix Mutual career in the 
Pittsburgh agency and later, as a super- 
visor, received training in agency man- 
agement in several large agencies. 

Erle B. Renwick, who has been in 
charge of the company’s Portland, Me., 
agency since April of last year, has been 
advanced to the full managership of that 
office. A graduate of Bates College, he 
ioined the New York downtown agency 
in 1931 and later that year transferred 
to Portland where he continued his suc- 
cessful nersonal production. 


Vice-President and Agency Manager 
Colonel D. Gordon Hunter says re- 
garding these promotions: “These ad- 


vancements mark the continuation of ovr 
long established policy of making all 
agency promotions from among our own 
feld organization. All of these men 
have come up through the ranks of the 
Phoenix Mutual and all of them have 
had many vears of training and experi- 
ence in selling and agency management.” 





Research Bureau Names 
1940 Meeting Dates 


The Life Insurance Sales Research 
Bureau has selected as the dates for 
the 1940 annual meeting of the bureau 
and the Agency Officers Association, 
October 29, 30 and 31, at the Edgewater 
Beach Hotel, Chicago. 





VA. QUALIFICATION LAW 
The Virginia legislative commission on 
recodification of the insurance laws of 
the state is expected to recommend that 
the agency qualification law be amended 
in some particulars with a view of 
strengthening the act. The commission 
will submit its report at the forthcoming 
biennial session of the general assembly 
convening in January. Senator Leonard 
Muse of Roanoke is chairman of the 
commission. He has recently been men- 
tioned for appointment as Federal judge 

in the western district of Virginia. 





RECEPTION FOR EFFREIN 
_Raymond J. Wiese, general agent for 
Northwestern National Life at Chicago. 
held open house December 28 when he 
formally introduced Anthony B. Effrein, 
appointed head of the agency’s broker- 
age department. 





AUSMUS GENERAL AGENT 
©. K. Ausmus has been appointed gen- 
eral agent at Marshall, Texas, for Gen- 
eral American Life. 


New Mutual Life President 





Harris & Ewing 
LEWIS W. DOUGLAS 


Lewis W. Douglas has assumed the 
office of president and trustee of the 
Mutual Life of New York, succeeding 
as president David F. Houston, who has 
held the offce since 1927 and who now 
becomes chairman of the board of trus- 
tees. 

Mr. Douglas was member of Congress 
from Arizona from 1927 to 1933 and in 
1933 and 1934 was director of the bud- 
get at Washington. He resigned to be- 
come vice-president of the American 
Cyanamid Co. and for the past two years 
has been principal and vice-chancellor of 
McGill University at Montreal. 


Jim Godard General 
Agent For Colorado 


Appointment of Jim Godard as general 
agent for Colorado is announced by 
Northwestern National Life. His office 
will be known as the Denver agency at 
225 Denham Building. He has_ had 
twenty years’ experience in life insur- 
ance, all of it in Colorado. He is active 
in the Denver Life Underwriters Asso- 
ciation. 

William Tronson, formerly of the A. 
W. Crary agency of Fargo, N. D., who 
has been representing Northwestern Na- 
tional in Denver, has been appointed city 
manager there. 








CLARK AND KIMBALL ADVANCE 

Gordon W. Clark and Thomas R. Kim- 
ball, both of the Pasadena unit of Kel- 
logs Van Winkle general agency, Equi- 
table Society, have been promoted to 
assistant agency managers at Los An- 
geles headquarters of the agency. 





HOLDS CHRISTMAS PARTY 
The home o“ce organization of Busi- 
ness Men’s Assurance held their annual 
Christmas partv December 23, with ap- 
proximately 225 office members in at- 
tendance. 
STILWELL WINS AWARD 
Charles Stilwell, Tulsa, Okla., repre- 
sentative Business Men’s Assurance, cel- 
ebrated his twenty-fifth year with the 
company in December. He was given 
a diamond service button. 


ILLINOIS ASS’N MEETS MAY 17 


The annual meeting of the Illinois 
Association of Life Underwriters will be 
held May 17 and 18 at Springfield. Fred- 
erick A. Schnell, Penn Mutual Life at 
Peoria, is to be chairman of the program 
committee. 





Walter McClure, general agent in In- 
dianapolis, Life Insurance Company of 
Virginia, has been elected vice-president 
of the Salescrafters Club there. 


Northwestern Nat’l 
Reports For Year 


FIRST TO ISSUE STATEMENT 





Has Much Improved Gain in Outstand- 
ing Insurance; President Arnold on 
Prevention of Lapses 





A $13,543,111 gain in insurance in force 
to $440,570,713 is reported in the annual 
statement of Northwestern National Life. 
This compares with a gain of $8,490,777 
reported at the end of 1938. North- 
western National’s statement is again 
the first complete and final life insur- 
ance company balance sheet to be pub- 
lished this year. 

“The fact that the 1939 gain in insur- 
ance in force was 60% greater than the 
1938 gain—although the volume of new 
business was only slightly greater—is 
gratifying and highly significant,” said 
O. J. Arnold, president. “The essential 
reason is a further improvement in the 
company’s renewal ratio—the ability and 
determination of policyholders to keep 
their insurance in force. Not only does 
this reflect a better financial condition 
on the part of the average American 
family but also an encouraging response 
to the company’s thoroughgoing pro- 
gram of lapse prevention. Sales of paid- 
for new business for the year totaled 
$65,052,626 compared with $64,291,283 in 
1938.” 

Northwestern National’s admitted as- 
sets show an increase of $5,063,567 to 
$75,205,180, compared with $70,141,613 a 
year ago. Contingency reserves and sur- 
plus stood at $5,457,918 compared with 
$5,265,319. 

Income Goes Up 

Premium collections amounted to $10,- 
630,054 in 1939 and total income reached 
a new peak of $15,160,680. Payments to 
beneficiaries of deceased policyholders 
totaled $2,571,751; payments to living 
policyholders, ‘excluding policy loans, to- 
taled $3,478,712. Since organization in 
1885 payments to policyholders and ben- 
eficiaries have totaled $107,193,412. 


“Over the ten-year period 1929-39 
Northwestern National’s insurance in 


force increased 35% compared with a 
10% gain for the business as a whole; 
its assets doubled while the assets of all 
companies grew 67%,” Mr. Arnold points 
out. “For the future NwNL pledges 
continued allegiance to these two prin- 
ciples: in the care and management of 
resources the utmost caution and con- 
servatism; in the search for ways to 
make life insurance more economical and 
more useful the utmost in progressive- 
ness and open-mindedness,” he said. 





Franzen Production Mgr. 


Houle Agency, Chicago 


Henry E. Franzen, Chicago, has been 
appointed production manager of the A. 
R. Houle agency, Massachusetts Mutual 
Life, at One La Salle Street. He will 
direct the brokerage department of the 
agency. 

Mr. Franzen entered life insurance in 
1925 as a personal producer in the old 
Drew agency of Mutual Benefit in Chi- 
cago, where he was born. 





BEN HUR EFFECTS MERGER 


3en Hur Life Assurance Association, 
Crawfordsville, Ind., and National Union 
Assurance Society, Toledo, have merged 
and will continue under the Ben Hur 
title. 





TO MEET IN BOSTON 
The annual meeting of the General 
Agents Association of the New England 
Mutual Life will be held at Hotel Statler, 
Boston, January 8-12. 


GREATHOUSE MADE ASSISTANT 

Paul Greathouse, Seattle branch, Aca- 
cia Mutual Life, has been appointed 
assistant manager there. 








The Minnesota Association of Life 
gg will hold a sales congress 
in St Paul January 25. 








The WALRUS 








Bankerslife President Gerard S. Nollen 
wears the 34% peck sombrero—heady inci- 
dent of recent 72 million production 
honoring Vice-President Jaeger and himself. 





Bankerslife Secretary B. N. Mills smiles 
his pleasure at a few of the many hundreds 
of greetings “showered” upon him by 
Bankerslife salesmen—and friends through- 
out the life insurance world—on December 
Ist,—his 25th Anniversary with Bankerslife. 








Bankerslife new 
Home Office Building. _in Des Moines, No. 


Latest photograph of 


1 of nation’s ou ilding projects 
according to Beginessing becne Reed Dedi- 
cation of new building scheduled for early 
Spring. 


BANKERS LIFE 
PEstablished 1879 COMPANY 
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Interest of Insured 
In Taxation Matters 


BAILEY CASE FURNISHED PROOF 





So Did Massachusetts Bill Which Public 
Felt as Unfair Inheritance 
Tax Measure 


By John Barker, 
Vice-President and General 
Counsel, Berkshire Life 


On May 29, 1939, the United States 
Court of Claims issued a_ sensational 
decision in the Bailey case holding that 
life insurance “which the insured had 
fully transferred to his wife was subject 








JOHN BARKER 


to the Federal Estate tax even though 


the insured retained no incidents of 
ownership. 

The court did not go into the matter 
of who paid the premiums, but simply 
said that as the insured had taken out 
the policies, they were subject to Fed- 
eral Estate tax. 

The opinion also contained interest- 
ing expressions to the effect that all life 
insurance was taken out in contempla- 
tion of death and this expression of 
sentiment by the court seemed to be 
put forward in some way to justify lay- 
ing a tax on life insurance. 


Decision Revised 

The Bailey case created quite a stir 
in field and home offices and recom- 
mendations were made in many instances 
that old insurance, where the insured 
had transferred all incidents of owner- 
ship, be replaced by new policies in 
which the beneficiary was to be the ap- 
plicant. 

Counsel quite generally commented 
that the Bailey case was wrong, but it 
had its sensational run which proved to 
be something more than a nine-day won- 
der and it created a measurable dis- 
turbance in life insurance underwriting. 

Then, on December 5, 1939, after a re- 
hearing, the Court of Claims revised its 
decision to the extent of saying that it 
had learned by further evidence that the 
premiums on the policies previously 
taxed had been paid by the beneficiary 
and so the policies should not be taxed. 
Accordingly, the policies taxed by the 
earlier decision are non-taxable and none 
of the taxes which the first Bailey de- 
cision said ought to be collected are le 
gal and all these taxes have been re 
funded to the beneficiary. 

Thus, the Bailey case has evaporated. 
There is now no Bailey case holding that 
the estate of a man who transferred all 
incidents of ownership must pay a tax 
on. his life insurance. But the Court of 
Claims did not come out and say that 
the first Bailey decision was wrong and 
that it was revoked and canceled: all 
the court said was that it had learned 


by further evidence that the beneficiary 
had paid the premiums and so the tax 
must be refunded. 


A Massachusetts Bill 


There has been an attitude in many 
places that life insurance being quite 
generally carried by the American peo- 
ple for protection, it was an attractive 
source for gathering taxes. In addition 
to the original Bailey case and some 
other court cases which may soon be 
decided and published, a bill was intro- 
duced in the Massachusetts legislature a 
year ago providing that the proceeds of 
life insurance should be subject to the 
same inheritance taxes as are levied on 
property of a deceased person so that 
what his beneficiaries received from a 
policy would be taxed as if he had owned 
the proceeds as his property. 

The Massachusetts policyholders of the 
companies were informed of this situa- 
tion. Thousands of policyholders com- 
municated with their legislative repre- 
sentatives by mail, telephone and in per- 
son. Six hundred policyholders attended 
the hearing at Boston on the bill. Sixty- 
three members of the legislature went 
on record at the hearing as opposed to 
the bill which was given leave to with- 
draw. 

Interest of Policyholders 

Policyholders are keenly interested in 
these efforts to tax life insurance. Life 
insurance bears more than its fair share 
of taxes and where an effort is made to 
tax life insurance unjustly and merely 
because funds exist and look inviting, 
there should be a careful consideration 
of the setup and taxes should not be im- 
posed if such taxes would not fall on 
other property in a similar situation. 

The matter is of great moment to 
policyholders. Any effort to tax life 
insurance merely on the ground that it 
is successful or is widely used should be 
discouraged. Similarly, unjust criticism 
of life insurance should be discouraged 
and it seems quite evident that when 
informed of the situation policyholders 
are ready to assert themselves in oppo- 
sition to such movements. 





HEARD on the WAY 





As was printed last week in The 
Eastern Underwriter, Charles R. Way- 
land, John G. Eliot and Francis V. 
Keesling, Jr., have joined Francis V. 
Keesling, Sr. of San Francisco in a law 
firm, which will be conducted under name 
of Keesling, Wayland & Eliot in San 
Francisco. 

Francis Keesling, Sr., who is also presi- 
dent of West Coast Life, has been a 
lawyer in San Francisco since 1898. A 
graduate of Stanford University he has 
been prominent in civic as well as legal 
affairs. He was chairman of the drafting 
committee of the Board of Freeholders 
which wrote the new charter of San 
Francisco city and county, and is now 
chairman of a statewide committee on 
taxation and cost of government. His 
practice has been concerned principally 
with insurance, corporation and estate 
law. He is a past president of American 
Life Convention and of Association of 
Life Insurance Counsel. His son, Fran- 
cis V., Jr., is a graduate of Yale and from 
Stanford Law School. He was admitted 
to the bar in 1934; and his practice has 
included insurance, corporation and gen- 
eral law. Met ; 

Charles R. Wayland has specialized in 
trial work. He is a graduate of Stan- 
ford University and of its law school. 
He was formerly a member of Acker- 
man, Wayland & Mathews. 

John G. Eliot has a B.A. degree from 
Yale and a Bachelor of Laws degree 
from Harvard. He has practiced in San 
Francisco since 1926. He has had con- 
siderable experience in corporate organ- 
ization and reorganization. 





The legendary huntsman, John Peel, 
for years the embodiment of the sports- 
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man, came to life at the last Agency 
Officers—Research Bureau annual meet- 
ing in Chicago. The old song was sung 
by John’s modern counterpart, the man 
who knows that life insurance is for the 
living. 

As a dramatic close to the first morn- 
ing’s session, which had been devoted 
to “Life Insurance In Action”, the cur- 
rent issue of Manager’s Magazine was 
distributed to the largest group ever to 
attend such a meeting. The cover 
depicted the modern man who “would 
a-hunting go”, and H. H. Armstrong, 
vice-president of the Travelers, in a 
colorful editorial cleverly tied in the 
picture to his concept of “Life Insurance 
in action.” Mr. Armstrong said “John 
Peel is not dead, the old song notwith- 
standing. The sound of his horn still 
awakens sportsmen from their beds; tho’ 
the horn is that of the modern automo- 
bile rather than the bugle of the old- 
time huntsman ... Millions of Ameri- 
cans are day-dreaming over happy days 
when they can indulge in sports, in 
craftsmanship, in travel, or just plain 
loafing . . . The new attitude towards 
Life Insurance is epitomized in a saying 
that is growing increasingly popular— 
‘Buy Life Insurance and spend the dif- 
ference’ . . . modern life insurance is in 
tune with the modern philosophy of life 
... John Peel is not dead.” 

“John Peel” became the theme song 
of the meeting. It was played over the 
public address system of the meeting 
room before and after each subsequent 
session. 





A Washington life insurance man took 
out some insurance twenty years ago. 
There were a number of policies. When 
he insured with the Bureau of War In- 
surance he was 29. A couple of months 
later he took cut policies in three legal 
reserve companies, being 30 at that time. 
One of the three legal reserve companies 
was the New York Life. 

Now that two decades have gone by it 
is interesting making a comparison: 


Ordinary Life Policies Issued in 1919 


vw. &. 
Government N. Y. Life 
BR SNE ce dala wine oak $337.80 $487.60 
20 Yrs. Dividends....... 50.38 177.70 
BR WO, Bic asinéascesnn 287.42 309.90 
Av. Net Annual Payment 14.37 15.50 
20 Year Cash Value..... 248.95 276.00 
De Se GRE can sacecewe 38.47 33.90 
DC OE cas satecotengius 1.92 1.70 





The Social Science Research Council 
of 230 Park Avenue, New York, has 
published a number of books about Social 
Security. In November they published 
“Old Age Security” by Margaret Grant. 
Social Science Research Council in 1935 
formed a committee to conduct a re- 
search in the field of social security. 
Robert T. Crane is executive director. 

Social Science Research Council was 
formed in 1924. Its committee on social 
security includes M. Albert Linton, presi- 
dent Provident Mutual Life. Other 
members of the committee follow: J. 
Douglas Brown, chairman, Princeton 
University; Chester I. Barnard, New 
Jersey Bell Telephone Co.; George M. 
Harrison, Brotherhood of Railway and 
Steamship Clerks; Shelby M. Harrison, 
Russell Sage Foundation; Fred K. 
Hoehler, American Public Welfare Asso- 
ciation; Dorothy C. Kahn, American As- 
sociation of Social Workers; C. A. Kulp, 
University of Pennsylvania; Lloyd M. 
Short, University of Minnesota and Sum- 
ner H. Slichter, Harvard University. 

One of the publications of the Council 
is “Social Insurance Coordination” by 
C. A. Kulp which is an analysis of 
German and British organization on th« 
subject. A forthcoming publication 1s 
“A Study of the Inter-Relations of Un- 
employment Insurance and Relief” by) 
Eveline M. Burns. 


Uncle Francis. 
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Snapshots of 


Some Important Bondholders 


aap SOME OF THE PEOPLE SHOWN in 
these pictures don’t quite fit in with your 
idea of what bondholders should look like. 


> But the fact is that these typical American 
people—and millions more like them, in every 
walk of life—have a financial interest in some 
of the country’s most important investments 

in electric light and power companies, 
transportation companies, home and farm 


mortgages, and Government bonds. 


People like these, you see, own life insu- 


rance policies with Metropolitan . . . 


p> And as you probably know, part of the 
money Metropolitan policyholders pay as 
premiums for their life insurance is set aside 
as a “reserve,” as required by law. This re- 
serve fund is invested by the company, to 
earn interest and thus help to reduce the cost 
of life insurance to the policyholders. 


In its effort to achieve maximum safety for 
the funds which it invests for its policyhold- 
ers, Metropolitan wisely follows the proved 
principle of diversification . . . spreads these 
funds over many different kinds of sound, con- 
servative investments. 

p You will find these dollars at work today in 
thousands of carefully selected investments 
... in bonds and mortgages, helping to finance 
building operations, homes and apartments, 
utilities, agriculture, industrial enterprises, 
and Government projects, such as schools, 


roads, and bridges . . . in practically every 


part of the United States and the Dominion 
of Canada. 

Not a single dollar is placed until a thor- 
ough study and analysis of the security has 
been made by Metropolitan’s staff of spe- 
cialists. And every dollar, once invested, is 
subject to constant watchfulness. 
> Metropolitan’s investments, and the meas- 
ures taken to safeguard them, are important 
to every policyholder for still another reason... 

These investments, with the interest they 
earn, make it possible for the company to 
guarantee that the payments provided for in 
its policies will be made, in full, when due. 
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THIS IS THE TWENTY-FIRST in Metropolitan’s series of 
advertisements designed to give the public a clearer under- 
standing of how a life insurance company operates. It ap- 
pears in: Collier’s, Jan. 6; Saturday Evening Post, Jan. 6; 


Business Week, Jan. 6; Time, Jan. 1; American Weekly, 
Jan. 7; This Week, Jan. 14; Forbes, Jan. 1; United States 
News, Jan. 1; Cosmopolitan, February; Nation’s Business, 
January; Fortune, January: Newsweek, Jan. 1. 
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Sees Purpose as Taking Over of Life 
Insurance by Government, Elimi- 
nating Agents 





The current issue of Nation’s Business 
magazine, carrying a special supplement 
analyzing the TNEC’s investigation of 
the life insurance business, reaches the 
conclusion that underlying purposes of 
the inquiry are: To make a case for 
supervision of insurance by the Federal 
government. To suggest the elimination 
of the agency system. To obtain mate- 
rial upon which can be based a recom- 
mendation for some type or types of 
Federal government operated life insur- 
ance in competition with private compa- 
nies. 

These, the magazine says, are the ob- 
vious, immediate objectives. Government 
ownership and operation of various forms 
of insurance, it holds, cannot help but 
follow. “Federal supervision,” it is point- 
ed out, “is to be inaugurated by giving 
the Securities and Exchange Commission 
authority over insurance investment—the 
heart of the business as a private enter- 
prise. 

“Government life insurance,” the mag- 
azine goes on to say, “has been proposed 
by Senator Wagner. A so-called govern- 
ment ‘burial insurance’ scheme was pre- 
sented to the Temporary National Eco- 
nomic Committee by the actuary of the 
Social Security Board, at the request of 
the Securities and Exchange Commission. 
The plan called for compulsory contribu- 
tions ‘from everybody in the country, 
man, woman and child.’ Systematic at- 
tempts are being made to discredit the 
insurance agent; to show he is useless. 


Backbone of Capitalistic System 


“The (government) planners recognize 
that the institution of insurance is a pri- 
vate, free, national enterprise which so 
far had escaped Federal control. They 
know it is the backbone of the capital- 
istic system. They are aware that, over 
a long period of years, this business was 
created and developed by the people 
themselves for their own protection and 
motivated by their confidence in the in- 
surance principle as established in their 
free economy. 

“All of this is contrary to the philoso- 
phy of those who believe in the nurse- 
maid theory of government. No private 
enterprise, they argue, should have such 
freedom or such an economic and social 
foothold. So they have begun, quite 
logically, to devise ways to alter the 
situation. The first problem is getting 
the government’s foot into the banking 
and insurance door. Once this is ac- 
complished, the socialist advocates of 
government ownership believe it will be 
easy to break in and seize the premises. 
Occupation of the premises will give con- 
trol over nearly every productive enter- 
prise. 

As explained by Merle Thorpe, editor 
of the magazine, the thirty-two-page sup- 
plement is published at this time “to 
assist policyholders and beneficiaries in 
appraising and interpreting more intelli- 
gently the developments now shaping in 
the field of public policy.” 





PATTERSON LUNCH FOR ABBOTT 


Lioyd Patterson, general agent of the 
Massachusetts Mutual Life at 100 East 
Forty-second Street, New York City, 
gave a luncheon at the Uptown Club 
Thursday to introduce Henry W. Ab- 
bott to the New York insurance frater- 
nity. Mr. Abbott recently affiliated with 
the Patterson agency after resigning the 
general agency at Pittsburgh of the 
Massachusetts Mutual. 





Peter E. Tumblety, A. & H. claim 
manager, Columbian National Life, is 
on a Western trip which includes his 
appearance as a speaker at the mid-year 
convention of the National Accident & 
Health Association January 25-26 in St. 
Louis. 





Witten, Barber, Smith and Kennon Fig- 
ure in Changes Made in Akron, 
Cleveland and Columbus 





Ieee 


At the Travelers’ 55 John Street branch 
in New York the following changes have 
been made: Harry L. Hill and Robert R. 
Onderdonk have been promoted to assist- 
ant managers of the life, accident and 
Group departments. Clarence L. Clark, 
field, assistant, has been given the title 
of salary allotment supervisor. Ivan A. 
Van Bree, assistant district Group super- 
visor, has been promoted to district 
Group supervisor, and Robert A. Mahl- 
stedt, Jr., field assistant, has become 
wholesale supervisor. 

Henry H. Witten, Akron, and Elton R. 
Barber, Cleveland, have been appointed 
field assistants, life, accident and Group 
departments, of the Cleveland branch. F. 
B. Smith, assistant cashier, Columbus, O., 
branch, has been appointed cashier of 
that office and J. S. Kennon has been 
named assistant cashier. 


Einstein-Salinger Start 


Year With 37 Applications 


The new Einstein-Salinger agency of 
the Mutual Benefit at 521 Fifth Avenue, 
New York City, opened for business the 
morning of January 2 with the twenty- 
six agents of the organization each turn- 
ing in one or more applications for a 
total of thirty-seven applications aggre- 
gating $210,000 new life insurance. Gen- 
eral agents of the agency are Lester 
Einstein and Benjamin D. Salinger. 


MANY SEE “ED GRAHAM” FILM 





In Some Cities One Out of Every Ten 
Adult Males Have Seen Picture; 
Much Opportunity Remains 

Analysis of attendance audits on local 
showings of the film “Yours Truly, Ed 
Graham” reflects extensive and efficient 
agent booking activity with coverage of 
as many as one out of every ten adult 
men in some cities during the first ninety 
days of the picture’s distribution. The 
analysis, which was issued by the Insti- 
tute of Life Insurance, producers and 
sponsors of the film, shows that the pic- 
ture is getting underwriter support and 
favorable audience reaction in both large 
and small cities. 

The institute estimates that by the end 
of a year of exhibition the film will have 
been seen by nearly 1,500,000 persons. 
There is still much opportunity, it was 
pointed out, for local associations and 
individual agents to cooperate further in 
extending the picture’s distribution. 


ESSAY CONTEST PROGRESSING 





National Association’s Feature Present- 
ing Life Insurance in Action Taken 
Up Enthusiastically 
Nearly 200 local associations are spon- 
soring the nation-wide “Life Insurance 
in Action” contest under the general 
direction of the National Association of 
Life Underwriters. With $4,500 in 
prizes, the contest promises to be the 
largest ever conducted by the National 
Association. Ninety prizes will be 
awarded following the close of the con- 
test February 1, to the best letters ex- 
plaining specific benefits made possible 
to families through the use of life in- 
surance or annuities. Four hundred 
thousand copies of the brochure contain- 
ing complete details of the contest have 

been shipped to local associations. 
The task of promoting the contest has 
been taken up by the local bodies with 
enthusiasm, and ingenious exploitation 
methods have resulted in valuable pub- 


licity for the contest. In many in- 
stances associations are supplementing 
the national prizes with local awards. 


National winners will be announced 


March 1. 





Rowe to San Francisco, Gravengaard to 
Portland, Gettys to Detroit; To- 
peka and Kansas City Joined 





Agency changes announced by Bank- 
ers Life of Towa include J. H. Rowe, 
who was named agency manager at San 
Francisco; A. E. Gravengaard agency 
manager at Portland and Elmer V. Get- 
tys agency manager at Detroit. The 
company also announced consolidation 
of the Topeka territory with that of 
Kansas City. 

Under the changes Mr. Rowe goes 
from his present post as agency man- 
ager at Portland to San Francisco to 
succeed the late A. F. Smith. Mr. Grav- 
engaard, supervisor of the St. Paul agen- 
cv, fills Mr. Rowe’s post at Portland. 
Mr. Gettys, city supervisor of the Pitts- 
burgh agency, succeeds A. A. Heald, who 
resigned last month at Detroit. 


Careers of Managers 


Mr. Rowe has been in charge of the 
Portland agency since 1939 after a suc- 
cessful career in the Chicago agency. 
Mr. Gravengaard has been supervisor at 
St. Paul for two years. His career with 
the company covers home office experi- 
ence and field work in three agencies. 
He is a native of Iowa. He joined the 
Bankers Life in 1927. In 1930 he went 
into the field with the Cedar Rapids 
agency, later transferring to Los Angeles 
before going to St. Paul. Both the Rowe 
and the Gravengaard appointments are 
effective January 15. 

Mr. Gettys has been city supervisor at 
the Pittsburgh agency since 1936 when 
he joined Bankers Life. Previous to 
that he had been Pittsburgh agency su- 
pervisor for State Mutual Life. 

Consolidation of the Toneka territory 
with that of the Kansas City agency is 
effective now. H. M. Swarthout, Kansas 
City agency manager, continues in that 
capacity with H. F. Timbers, former 
agency manager at Topeka, becoming 
supervisor for the Topeka territory of 
the enlarged Kansas City agency. 





INCOME PLAN FOR AGENTS 





Guarantee Mutual Bases Proposal on 
Persistency of Business; to Begin 
at Age Sixty-Five 

A. B. Olson, agency vice-president 
Guarantee Mutual Life, Omaha, an- 
nounces an Income Continuance Plan 
for its agency force, predicated on the 
idea that the better-than-average agent 
produces better-than-average business. 
This added compensation consists of 
furnishing continuous monthly income to 
the agent upon his attaining age 65. 

The basis for arriving at the amount 
the monthly income shall be takes into 
consideration the age of the agent, net 
paid business by years and the persist- 
ency of that business throughout its sec- 
ond policy year. An agent qualifying 
for the plan at age 35 and maintaining 
annual credits until age 65 will have 
minimum income credits of $60 a month 
at that time. 


HOLD THREE DAY MEETING 


Bankers Life of Nebraska Announces 
New Policy Forms; Company Heads 
Among Speakers 

During a three day conference of gen- 
eral agents and managers of the Bank- 
ers Life of Nebraska at the home office 
in Lincoln announcement was made of 
the company’s decision to offer non- 
medical coverage and to accept business 
issued on a monthly premium basis. An- 
nouncement was also made of the adop- 
tion of new policy forms, a new rate and 
dividend book, as well as a new occu- 
pational manual, and a new agent’s train- 
ing course to be made available to all 
old and new field representatives in the 
field force. 

Speakers at the meetings were Presi- 
dent H. S. Wilson, Director of Agencies 





® A well-known Eastern legal reserve life 
insurance company requires the service of 
a high-grade representative to ‘‘close’’ con- 
tracts with banks on a nationally advertised 
plan for insuring personal loans. No one 
will be 33. a ssl, , a 4..3 
background. It is preferable that he be 
single and willing to travel for a considera- 
ble portion of the time. The salary and 
future will be commensurate with the ability 
of the applicant to produce. Please reply, 
giving full particulars and also enclose a 
recent snapshot. Box 1370. The Eastern 
Underwriter, 94 Fulton St.. New York City. 














Cashier Associations 
Showing Much Activity 


UNITED STATES AND CANADA 





Many Meetings Arranged in Widely 
Scattered Centers, With Much Diver- 
sified Speaking Programs 





Educational activities are now receiv- 
ing preferred attention from life agency 
cashiers’ associations throughout the 
country, according to Albert F. White, 
president Life Agency Cashiers Associa- 
tion of the United States and Canada. 
In his regular monthly report to the as- 
sociation’s board of directors, Mr. White 
advised that letters from fifteen local 
groups concerning activities for recent 
months reflect increasing interest on the 
part of members in instructive talks and 
discussions. In recent weeks H. E. St. 
Clair, association secretary Life Office 
Management Association, has addressed 
associations in New York, Omaha, Fort 
Wayne and Houston. The Philadelphia 
group is interested in the L.O.M.A. 
movement and Jacksonville is consider- 
ing participation. Sioux City has under 
consideration organizing a CLU study 
group. 

Some of the Speakers 


Qualified speakers addressed various 
associations in recent weeks. Charles 
Fedderman, Fidelity Mutual Life, dis- 
cussed “Conservation” with the Phila- 
delphia association. Thomas Williams, 
Security First National Bank, spoke on 
“Life Insurance and Trusts” at the 
meeting of the Los Angeles association. 
Manuel Camps, Jr., general agent John 
Hancock Mutual Life, addressed mem- 
bers of the New York association on 
“The Cashier and His Place in the 
Agency.” The Ottawa association heard 
a discussion on the Dominion Housing 
Act. 

Several associations have elected new 
officers. Newly elected presidents are 


Donald D. Lyford, Equitable Society, , 


now at the head of the Fort Wayne as- 
sociation; Harry Gladfelter, Equitable 
Life of Iowa, is now president of the 
Seattle association, and C. W. Oéetting, 
Lincoln National Life, heads the Cleve- 
land association. 

On a recent eastern trip, Thomas 
Hoag, cashier of Penn Mutual Life in 
San Francisco, visited the Chicago as- 
sociation. A luncheon was arranged by 
Miss Christine Ludwig, cashier of State 
Mutual Life and president of the Chi- 
cago group. Mr. White also reported 
affiliation of the Life Agency Cashiers 
Association of Portland with the Na- 
tional Association. Development of the 
new national body has been entirely sat- 
isfactory to date, according to Mr. 
White, and affiliation of other local as- 
sociations is expected before the end of 
the year. 





C. H. Heyl, Associate Actuary J. H. 
Ames, Agency Secretary D. C. Pray, 
Advertising Manager E. S. Wescott and 
Regional Managers H. W. Fouts, J. R. 
King and R. G. Pilkington. 

At a dinner meeting C. Petrus Peter 


son, general counsel for the company, 


spoke on the subject of economic se- 
curity. 
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This is NwNL’s 55th 
Annual Financial State- 
ment advertisement, ap- 
pearing in leading news- 
papers (issues of Jan. 2, 3, 


or 4) and in Time mag- 
azine, out Jan. 11. 








A YEAR has ended, and another begun. In 
our country, blessed with peace, we have con- 
tinued about our daily work. Part of the fruits 
of that work have been placed, as in past years, 
in the hands of the American life insurance 
companies, who are custodians of a large share of 
the personal security of 64 million policyholders 
and their beneficiaries. The care with which these 
funds are invested has made the words “life 
insurance” synonymous with “security.”” North- 
western National Life submits its 55th Annual 
Financial Statement herewith. As in past years, 
this is the first complete and final life insurance 
balance sheet to be published. Ask your banker, or 
some other qualified person, to give you his opin- 
ion of the intrinsic soundness of this Company’s 
investment methods and management practices. 
Now, as to the future. Because a life insurance 
company must plan not for months or years, but 
for generations, NWNL will continue to manage 
its resources with the utmost care and conserva- 
tism. But to administer a life company in the best 
interest of its policyholders requires more than 
financial conservatism, important as that is. It 





FINANCIAL STATEMENT 


anda PROMISE 


requires diligence and vigor in seeking out, through 
research, new ways to serve the policyholder better 
and at less cost, and to help him conserve his most 
important asset, his life insurance. It requires an 
open mind, willing to accept the facts disclosed 
by research, and to shape its course accordingly. 
NWNL accepts these requirements and lives up 
to them. In 1939, for example, NWNL pioneered 
by developing entirely new principles underlying 
agents’ compensation, in keeping with today’s en- 
lightened conception of the life agent’s function. 
By paying its agents rewards appropriate to the 
type of service the modern life agent is equipped 
and trained to give his policyholders, NWNL has 
pointed the way to decreased losses—to policy- 
holder and company alike—from lapsed policies, 
and to an ultimate reduction in the cost of 
insurance to the public. 

For the future, NY NL pledges continued allegiance 
to these two principles: in the care and manage- 
ment of resources, the utmost caution and 
conservatism; in the search for ways to make life 
insurance more economical and more useful, the 
utmost in progressiveness and open-mindedness. 





December 31, 1939 





RESOURCES 

I i 8a siren aee alco fet te re ae ( 6. 97%) $ 4,474,631 
U. S. Government Securities.................. (25.2%) 18,989,077 
Bonds Fully Guaranteed by the U.S........... ie 4 1%) 5,324,536 
Canadian Government Securities.............. ( 6%) 443,403 
Other Bonds: 

State, County, and Municipal.............. ( 4.1%) 3,067,613 

Railroad Mortgage Bonds.................. ( 6.4%) 4,806,546 

Railroad are Suihae ak nena tiuarane ( 1.4%) 1,087 ,659 

Public Utility.. (17.2%) 12,902,987 

Industrial... .. ( 2.0%) 1,483,869 

Miscellaneous ( 8%) 218,834 
inst Biantenee Leas. .....cccccccccsccccss - (9.7%) 7,292,650 
OMIINEIN St 5 os nvnais hi Sikataes Da od wu ame (12.7%) 9,565,148 
Real Estate (Including Home Office Bldg. and 

Real Estate Sold Under Contract) . . . (8.8%) 2,882,675 
Premiums, Due and Deferred. . ; <soo 4 ae 2,009,826 
Interest Due and Accrued and Other ‘Ansete. ~<« { Se 655,726 

DS co siccdakeny tetedesereuaveees (100%) $75,205,180 

Insurance in Force.......... $440,570,713 | 


LIABILITIES 

NN TIN io iis os ae nates bs. ide ness RSs 440000 . $58,299,646 
Death Claims Due and Unpaid...................++.-- . None 
Claims Reported but Proofs not Received........... CAE 158,955 
Reserve for Claims Unreported. ..................++0005: 115,000 
Present Value of Death, Disability, and Other 

Claims Payable in Instalments.................--.-- . 4,278,366 
Premiums and Interest Paid in Advance................ : 343,384 
Reserve for Taxes Payable in 1940...........-.-------++- 296,115 
Profits for Distribution to Policyholders..............----- 2,780,703 
Reserve for Other Liabilities. ...........0..ccceeeeeecees 2,556,674 
Asset Fluctuation Reserve. . PEE a hee FN CI Eee 918,419 
Surplus Funds and Capital: 

Voluntary Contingency Reserves.............- $1,914,431 

ee Terre eee eee 2,443,487 

PAA MINE Bev nccwen aden aauraes oss. 1,100,000 5,457,918 

ai a iukds ded owtloce pein dU SNARES © v.05 con ne $75,205,180 


With substantially the same volume of new business as in 1938, N ey 
1939 gain in insurance in force was 60% greater than in 1938. 





NORTHWESTERN 


INSURANCE 


O. J. Arnold, President 











NATIONAL LIFE 
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Minneapolis, Minn. 
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Canadian Outlook Good, 
Says Arthur P. Earle 


GENERAL BUSINESS IMPROVED 





President of Montreal Life and the In- 
surance Officers Association Talks 
On 1940 Prospects 





Confidence that life insurance will 
share in the general business improve- 
ment awaiting Canada in 1940 was ex- 
pressed by Arthur P. Earle, president 
Canadian Life Insurance Officers Asso- 
ciation and president of Montreal Life. 
Mr. Earle referred also to the steps 
taken to safeguard the interests of Can- 
adian policyholders since outbreak of 
the war, and gave a brief resume of the 


present business outlook, with special 
emphasis on the healthy state of life 
insurance in Canada. 

Total new business written last year 


by insurance companies in Canada is 
estimated at $650,000,000, total in force 
$6,700,000,000, while total paid policy- 
holders and beneficiaries exceeded $150,- 
000,000. These totals were exclusive of 
fraternal insurance, and compared favor- 
ably with the corresponding figures for 
1938. 

“General business conditions through- 
out Canada are better than was the case 
a year ago,” Mr. Earle said. “Continu- 
ous improvement - is in evidence in all 
directions. Unemployment has lessened 
considerably through increased industrial 


activity and through enrollment into 
military service. 
Interest in Housing Loans 
“There was little change in the in- 


vestment picture during 1939 as affecting 
life insurance companies,” continued Mr. 


Earle, “and it seems likely that interest 
earnings were fully maintained at 1938 
levels. Loans under the National Hous- 
ing Act show a marked increase over 
those made in 1938. The rate of interest 
realized by lending institutions on Na- 


tional Housing Act loans is 5 2/3%. The 
new regulation by which the govern- 
ments participating in National Housing 
Act loans would be limited to $4,000 may 
have a tendency to curtail the building 
of duplexes and apartment houses in 
1940. The life insurance companies are 
now preparing for a large participation 
in the Dominion Government loan to be 
offered early this year.” 


RIEHLE A HOSPITAL TRUSTEE 





New York Insurance Man Joins Board 
of Lenox Hill, Which Was Incor- 
porated in 1861 
Theodore M. Riehle, president John 
M. Riehle & Co., Inc., and general agent, 
Equitable Society, has been elected a 
member of the board of trustees, Lenox 


Hill Hospital, New York City. Mr. 
Riehle was twice president of the Na- 
tional Association of Life Underwriters. 


Lenox Hill Hospital, one of the oldest 
and largest in New York, was incor- 
porated in 1861. It was organized for 
the competent and sympathetic care of 
all races, all classes, and all creeds, and 


continues in this great humanitarian 
work. During the past eighty years 
1,859,501 persons have been treated in 
the clinics where they made 7,441,653 
visits. Another trustee of the hospital 


is Carl Heye, chairman of Guardian Life. 


CRUCIBLE STEEL CO. GROUP 





Aetna Life Writes $15,000,000 Contract 
Covering All Employes; Based 
on Salary Schedule 
The Aetna Life has written a Group 
policy on all employes of the Crucible 
Steel Co. of America, largest manufac- 
turers of high speed steel, amount of the 
coverage being $15,000,000. More than 
90% of the employes have subscribed to 


the coverage. Insurance is based on 
salary schedules, ranging from a mini- 
mum of $1,000 annual salary upwards. 


Employes are contributing 60 cents per 
thousand of insurance. Agent in the 
case is R. V. Croker, 100 William Street, 
New York. 


Social Security Board 
Seeks Beneficiaries 


MONEY FOR 528575 PERSONS 








Government Bureau Assembling Various 
Groups Eligible to Benefits Un- 
der Amended Act 





Steps are being taken by the Social 
Security Board to contact 528,575 ac- 
count holders who may be eligible to re- 
tirement benefits in 1940 and to inform 


them of their rights under the amended 
law. Data is currently being prepared 
to inform three groups of their eligibil- 
ity under the retirement provisions. 

First are those who have received lump 
sum payments under the original Social 
Security Act. The second group are 
account holders who have reached age 65 
in 1937, 1938 or 1939 but who have never 
filed claims for benefits. The third group 
are those who will reach age 65 in 1940 
and who will become eligible for benefits 
immediately upon their retirement. 

Four groups of account holders have 
most to gain through the board’s efforts: 

Those who have received lump sum benefits 
under the old law and who expected no further 
benefits. 

Those who, because of repeated 
residence, recent unemployment or carelessness, 
have lost touch with their accounts and might 


change of 


otherwise have lost several months’ benefit 
through overlooking their rights. 
Those who wish to remain employed after 65 


but who will then undertake part-time or lower 
paid employment. Though these workers may 
not be immediately eligible for payments, they 
may, by prompt application, peg future 
monthly benefits to the higher average monthly 
wage they had before 65. 

Those who have sometimes failed to report 
their social security account numbers to their 
employers. These will have ample opportunity 
to establish their right to added wage credits 
and higher benefits. 


their 


















experienced in organization work. 


MANY ARE CALLED 
BUT TWO ARE CHOSEN 


An old established General Agency of a prominent life insurance com- 
pany, planning a carefully considered program of sound expansion in 1940, 
will employ two supervisors—one in New York City and the other in Essex, 
Bergen or Passaic Counties, New Jersey. The men selected will be between 
the ages of 30 and 45, seasoned personal producers but not necessarily 


Replies to receive consideration must cover present company connection, 
experience and production records in detail, and will be treated in the 
strictest confidence. No investigation of qualifications will be made until 
after an interview, and then only with the applicant's expressed consent. 


Address replies to 
Box 1367, The Eastern Underwriter, 94 Fulton Street, New York 




































WERTIMER AGENCY’S 50TH YEAR 





Old Buffalo Agency That Pioneered for 
Prudential Will Celebrate Golden 
Anniversary This Year 
The Wertimer agency of the Pruden- 
tial in Buffalo will celebrate its fiftieth 
anniversary in 1940. It was the late 
Henry Wertimer, father of the present 
manager, Sidney Wertimer, who pio- 
neered for the Prudential in Buffalo. 
The agency has close to $40,000,000 of 

insurance on its books. 

Sidney Wertimer has served as presi- 
dent of the Buffalo Life Underwriters 
Association, Buffalo Life Managers As- 
sociation and the New York State Asso- 
ciation of Life Underwriters. He also 
has been active in the National Asso- 
ciation of Life Underwriters and now 
heads the by-laws committee of that 
organization. 

And now a third generation is in train- 
ing to carry on the Wertimer tradition. 
Sidney Wertimer, Jr., a sophomore at 
the University of Pennsylvania, is going 
to step in with his father as soon as 
his college career is completed. 


State Mutual Policy No. 500,000 
Issued on Life of Benj. W. Ayres 








Executives of the State Mutual Life witness the issuing of policy number 
500,000 on the life of Benjamin W. Ayres, general agent, Worcester, who had long 


had his bid in for it. 


Left to right in the picture are Ross B. Gordon, vice-president 


and supervisor of applications; Mr. Ayres; Robert H. Denny, director of agencies; 
President Chandler Bullock, and Stephen Ireland, vice-president and superintendent 


of agencies. 


The State Mutual Life reached an- 
other company milestone in its history 
last month when policy number 500,000 
was issued on the life of Benjamin W. 
Ayres, general agent in the home office 
city. State Mutual wrote policy 100,000 


in 1907, policy 200,000 in 1919 and twenty 
years later touched the half million mark. 
Mr. Ayres says he has bespoken the 
millionth policy, which he expects will 
be issued before the time his sixty-fifth 
birthday puts it out of his reach. 





LIFE INSURANCE 
PURCHASED ON 


RENEWALS eourtasie Basis 


RENEWAL PURCHASE CO. 
Room 490! 70 Pine St., New York 
Telephone WHitehall 4-315! 











Dr. Alfred Manes to Give 


Lectures in Porto Rico 
Dr. Alfred Manes, professor of insur- 
ance at Indiana University, who during 
the current academic year has a leave 
of absence and has been in Chicago to 
prepare a new book, has been invited to 
give a series of lectures on general, 
property and casualty insurance at San 
Juan, Porto Rico. Arrangements were 
made with Dr. Manes by Hector R. 
Ball, superintendent of insurance for 
Porto Rico, and by representatives of 
insurance companies there. During De- 
cember and January Dr. Manes will be 
on the island. He will lecture in both 
Spanish and English. In Porto Rico he 
may be reached through the Superin- 
tendent’s office. 


W. BRATTON 


JOHN HONORED 


Manager of Travelers Brooklyn Branch 
Given Luncheon Following Testi- 
monial Business Drive 


The Travelers gathered the entire sales 
force of its Brooklyn branch office re- 
cently for a luncheon in celebration of 
Agency Manager John W. Bratton’s fif- 
teenth anniversary with the company. 
The event concluded a testimonial drive 
in his honor which produced an all-time 
high in application production in any 
two-month period. 

H. Armstrong, vice-president of the 
Travelers, was an honor guest, as was 
Thomas W. Cole, assistant superintend- 
ent of agencies. E. R. Wilkinson, as- 
sistant manager, acted as_ toastmaster. 
The luncheon was enlivened by talks by 
Kenneth Lord on behalf of the new 
agents, Paul Haskell on behalf of the 
veterans, and Joseph Gundermann, who 
presented Manager bratton with a testi- 
monial scroll signed by all branch office 
agents, and by Mr. Armstrong and Mr. 
Cole. 


WILL HONOR TOM SCOTT 





Leaders Club of Home Office Agency, 
Penn Mutual Life, Plans Luncheon 
on Tenth Anniversary 

On January 1, 1930, John A. Steven- 
son established a “Leaders Club” in the 
Penn Mutual’s home office agency, then 
under his management. The club is ten 
years old. It has been the greatest sin- 
gle factor in stimulating production with- 
in the agency. 

During the decade Tom Scott has 
achieved the remarkable record of quali- 
fying for the club in every one of the 
120 months, which means that he has 
never produced less than $20,000 in new 
business in any month during that long 
period. The Leaders Club will pay a 
special tribute to him at its next Leaders’ 
luncheon which will be at Downtown 
Club, Philadelphia, January 15. Presi- 
dent Stevenson will be the chief speaker. 
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But, Bob, does a partner’s widow get nothing? 


HE husband had helped establish 

the business. For years it was the 
source of her income—never failing, 
taken for granted. Yet now, when her 
need for money is so urgent, she 
learns that the business is not in 
position to help her. It’s a cruel situ- 
ation, that occurs frequently. 


Whata cruel responsibility, too, for 
one of the surviving partners to ex- 
plain to her, as gently as possible, 
that they must let the law take its 
course, and liquidate the business— 
unless they find money to purchase 
her husband’s interest from his estate. 


Isn’t it common sense to make sure 
that your business shall never face a 
problem like that? You can do so 
through a partnership agreement 
drawn to fit your particular set-up, 
and Northwestern Mutual Business 
Insurance to provide the money for 


THE NORTHWESTERN MUTUAL LIFE INSURANCE COMPANY, Milwaukee, Wis. 


liquidating partnership interests, in 
case of death. It’s businesslike, pre- 
vents arguments and ill-will. Depend- 
ents are protected; creditors are re- 
assured; earnings are kept in the 
hands of earners; the business has 
opportunity for any readjustments. 


Also, through this protection, you 
create an asset of steadily growing 
worth. Its cash value increases year 
by year, and can be borrowed against, 
on request and in confidence. 


You'll find the Northwestern Mutual 
agent a good man to talk to. He’s pre- 
pared to analyze 
the needs of your 
business, will show 
you howthe North- 
western Mutual 
contract—clear and 
simple—can be fit- 
ted to those needs. 


\orthweslern 


Pratt) 











Northwestern Mutual offers Plans 
of Business Insurance designed for 
all types of business organization. 


CORPORATIONS—Ready cash for or- 
derly liquidation of a deceased stock- 
holder's interest, on a buy-and-sell 
agreement basis—Cash convertible 
into income for family or heirs of the 
deceased. 


PARTNERSHIPS— Ready cash for liqui- 
dating a deceased partner's interest, to 
the advantage of his widow and sur- 
viving partners—Guards against forced 
sale—Helps solve the problem of 
continuation. 


SOLE PROPRIETORSHIP—A fixed 
amount of immediate cash represent- 
ing values built into the business— 
Finances the readjustment period of 
arranging continuation of the busi- 
ness, transfer to others, or orderly 
liquidation. 








‘The sale of Northwestern Mutual life insurance for business needs increased in 1939 over the 


previous year. Agents develobing this important market were aided by a complete sales promotion 
Business Insurance Kit and by a strong Business Insurance Advertising Campaign appearing in 


full page advertisements in Nation's Business magazine. 


The advertisement above appeared im 


December. This helpful Business Insurance Campaign will continue through 1940.” 
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Canadian Outlook Good, 
Says Arthur P. Earle 


GENERAL BUSINESS IMPROVED 





President of Montreal Life and the In- 
surance Officers Association Talks 
On 1940 Prospects 





Confidence that life insurance will 
share in the general business improve- 
ment awaiting Canada in 1940 was ex- 
pressed by Arthur P. Earle, president 
Canadian Life Insurance Officers Asso- 
ciation and president of Montreal Life. 
Mr. Earle referred also to the steps 
taken to safeguard the interests of Can- 


adian policyholders since outbreak of 
the war, and gave a brief resume of the 
present business outlook, with special 
emphasis on the healthy state of life 
insurance in Canada. 


Total new business written last year 
by insurance companies in Canada is 
estimated at $650,000,000, total in force 
$6,700,000,000, while total paid policy- 
holders and beneficiaries exceeded $150,- 
000,000. These totals were exclusive of 
fraternal insurance, and compared favor- 
ably with the corresponding figures for 
1938. 

“General business conditions through- 
out Canada are better than was the case 
a year ago,” Mr. Earle said. “Continu- 
ous improvement is in evidence in all 
directions. Unemployment has lessened 
considerably through increased industrial 
activity and through enrollment into 
military service. 

Interest in Housing Loans 

“There was little change in the in- 
vestment picture during 1939 as affecting 
life insurance companies,” continued Mr. 
Earle, “and it seems likely that interest 
earnings were fully maintained at 1938 
levels. Loans under the National Hous- 
ing Act show a marked increase over 
those made in 1938. The rate of interest 
realized by lending institutions on Na- 
tional Housing Act loans is 5 2/3%. The 
new regulation by which the govern- 
ments participating in National Housing 
Act loans would be limited to $4,000 may 
have a tendency to curtail the building 
of duplexes and apartment houses in 
1940. The life insurance companies are 
now preparing for a large participation 
in the Dominion Government loan to be 
offered early this year.’ 


RIEHLE A HOSPITAL TRUSTEE 





New York Insurance Man Joins Board 
of Lenox Hill, Which Was Incor- 
porated in 1861 
Theodore M. Riehle, president John 
M. Riehle & Co., Inc., and general agent, 
Equitable Society, has been elected a 
member of the board of trustees, Lenox 
Hill Hospital, New York City. Mr. 
Riehle was twice president of the Na- 
tional Association of Life Underwriters. 
Lenox Hill Hospital, one of the oldest 
and largest in New York, was incor- 
porated in 1861. It was organized for 
the competent and sympathetic care of 
all races, all classes, and all creeds, and 
continues in this great humanitarian 
work. During the past eighty years 
1,859,501 persons have been treated in 
the clinics where they made 7,441,653 
visits. Another trustee of the hospital 
is Carl Heye, chairman of Guardian Life. 


CRUCIBLE STEEL CO. GROUP 





Aetna Life Writes $15,000,000 Contract 
Covering All Employes; Based 
on Salary Schedule 

The Aetna Life has written a Group 
policy on all employes of the Crucible 
Steel Co. of America, largest manufac- 
turers of high speed steel, amount of the 
coverage being $15,000,000. More than 
90% of the employes have subscribed to 
the coverage. Insurance is based on 
salary schedules, ranging from a mini- 
mum of $1,000 annual salary upwards. 
Employes are contributing 60 cents per 
thousand of insurance. Agent in the 
case is R. V. Croker, 100 William Street, 
New York. 


Social Security Board 
Seeks Beneficiaries 


MONEY FOR 528575 PERSONS 








Government Bureau Assembling Various 
Groups Eligible to Benefits Un- 
der Amended Act 





Steps are being taken by the Social 
Security Board to contact 528,575 ac- 
count holders who may be eligible to re- 
tirement benefits in 1940 and to inform 


them of their rights under the amended 
law. Data is currently being prepared 
to inform three groups of their eligibil- 
ity under the retirement provisions. 

First are those who have received lump 
sum payments under the original Social 
Security Act. The second group are 
account holders who have reached age 65 
in 1937, 1938 or 1939 but who have never 
filed claims for benefits. The third group 
are those who will reach age 65 in 1940 
and who will become eligible for benefits 
immediately upon their retirement. 

Four groups of account holders have 
most to gain through the board’s efforts: 


Those who have received lump sum benefits 
under the old law and who expected no further 
benefits. 

Those who, because of repeated change of 
residence, recent unemployment or carelessness, 
have lost touch with their accounts and might 
otherwise have lost benefit 
through overlooking their rights. 

Those who wish to remain employed after 65 
but who will then undertake part-time or lower 
paid employment. Though these workers may 
not be immediately eligible for payments, they 
may, by prompt application, peg their future 
monthly benefits to the higher average monthly 
wage they had before 65. 

Those who have sometimes failed to report 
their social security account numbers to their 
employers. These will have ample opportunity 
to establish their right to added wage credits 
and higher benefits. 


several months’ 

















experienced in organization work. 


MANY ARE CALLED 
BUT TWO ARE CHOSEN 


An old established General Agency of a prominent life insurance com- 
pany, planning a carefully considered program of sound expansion in 1940, 
will employ two supervisors—one in New York City and the other in Essex, 
Bergen or Passaic Counties, New Jersey. The men selected will be between 
the ages of 30 and 45, seasoned personal producers but not necessarily 


Replies to receive consideration must cover present company connection, 
experience and production records in detail, and will be treated in the 
strictest confidence. No investigation of qualifications will be made until 
after an interview, and then only with the applicant's expressed consent. 


Address replies to 
Box 1367, The Eastern Underwriter, 94 Fulton Street, New York 






























WERTIMER AGENCY’S 50TH YEAR 





Old Buffalo Agency That Pioneered for 
Prudential Will Celebrate Golden 
Anniversary This Year 
The Wertimer agency of the Pruden- 
tial in Buffalo will celebrate its fiftieth 
anniversary in 1940. It was the late 
Henry Wertimer, father of the present 
manager, Sidney Wertimer, who pio- 
neered for the Prudential in Buffalo. 
The agency has close to 000,000 of 

insurance on its books. 

Sidney Wertimer has served as presi- 
dent of the Buffalo Life Underwriters 
\ssociation, Buffalo Life Managers As- 
sociation and the New York State Asso- 
ciation of Life Underwriters. He also 
has been active in the National Asso- 
ciation of Life Underwriters and now 
heads the by-laws committee of that 
organization. 

And now a third generation is in train- 
ing to carry on the Wertimer tradition. 
Sidney Wertimer, Jr., a sophomore at 
the University of Pennsylvania, is going 
to step in with his father as soon as 
his college career is completed. 


State Mutual Policy No. 500,000 
Issued on Life of Benj. W. Ayres 








Executives of the State Mutual Life witness the issuing of policy number 


500,000 on the life of Benjamin W. Ayres, 
Left to right in the picture are Ross B. Gordon, vice-president 


had his bid in for it. 


general agent, Worcester, who had long 


and supervisor of applications; Mr. Ayres; Robert H. Denny, director of agencies; 
President Chandler Bullock, and Stephen Ireland, vice-president and superintendent 


of agencies. 


The State Mutual Life reached an- 
other company milestone in its history 
last month when policy number 500,000 
was issued on the life of Benjamin W. 
Ayres, general agent in the home office 
city. State Mutual wrote policy 100,000 


in 1907, policy 200,000 in 1919 and twenty 
years later touched the half million mark. 
Mr. Ayres says he has bespoken the 
millionth policy, which he expects will 
be issued before the time his sixty-fifth 
birthday puts it out of his reach. 





LIFE INSURANCE 
PURCHASED ON 


RENEWALS eourtaste sasis 


RENEWAL PURCHASE CO. 
Room 4901 70 Pine St., New York 
Telephone WHitehall 4-315! 











Dr. Alfred Manes to Give 


Lectures in Porto Rico 
Dr. Alfred Manes, professor of insur- 
ance at Indiana University, who during 
the current academic year has a leave 
of absence and has been in Chicago to 
prepare a new book, has been invited to 
give a series of lectures on general, 
lanes and casualty insurance at San 
Juan, Porto Rico. Arrangements were 
made with Dr. Manes by Hector R. 
Ball, superintendent of insurance for 
Porto Rico, and by representatives of 
insurance companies there. During De- 
cember and January Dr. Manes will be 
on the island. He will lecture in both 
Spanish and English. In Porto Rico he 
may be reached through the Superin- 
tendent’s office. 


W. BRATTON 


JOHN "HONORED 


Manager of Travelers ‘Boosie Branch 
Given Luncheon Following Testi- 
monial Business Drive 

The Travelers gathered the entire sales 
force of its Brooklyn branch office re- 
cently for a luncheon in celebration of 
Agency Manager John W. Bratton’s fif- 
teenth anniversary with the company. 
The event concluded a testimonial drive 
in his honor which produced an all-time 
high in application production in any 
two-month period. 

H. H. Armstrong, vice-president of the 
Travelers, was an honor guest, as was 
Thomas W. Cole, assistant superintend- 
ent of agencies. E. R. Wilkinson, as- 
sistant manager, acted as_ toastmaster. 
The luncheon was enlivened by talks by 
Kenneth Lord on behalf of the new 
agents, Paul Haskell on behalf of the 
veterans, and Joseph Gundermann, who 
presented Manager bratton with a testi- 
monial scroll signed by all branch office 
agents, and by Mr. Armstrong and Mr. 
Cole. 


WILL HONOR TOM SCOTT 





Leaders Club of Home Office Agency, 
Penn Mutual Life, Plans Luncheon 
on Tenth Anniversary 
On January 1, 1930, John A. Steven- 
son established a “Leaders Club” in the 
Penn Mutual’s home office agency, then 
under his management. The club is ten 
years old. It has been the greatest sin- 
gle factor in stimulating production with- 

in the agency. 

During the decade Tom Scott has 
achieved the remarkable record of quali- 
fying for the club in every one of the 
120 months, which means that he has 
never produce ‘-d less than $20,000 in new 
business in any month during that long 
period. The Leaders Club will pay a 
special tribute to him at its next Leaders’ 
luncheon which will be at Downtown 
Club, Philadelphia, January 15. Presi- 
dent Stevenson will be the chief speaker. 
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But, Bob, does a partner’s widow get nothing? 


ER husband had helped establish 

the business. For years it was the 
source of her income—never failing, 
taken for granted. Yet now, when her 
need for money is so urgent, she 
learns that the business is not in 
position to help her. It’s acruel situ- 
ation, that occurs frequently. 


Whata cruel responsibility, too, for 
one of the surviving partners to ex- 
plain to her, as gently as possible, 
that they must let the law take its 
course, and liquidate the business— 
unless they find money to purchase 
her husband’s interest from his estate. 


Isn’t it common sense to make sure 
that your business shall never face a 
problem like that? You can do so 
through a partnership agreement 
drawn to fit your particular set-up, 
and Northwestern Mutual Business 
Insurance to provide the money for 


THE NORTHWESTERN MUTUAL LIFE 


liquidating partnership interests, in 
case of death. It’s businesslike, pre- 
vents arguments and ill-will. Depend- 
ents are protected; creditors are re- 
assured; earnings are kept in the 
hands of earners; the business has 
opportunity for any readjustments. 


Also, through this protection, you 
create an asset of steadily growing 
worth. Its cash value increases year 
by year, and can be borrowed against, 
on request and in confidence. 


You'll find the Northwestern Mutual 
agent a good man to talk to. He’s pre- 
pared to analyze 
the needs of your 
business, will show , 
you how the North- \orthwestern 
western Mutual Mutual 
contract—clear and . ‘ 
simple—can be fit- 
ted to those needs. 











Northwestern Mutual offers Plans 
of Business Insurance designed for 
all types of business organization. 


CORPORATIONS—Ready cash for or- 
derly liquidation of a deceased stock- 
holder's interest, on a buy-and-sell 
agreement basis—Cash convertible 
into income for family or heirs of the 
deceased. 


PARTNERSHIPS—Ready cash for liqui- 
dating a deceased partner's interest, to 
the advantage of his widow and sur- 
viving partners—Guards against forced 
sale—Helps solve the problem of 
continuation. 


SOLE PROPRIETORSHIP—A fixed 
amount of immediate cash represent- 
ing values built into the business— 
Finances the readjustment period of 
arranging continuation of the busi- 
ness, transfer to others, or orderly 
liquidation. 








INSURANCE COMPANY, Milwaukee, Wis. 


“The sale of Northwestern Mutual life insurance for business needs increased in 1939 over the 
previous year. Agents develobing this important market were aided by a complete sales promotion 
Business Insurance Kit and by a strong Business Insurance Advertising Campaign appearing in 


full page advertisements in Nation’s Business magazine. 


The advertisement above appeared in 


December. This helpful Business Insurance Campaign will continue through 1940.” 
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IDEAS that CLICK 
By Paul Troth 

No two agents sell insurance in exactly 
the same way, which also applies to the 
way they get prospects. What they sell 
and how they sell it is principally an idea. 
Some ideas which have proved successful, 
and which are now being employed, will 
be offered readers of The Eastern Under- 


writer in this column from time to time. 


No. 118 
New Year’s Eve in New York City 
gave no indication of a lack of pros- 
pects who had money to spend. Night 


clubs were crowded. Mommer and pop- 
per laid down a heavy cover charge for 
a place at a table on Second Avenue, 
wore paper caps and ate pickles. The 
kids found three dollars apiece to jitter- 
bug on the new big dance floors at 





Renewals or no renewals, another minute 
of this and your fine policyholder becomes 
a claim! 


Broadway and Forty-second Street. 
Times Square was jammed with crowds 
of well-dressed people who kept New 
York City’s finest on the alert. The 
Waldorf-Astoria had its biggest night 
since prohibition was repealed. 

To tap this big New York City market 
here is an idea that is being used right 
now by Henry W. Abbott, formerly of 
Pittsburgh, who on January 1 became 
an agent in the Lloyd Patterson agency 
of the Massachusetts Mutual, New York. 
He is interested in helping men solve 
the financial problems of later life, plan 
for estate distribution, properly apply 
business insurance. That means meeting 
the right people under favorable circum- 
stances. Here are some paragraphs from 
a two-page letter which he has written 
to his clients in Pittsburgh and to his 
friends everywhere: 

“My contacts with you have always 
been most pleasant. I want to know 
more people like you. Perhaps among 
your New York friends and associates 
are men from whom I could learn of 
others who would appreciate my knowl- 
edge of life insurance, annuities and es- 
tate distribution problems. Naturally I 
shall be happy to work with them. 

“From time to time, I am going to 
need introductions. I will appreciate 
your good offices in assisting me to know 
people in my new place of activity. 

“Rather than have you go to the 
trouble of writing letters, may I suggest 
that you jot down on the enclosed cards 
the names and addresses of men you 
would like to have me know. It is not 
my thought that you limit introductions 
only to people who you think could per- 
sonally use my services.” 

It is my guess that Mr. Abbott will not 
need many cards before he starts to de- 
velop some worthwhile centers of influ- 
ence in the big new market he has 
chosen to work in. It’s an idea which 
should work in any town. 





Midtown Managers Elect 
Stuart Warner President 


The Midtown Managers Association of 
New York City at its annual meeting 
elected Stuart D. Warner, general agent 
New England Mutual, as president for 
the year 1940. Vice-president is Ralph 
G. Engelsman, general agent Penn Mu- 
tual, and secretary-treasurer is S. Sam- 
uel Wolfson, general agent Berkshire 
Life. Immediate past president of the 
association is Julius Eisendrath of the 
Guardian. 





WANT SHARE IN SURPLUS 





Policyholders in Chicago Area Suing 
Companies Under Contracts Which 
Have Been Lapsed 
The “lapsed policyholder” suits on file 
in Chicago now total sixteen. Bankers 
Life of lowa is the latest company to be 
made a defendant. The actions are 
taken on theory of litigants that policy- 
holders whose insurance has been per- 
mitted to lapse with mutual or partici- 
pating companies, nevertheless through 
their premiums helped to create and 
maintain company surpluses, and they 
are entitled to refunds of proportion- 

ate share of such surpluses. 

Fifteen of the suits have been filed 
in Federal District Court, and one, taken 
against Mufual Trust Life of Chicago, 
is in the state court. Companies named 
are Metropolitan Life, Prudential, New 
York Life, Equitable Society, John Han- 
cock Mutual, Northwestern Mutual, Mu- 
tual Life of New York, Mutual Benefit, 
Penn Mutual, New England Mutual. 
Phoenix Mutual, Home Life of New 
York, State Mutual. 





GARDNER RICHMOND HEAD 





Chartered Life Underwriters Plan to 
Hold Monthly Luncheon Meetings; 
Hill Made Vice-President 
William R. Gardner, Provident Mutual, 
has been elected president of the Rich- 
mond, Va., chapter Chartered Life Un- 
derwriters. Herbert R. Hill, Life Insur- 
ance Co. of Virginia, is the new vice- 
president. Daniel L. Williams, New 
England Mutual, was named secretary- 
treasurer. Nine persons comprise the 

Richmond chapter. 

Heretofore it has been customary to 
hold annual meetings for the election of 
officers. It is now planned to hold 
monthly luncheon meetings. 





SALES OUTLINES 


A method of using sales outlines in 
life insurance presentations has been de- 
vised by Alfred L. Lind for which great- 
ly increased production is claimed. The 
method is described in a forty-page book 
of sample outlines published by the Lind 
Outline Co., First National Bank Build- 
ing, Minneapolis, Minn., price 25 cents. 





LIFE AGENCY CHARTERED 


United States Life Insurance Agency, 
Inc., Los Angeles, has been granted a 
charter. The directors are Leigh H. 
Millikin, Jacob Dobrin, J. J. Lieberman, 
L. B. Benjamin and M. Clemens. 





Nominating Methods 


(Continued from Page 3) 
ing committee has found such a man he 
should be drafted without embarrassment 
to himself or others. 

“Also, in my opinion, under the pres- 
ent set-up, rotation or progression in 
office has become an accepted fact with 
the National Association. The methods 
of selection have become too automatic. 
The man who becomes vice-president 
will become president; the men who be- 
come vice-president, secretary and the 
trustees are immediately in line for ad- 
vancement. The situation is a corrolary 
to one which would exist in our national 
government if the Secretary of State 
should automatically become Vice-Presi- 
dent and the Vice-President should in- 
evitably be advanced to President.” 
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Since 1848 
UNION MUTUAL LIFE 


INSURANCE COMPANY 
PORTLAND, MAINE 








C. C. Day Speaker 
At Boston Meeting 


PRESERVING SALES TECHNIQUE 








Leader in Oklahoma Field Explains How 
He Handles Some Difficult Features 
of Salesmanship 





Carroll C. Day, general agent in Okla- 
homa for Pacific Mutual Life, addressed 
the Boston Life Underwriters Associa- 
tion in December, emphasizing the ca- 
pacity to observe, the capacity to in- 
terpret and the courage to make a de- 
cision, as the three difficult factors 
breaking up the defined straight line be- 
tween prospect contact and close of the 
sale. Taking for his topic, “Keeping 
Our Sales Technique on the Right 
Track,” Mr. Day said: 

“The three difficult things I have 
learned about selling are: 1, Capacity to 
observe, to be alive and conscious of the 
reactions and situations which are en- 
countered. 2, Capacity to interpret, or 
if unable to interpret the significance 
of a point, the courage to stop and ask 
about it. 3, Courage to make a decision 
on what to do about the matter and then 
do it. Beyond these factors there is a 
very defined straight line between con- 
tact and close of sale which I have called 
the sales track. 

Course of Sales Track 


“My track follows this course: 1, The 
approach to an open-minded considera- 
tion of a subject. 2, Qualification of the 
buyer as to his need, his sense of re- 
sponsibility to that need and his capacity 
to buy. 3, Identification of the buyer’s 
problem through the buyer’s reactions. 
4, Fix the identified problem on the 
prospect by steering his imagination to 
the point where he actually is the central 
figure. 5, Offer the solution to the fixed 
problem, presenting your merchandise 
throughout as a specific solution to a 
specific problem. 6, The close, which 
is a natural conclusion or arrival through 
the sales track method of selling.” 


Leader in Oklahoma 

Mr. Day is known throughout Okla- 
homa for his public-spirited work, par- 
ticularly during that state’s trying year 
of 1931 when he was awarded a plaque 
“for his inspiring example of unselfish 
leadership in behalf of the helpless, the 
jobless and unfortunate in a year of eco- 
nomic distress. He has carved an en- 
viable career as a life insurance leader, 
is nationally known as a life insurance 
speaker and has been a vice-president 
of the National Association of Life Un- 
eR, refusing candidacy as presi- 
ent. 
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2nd FLOOR at 
Al PARK ROW 


Overlooking City Hall Park 


offers a combination of facilities hard 
to duplicate anywhere. 





Abundant light and air from many win- 
dows on 3 sides. 

All subways, buses and elevated 
within 4 minutes walk. 

Well managed building with unexcelled 
location. 

Private stairway from lobby. 

Very reasonable rental. 


E. A. TREDWELL & C0., Ine. 


AGENT 
Office in Building COrtlandt 7-3917 
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DINNER TO WILLIAM M. HOUZE 
William M. Houze, general agent for 
the John Hancock Mutual Life at Chi- 


cago, was the guest of honor recent- 
ly at a dinner given by his agency 
staff. The occasion was Mr. Houze’s 


fifty - fifth birthday and thirty - seventh 
anniversary with the company. More 
than a hundred of Mr. Houze’s agency 
staff and intimate friends attended. 
Those from out of town included J. 
Harry Wood, manager of general agen- 
cies; Walter R. Pond, head of the un- 
derwriting department; Harry L. Knox, 
of the agency department, all from the 
home office, Boston; Ralph Hoyer, gen- 
eral agent at Columbus; W. B. Acker- 
man, general agent at Cincinnati, and 
I. M. Clark, general agent at Peoria, IIl. 





Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 
Telephone BEekman 3-5656 








HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 


Omaha Kansas City 








WOODWARD and FONDILLER, Inc. 


* Consulting Actuaries ° 


90 John Street, New York 
Telephone BArclay 7-3428 
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Le Roy Bowers Manager 
In New York 25 Years 


WITH MUTUAL LIFE OF N. Y. 





Native of Tennessee Entered Business 
There; Came to New York in 1903; 
Appointed Manager 1914 





Le Roy Bowers, manager of the 
Chrysler branch of the Mutual Life in 
East Forty-second Street, New York, 
has been a Mutual Life manager for 
a quarter of a century. The anniversary 
was observed Friday of last week by an 
affair at the Waldorf-Astoria, attended 
by a number of the officers of the Mu- 
tual Life and numerous others. Mem- 
bers of the Bowers agency presented 
him with a bronze Tiffany desk lamp. 

Born and brought up on a farm near 
Alexander, Tenn., Mr. Bowers attended 
an academy in Alexander, that state, and 
then joined the agency of Tom Hindman, 
Nashville. who was Tennessee state agent 
for the Mutual Life. After experience 
in the field there he came to New York 
City in 1903 when he joined the Charles 
H. Raymond agencv of the Mutual Life, 
which was at 32 Liberty Street, its ter- 
ritorv being all of New York Citv. 

Following the Armstrong investigation 
the Raymond agency was split up. Tom 
Rell, who had been supervisor of the 
Raymond agency, was made manavrer of 
an azency in the old Mutual Life Build- 
ing in lower Broadwav where the Guar- 
anty Trust Co.’s buildine is now located. 
Mr. Bowers went with Mr. Bell as as- 
sistant manager, a position he held for 
seven vears. 

On January 1, 1914. Mr. Bowers was 
made manager of the Mutual Life agen- 
cy in Harlem at 161 West 125th Street. 
In 1921 he became manager of the agen- 
cv at Columbus Circle and 59th Street. 
where he remained for a decade. and 
then moved to the Chrvsler Building. 
The agency organizer is Adam H. Ober- 
heim and the agencv assistant is T. F. 
McGaughan. The Bowers agency was 
one of those in New York which paid 
for more in 1938 than in the preceding 
year. 





NEW CHICAGO DIRECTORS 


Chicago Association of Life Under- 
writers has announced appointments of 
six new members of the board of direc- 
tors as follows: Harold Baird, Peck 
agency, Reliance Life; George Huth, 
Ewing agency, Provident Mutual; Wal- 
ter N. Hiller, Stumes & Loeb agency, 
Penn Mutual; Woolf Guon, Metropoli- 
tan Life; Brooks Fuller, Fuller agency, 
Prudential; F. J. Budinger, Franklin 
Life. 





YATES AGENCY DOES WELL 

The John W. Yates general agency 
of Massachusetts Mutual at Los An- 
geles closed the year with a gain of 26% 
in paid and reported business. It led 
all the company’s eighty-eight agencies 
in increase of business in force and was 
second only to the New York City agen- 
cy in volume of new business paid for. 


BRAILEY BOSTON SPEAKER 

Earle W. Brailey, general agent of 
New England Mutual at Cleveland and 
President National Chapter Chartered 
Life Underwriters, will address the Jan- 
uary 9 meeting of Boston chapter, tak- 
ing for his topic “After C. L. U— 
What ?” 








JAMES J. PARKS DEAD 
James J. Parks, who was a vice-presi- 
dent of the old Missouri State Life and 
President of the board of trustees, Sun- 
shine Mission, at St. Louis, died Decem- 
ber 20, age 88 





GEORGE BENHAM DEAD 
_ George Benham, former general agent 
in St. Louis for Penn Mutual Life, died 
December 19 at his home in Cleveland, 
age 83. He retired in 1924 after thirty- 
two years as general agent. 


Southeast Field Notes 
Industrial Activity 


GAINS IN NUMEROUS FIELDS 





Growing Interest in Business and Part- 
nership Insurance; Many Policies 
Written on Young Men, Too 


By Charles B. Harrell, Jr., 


Associate General Agent, 
Columbian National, Atlanta 





Industrial activity in the Southeast has 
shown substantial gains each month for 
the past six months or more. This in- 
cludes construction contracts, textile op- 
erations, pig iron production, steel mill 





Elliott’s Studio 
CHARLES B. HARRELL, JR. 


activity and coal production. In fact, the 
whole industrial front reflects increased 
activity and growing confidence. In the 
Fall textile mill and iron and steel mill 
activity rapidly approached maximum ca- 
pacity of production. Retail sales, how- 
ever, have not as yet caught up with 
the increase in wholesale distribution. 
However, retailers are much more opti- 
mistic than at this time last year. 

Residential construction is still going 
strong and construction for utility and 
industrial expansions have made very 
favorable gains. 

In summing up the situation here in 
the Southeast I would say that our 
present increased business activity is 
hardly due to any anticipation of a war 
boom, but is largely due to increased 
confidence, as well as a strong consumer 
demand. 

Life insurance sales showed steady in- 
creases for a time, but not as large in- 
creases as have been shown in business 
and industrial activity. This, I presume, 
is a normal condition. Considerable in- 
terest is being shown in business and 
partnership insurance. A decided trend 
toward lower premium forms of insur- 
ance has been noted, and applicants 
seem to be more interested at the pres- 
ent time in providing insurance protec 
tion for dependents. This may be par- 
tially explained by the increase in An- 
nuity rates and the revision of Retire- 
ments Income forms which took place 
in 1938. 

A substantial volume of sales to 
younger men has been noted. Life in- 
surance policies to cover mortgages and 
FHA type loans are an important source 
of good business. There is increased in- 
terest in Accident and Health and Hos- 
pitalization insurance. 


O. E. HOUCHINS DEAD 
O. E. Houchins, district supervisor for 
Business Men’s Assurance at Charleston, 
W. Va., is dead. He had been with the 
company for seven years. 





Group Production At 
All-Time High Record 


EQUITABLE SOCIETY FIGURES 





All Branches of Group Protection Join 
in Setting New High Volumes; 
Equitable Leaders 





A notable insurance achievement of 
the past year was the production of 
Group insurance which reached the new 
all-time high record of $15,100,000,000 in 
force on 10,000,000 employes. The in- 
crease for all Group writing companies 
for the last year was $1,500,000,000. Also 
increased to new peak figures were the 
other forms of Group protection—Group 
Accident and Health, Hospitalization and 
Group Annuities. 

In a statement commenting on the 
Group business of the Equitable Society, 
President Thomas I. Parkinson said that 
new business written in all Group cov- 
erages in 1939, amounting to $356,444,000, 
exceeded the previous record total, es- 
tablished in 1938, by more than $100,000,- 
000. The Equitable’s gain in Group life 
insurance in force was placed at $200,- 
000.000, bringing the total volume to $2,- 
200,000.000. At the same time the pre- 
mium income for each of the five cov- 
erages showed an increase over the fig- 
ures in 1938, the best previous year, and 
the aggregate gain of more than $4,000,- 
000 to a total of $49.241,000 reflects the 
advances made in all forms. of Group 
insurance. 

The Equitable Society has issued its 
Group honor roll of producers and lead- 
ing agencies. The Group Millionaires 
Club composed of agents and managers 
who have each nroduced at least $1.090.- 
000 of Groun insurance closed its fifth 
vear with 174 members, the largest in 
its historv. President is Preston H. Wil- 
liams, Hobbs agency, Chicago; vice-pres- 
ident, Lisle A. Snencer. Youngstown, O.; 
secretary, Miss Edith B. Hampton, home 
office Groun department. 

Leading the agencies was the Woods 
Co., Pittshurgh: then Cecil Frankel, Los 
Angeles: Geo. 7. Woodward. Cincinnati: 
M. P. Dickenson, Philadelphia. Among 
the first dozen agencies were Horace H. 
Wilson. L. A. Miner and A. Rosenstein, 
all of New York Citv. The first three 
leadine avents. all with the Woods Co. 
are Tohn M. Pfeil, Mark B. Higgins and 
QO. Kerr Price. 


CHOSEN GENERAL AGENTS 


Occidental Life announces appointment 
of two new general agents in the acci- 
dent and health denartment: James F. 
Lillis for Kansas Citv, Mo., and Stan 
Witowski for Santa Ana, Calif., in as- 
sociation with Life General Agent Bart 
De Vol. 


NEW BOSTON OFFICE OPENED 


Union Mutual Life, Portland. Me.. 
opened its new offices at 80 Federal 
Street, Boston, December 28. This is a 
ninety-two year old agency of which 
Tohn O. Bogardus is manager. A num- 
her of home office officials, including 
President Rolland E. Trish, attended the 
house warming as well as many Boston 
general agents of other companies and 
brokers. 








YORK TOLEDO MANAGER 


Caleb L. York, supervisor. Rogers 
agency, Equitable of Iowa, Indianapolis, 
has been appointed agency manager at 
Toledo. He has been with the company 
fifteen years as a special agent, Group 
supervisor and agency supervisor. 





LUNCHEON FOR W. E. DAVIES 
The Life Agency Supervisors Associa- 
tion of Northern New Jersey gave a 
luncheon in honor of their president, 
William FE. Davies, who has been ap- 
pointed general agent of Equitable Life 
of Towa in Louisville. 





W. L. KELLY GENERAL AGENT 
Walter L. Kelly has been apnointed 
general agent for Occidental Life in 
southern Minnesota counties, with head- 
quarters in Minneapolis. 





IN BROOKLYN 





Alfred G. Correll Agency 


New England Mutual Life 
Insurance Company 


16 Court St. TRiangle 5-9651 


WE qualify to AID YOU 
in solving YOUR 
PROSPECT’S PROBLEMS. 











Florida Association 
Meeting January 12 


SALES CONGRESS A FEATURE 





At Miami-Biltmore Hotel; Speakers 
From Widely Scattered Points Con- 
tributing to Program 





The Florida Association of Life Un- 
derwriters hold its eighth annual 
state convention and sales congress Jan- 
uary 12 and 13 at Miami-Biltmore Ho- 


will 


tel. Earle M. Willis, Lakeland, Ordinary, 
district agent for Prudential and presi- 


dent of the association, says that the 
following speakers will be on the pro- 
gram: 

Charles J. Zimmerman, national presi- 
dent, “Problems of the National Asso- 
ciation as They Affect the Agent in the 
Field”; Howard C. Lawrence, Newark, 
N. J., general agent Lincoln National 
Life and president of the New Jersey 
association, “The Public Expects the 
Life Underwriter to Know”; T. T. Phil- 
lips, Jacksonville, president of Gulf Life, 
“The Executive Viewpoint of the Field- 
men and Their Troubles”; W. V. Knott, 
Commissioner of Insurance, “Depart- 
mental Affairs’; Kenneth C. Ringer, 
agency superintendent southern division 
Metropolitan Life, “Facts vs. Fancy”; 
Frank K. Dunn, informational director 
Social Security Board, Washington, 
“What the Life Underwriter Should 
Know About the Social Security Act”; 
Isadore Samuels, general agent New 
England Mutual Life, Denver, “Keep 
Your Lamp Burning.” 

On the opening day there will be a 
special session of managers, superin- 
tendents, general agents and assistants, 
with National President Zimmerman at- 
tending. The sales congress will open 
Friday afternoon when Messrs. Law- 
rence, Phillips and Zimmerman will be 
heard, followed by a business session, a 
general reception and the annual dinner. 
Saturday morning some of the speak- 
ers named will be heard. 





RECEIVER FOR TEXAS CO. 

Forfeiture of charter suit has been 
filed in District Court at Austin, Tex., 
by Attorney General Mann against the 
Bankers Mutual Life. Port Arthur, Tex 
Alleging that the defendant company is 
insolvent, the attorney general’s petition 
asked that a liquidator be appointed. The 
court granted a temporary restraining 
order preventing the company from do- 
ing further business in Texas. A hear- 
ing was set for January 27. Will G. 
Knox, liquidator for the Texas Depart- 
ment, was appointed receiver. 
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Plans for Officers 
Investment Seminar 


TO BE CONDUCTED NEXT JULY 
Sponsored by American Life Convention 
and Indiana University; Those on 

Governing Boa 


Final plans have been announced for 
the life officers investment seminar, a 
new institution for advanced study of 
the investment phase of life insurance 
company operation, to be held for two 
weeks next July at Indiana University. 

Dr. H. C. Sauvain, professor of finance, 
Indiana University, will serve as director 
of the seminar and Colonel C. B. Rob- 
bins, manager and general counsel, 
American Life Convention, as associate 
director. The American Life Conven- 
tion, together with the Indiana Univer- 
sity school of business, is sponsoring the 
seminar, the first session of which will 
be in the nature of an experiment. 

The curriculum for the opening pro- 
gram next Summer includes three basic 
lecture courses: A study of the banking 
and credit system of the United States, 
problems of lending on real estate mort- 
gages, both urban and rural, and the 
third course will deal with contemporary 
economic topics. 

The governing body of the seminar is 
a board of regents consisting of princi- 
pal officials of the American Life Con- 
vention, the educational committee of its 
financial section and representatives of 
Indiana University as follows: 

C. A. Craig, chairman of the board, National 
Life & Accident, and president, American Life 
Convention; W. T. Grant, president, Business 
Men’s Assurance; Harry R. Wilson, vice-presi- 
dent, American United Life; Julian Price, presi 
dent, Jefferson Standard Life; L. 
president, Federal Life; W. C. Schuppel, execu- 
tive vice-president, Oregon Mutual Life: A. 
McAndless, president, Lincoln National Life; 
Alex Cunningham, vice-president and treasurer, 


D. Cavanaugh, 


Western Life; Grant Torrance, treasurer, Busi- 
ness Men’s Assurance; Paul E. 
urer, Indianapolis Life; 


Fisher, treas- 
Charles F. Nettleship, 
Ir., assistant secretary, Colonial Life; Willard 
N. Boyden, vice-president and treasurer, Conti- 
nental Assurance; D. F. Roberts, treasurer, 
Acacia Mutual; Frank J. Travers, second vice- 
president, Lincoln National Life; Edward B. 
Raub, Jr., general counsel and financial officer, 
Lafayette Life; Dr. Herman B. Wells, president, 
Indiana University; Dr. A. M. Weimer, dean 
of Indiana University business school; Dr. Sau 
vain and Colonel Robbins. 

Supervision of details has been delegated to 
in executive committee of the board of regents 
which includes President Craig, Colonel Robbins 
and Messrs. Nettleship, Cavanaugh, Cunningham, 
Roberts, Travers and Raub. 


GREAT SOUTHERN CONVENTION 
138 Agents Qualify for Meeting in New 
Orleans; Top Men Are Reed, 
Carlton and Selph 


Attendance of more than 175 leading 
producers and officials of the Great 
Southern Life of Houston and _ their 
wives at the third annual meeting of the 
Great Southern Club in New Orleans 
last Fall was reported by E. P. 
Greenwood, president. A total of 138 
agents qualified for the 1939 club by 
having personally produced and paid for 
at least $100,000 of new insurance during 
the club year and by maintaining a bet- 
ter than average renewal of business 
produced during the preceding year. 

_ Outstanding producers of the Great 
Southern at the convention included 
Tom B. Reed of Oklahoma City and O. 
S. Carlton and Carey Selph of Houston, 
all of whom are members of the Mil- 
lion Dollar Round Table of the National 
Association of Life Underwriters. Mr. 
Reed is president of the President’s 
Club. 


Registrar Gilbert Harris of Volunteer 
State Life celebrated his thirtieth anni- 
versary with the company recently. He 
was given an informal reception at the 
home office. 





O’Neill General Agent 
For Scranton Agency 


CONTINENTAL AMER. CHOICE 





New Agency Taking Place of Wilkes- 
Barre Office Closed; Vincent Con- 
tinues With Company 





Frank W. O'Neill, Scranton, has _ be- 
come general agent for a new agency of 
Continental American Life there. The 
new agency takes the place of an office 
in Wilkes-Barre which has been closed. 


FRANK W. O’NEILL 


Benjamin C. Vincent, who had been man- 
ager of the Wilkes-Barre office, is retir- 
ing from active service as manager but 
will continue as special service repre- 
sentative in the Wilkes-Barre section. 
Mr. O'Neill was born in Honesdale 
and is well acquainted in Scranton, Al- 
lentown and surrounding territory. He 
was with a large Eastern life company 
for fifteen years and was a district man- 
ager tor eight years ot that time. He 
is active in Scranton civic affairs. The 
new agency is at 301 Connell Building. 


N. Y. City Figures 


(Continued from Page 1) 


tained above figures from the Life Un- 
derwriters Association of New York City 
furnished them each month by the Life 
Insurance Sales Research Bureau. The 
December, 1939, total is not yet avail- 
able. 


Outlook Bright For 1940 


In most quarters it is felt that a foun- 
dation has been laid for a better year in 
1940. In the face of a bogged down 
market and adverse conditions, agency 
organizations have been strengthened 
and consolidated, sales methods im- 
proved and standards for new men raised 
higher. A whole year has passed since 
agents sucked the well dry with a sales 
story about policy changes, a story which 
it is now admitted partially destroyed 
the agents’ own market for 1939. With 
an improved market in sight due to im- 
proving business conditions generally and 
agents more willing to go back to their 
old policyholders, general agents and 
managers here are looking for 1940 to 
show production gains over 1939. 

Sales during the year were reported 
as showing a continuation of the trend 
toward higher premium policies. Insur- 
ance buyers are thinking in terms of in- 
come rather than of principal sums, gen- 
eral agents say. Company sales methods 
and advertising have been putting the 
emphasis on income for family and re- 
tirement income for the insured. Peo- 


ple are thinking in terms of income for 
family and income for themselves. The 
trend is a healthy one. 





Young Lady Wanted 


New York general agency looking 
for young lady qualified to handle 
life policy audits and trust or set- 
tlement option agreements. Ex- 
perienced young lady only will 
be considered. Write full partic- 
ulars which will be treated as 
confidential. Box 1368, The 
Eastern Underwriter, 94 Fulton 
Street, New York. 











Urge Better Premium 
Notices and Receipts 


REPORT ISSUED BY INSTITUTE 





Simplification, Humanizing, General Im- 
provement in Public Understanding, 
Five Point Program 


Premium notice and receipt forms are 
cited as an important primary point of 
contact with the public in a special re- 
port sent to member companies by the 
Institute of Life Insurance. Holgar J. 
Johnson, president of the institute, in a 
letter to presidents of institute member 
companies, said the report was being 
forwarded “with the hope that it may in 
some measure be helpful to you in 
studying the premium notices and en- 
closures of your own company and their 
relation to the part they play in public 

: : I : 
education and public relations.” 

The report is the result of six months 
of study of these and similar forms in 
other lines of business and the institute 
has had the cooperation of the Lifé Ad- 
vertisers Association, Insurance Adver- 
tising Conference and the Life Office 
Management Association. The summary 
cites changes that have been made _by 
eminent companies in other lines, after 
long study and related to their public 
relations activities, and then suggests a 
plan of approach for life insurance com- 

: - : a 
panies, together with specimen “model 
forms. 

Public Understanding 


It is pointed out that in the past the 
premium notice forms in general use in- 
dicated that there may have been a 
vreater need for adapting them to better 
public understanding.. This in turn is 
credited to the fact that conscious pub- 
lic relations activities are sometimes 
overlooked in the company. It is sug- 
gested that a careful reorganization of 
forms and enclosures under the direction 
of the public relations head, with the 
active support of the president, will 
help improve the public understanding. 

Five Main Points 

Simplification and humanizing were 
ziven as the most important objectives 
in the revamping of these forms. The 
five point program for this was given as: 

To appear dignified, businesslike and fune- 
tional. 

To separate the significant data from the 
rest of the form and highlight it. 

To secure the maximum of clarity and sim- 
plicity of expression. 

To inject a note of courtesy which is absent 
in the ordinary commercial bill. 

To resell the policyholder on his insurance 
protection and to emphasize the partnership 
nature of life insurance. 


Receipt Mailing 

It is suggested that more personal 
messages to the policyholders from the 
president be used, to open “direct wires” 
between president and policyholder and 
keep them open. Samples of possible 
letter enclosures are shown. 

The whole subject of enclosures is 
studied and discussed, with an urge to 
avoid cluttering the first notice, but to 
make effective use of the receipt mail- 
ing. Specific suggestions in two to four 
colors are shown of some effective en- 
closures for this use. 











MEN of proven ability 
and ambition who 
aspire to the additional 
responsibility and com- 
pensation offered by a 
General Agency of their 
own may find their op- 


portunity with 


—_— 
INSURANCE COMPANY 
Founded 1850 


120 West 57th Street 
New York, N. Y. 
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Penn Mutual Launches 
Its New Ad Campaign 


MESSAGES BY THE PRESIDENT 





John A. Stevenson to Have Personal, 
Informal Chats Every Other Week 
in Saturday Evening Post 


The national advertising campaign of 
the Penn Mutual Life for 1940, first 
mentioned in The Eastern Underwriter 
December 15, will be personal messages 
to the public by President John A. 
Stevenson and will appear in the Satur- 
day Evening Post twice a month in the 
first and third weeks’ issues. 

In the first of these advertisements in 
the January 6 issue of the Post, Presi- 
dent Stevenson will say “A Few Words 
About Our Mutual Business.” The copy 
opens with the statement that in his 
twenty years in life insurance President 
Stevenson has come across some mis- 
taken ideas about life insurance and goes 
on to say, “Occasionally here in these 
pages I'd like to talk about some of these 
misconceptions and also try to state in 
simple, understandable language what 
life insurance really is today.” He shows 
that modern life insurance covers a large 
range of services and closes with the 
invitation to readers to write him if 
they have any questions concerning life 
insurance. 

The second of the series of advertise- 
ments appearing in the Saturday Eve- 
ning Post January 20 tells of “The Hard- 
est Job in the World.” Again President 
Stevenson has a personal message to the 
reader, the point being that the hardest 
job in the world is to get people to look 
ahead and this is what the Penn Mutual 
Life agent is trying to do. 





BANKERS, IA., SCALE RETAINED 
The Bankers Life of Iowa is continu- 
ing its 1939 dividend scale into 1940. 


W. D. Dexter, Jr., Dead 





WALLACE D. DEXTER, JR. 


Wallace Dunbar Dexter, Jr., treasurer 
of New England Mutual Life, whwse 
death was announced in The Eastern 
Underwriter of December 29, was born 
in Brookline, Mass., in 1884 and was 
graduated from Harvard in 1907. After 
two years in investment banking he 
joined New England Mutual’s bond and 
mortgage department. He was elected 
assistant secretary in 1920 and treasurer 
in 1928. Mr. Dexter was also a trustee 
of the Provident Institution for Savings, 
3oston, and a director of the Blue Hill 
Bank & Trust Co., Milton. He was a 
member of the E xchange Club of Bos- 
ton and of the Hoosic Whisick Club, 
Canton. Besides his widow he leaves 
three sons and two daughters. 


Syllabus Covers Principles of 
New York State Required Exams 


The New York State Association of 
Life Underwriters as announced re- 
cently has prepared a syllabus as an aid 
to general agents, managers or super- 
visors charged with the responsibility 
of training agents. The state associa- 
tion has been in close touch with the 
Insurance Department and its commit- 
tee has assisted the New York Insur- 
ance Department in the general outline 
of the written examinations for life in- 
surance agents which are required of 
new agents after January 1. 

Members of the general committee 
who have been studying the new pro- 
vision of the law requiring examinations 
are these: Chairman Ralph G. Engels- 
man, New York; Sidney Wertimer, Buf- 
falo; J. Stinson Scott, Rochester; John 
Wintsch, Syracuse; Frank Wenner, 
Utica; Edward Gettings, Albany. 

The state association suggests that 
every member have an understanding of 
the principles underlying each paragraph 
outlined in its syllabus before February, 
1940, when the first examination will be 
held. Here is the syllabus in full: 


I. Life Insurance Fundamentals 

The various kinds of life insurance: Ordinary, 
Industrial, Group, Annuities. (A sufficient knowl- 
edge of the various kinds in order to differenti- 
ate between them and know the principal fields 
covered by each.) 

Definition of life insurance. 

Types of legal reserve life insurance compa- 
nies: Mutual, Stock. (An understanding of the 


difference and its bearing on life insurance 
issued.) 
Basic factors of life insurance: Mortality 


Tables, Reserve, Expense loading. (Involving 
an elementary knowledge of what a mortality 
table is, the purpose of the reserve and interest 
assumption, and the loading or expense factor.) 

Types of life policies: Life (1) Ordinary, (2) 
Limited payments; Endowment; Term; Retire- 
ment plans. (A thorough understanding of the 
differences between these various policy forms 


and the practical application of these various 
types.) 

Sources of dividends: Uses of dividends. (A 
thorough understanding of the methods through 
which the various factors contribute toward 
surplus and the four standard uses of dividends 
provided by the policy contract.) 

Non-fortfeiture provisions: Surrender charges, 
Cash surrender value, Loan value, Paid-up in- 
Extended insurance value. (A 
non-technical understanding of how the reserve 
is used to provide the non-forfeiture provisions.) 

The policy contract: Beneficiary 


surance value, 


-insurable in- 
terest, Incontestability 
Suicide provisions, 


mis-statement of age, 
Reinstatement provisions, 
Grace period, The date policy becomes effective. 
(A thorough understanding of the practical ap- 
plication of the foregoing provisions.) 
Optional settlements: Interest option, Principal 
and interest for specified period, Principal and 
interest in specified instalments, Life income, 
with or without years certain. (An elementary 
understanding of these optional settlements.) 
Double indemnity. Total and Permanent Dis- 
ability. (An elementary understanding of the 
principal features of these two provisions.) 
Annuities: Single premium, Annual premium. 
(A non-technical understanding of the difference 
between annuities and life insurance and the 
principal provisions of the two types mentioned) 
II. Uses of Life Insurance 
Capitalization of human life value and indem- 
nification of that value. 
life insurance. 
Personal or family application: Cash funds, 


Social significance of 


income for family, educational insurance, mort- 
gage insurance, bequest insurance, 
income, emergency values. 

Business life insurance: Key man insurance, 
partnership—liquidation deceased partner’s inter- 
est, corporation—stock purchase, creditor pro- 
tection. (An elementary understanding of the 
use of life insurance—in meeting the business 
problems mentioned.) 


retirement 


III. Legal Concepts 


Misrepresentations and incomplete comparisons. 
Rebating. 








A 1940 OPPORTUNITY 


exists in a well established New York City agency representing one of the oldest life 
companies in the country for a man who can both produce BROKERAGE business and 
RECRUIT agents. State fully age, experience, education and minimum income required. 


Address Box 1366, THE EASTERN UNDERWRITER. 94 Fulton St., New York 








T. L. Fowler Chosen 
District Supervisor 

UNION CENTRAL APPOINTMENT 

Goes to Home Office From Philadelphia 


Agency; Joined Company as Assist- 
ant Manager in Boston 








Appointment of Theodore L. Fowler, 
Philadelphia, as district supervisor at the 
home office is announced by Union Cen- 
tral Life. His immediate assignment will 
be in the home office. Specific agencies 
will be turned over to him for super- 
vision later. 

Mr. Fowler is from the Philadelphia 
agency where he was assistant manager. 
He first joined the company in 1935 when 
he took over the post of assistant man- 
ager at Boston. 

Besides holding the designation of 
Chartered Life Underwriter, Mr. Fowler 
is one of the group of sixty-seven in 
the United States who hold the C. L. U. 
Management Certificate. He is a.mem- 
ber of the life insurance and trust offi- 
cers committee of the Life Underwriters 
Association -and chairman of the educa- 
tional committee, Philadelphia chapter, 
Cc. i U. 

" From New England 


Mr. Fowler is a native New Englander. 
Zorn in Farmington, Me., in 1903, he was 
graduated from Bowdoin University in 
1924. In 1933 he entered life insurance 
with another company in Boston and 
during the next three years established 
an enviable record as a personal pro- 
ducer. In October of 1936 he became 
assistant manager of the Union Central’s 
Boston agency. 





Continental American’s 
Building Progressing 

Although difficulty in getting steel had 
thrown them three weeks behind sched- 
ule, builders of Continental American’s 
new home office structure in Wilming- 
ton, Del., now report that the work is 
“on time” and that the building will 
probably be ready for occupancy June 1, 
1940, the completion date originally set in 
the schedule. 

The structure will be L-shaped with 
wings 115 feet long and forty-seven feet 
wide and an entrance at the angle facing 
Rodney Square. It will contain five 
floors. At the beginning Continental 
American offices will occupy about half 
the building, and the property is big 
enough so that the structure may be 
doubled in size when needed. 





Claire Braun on Coast 


Claire B. Braun, leading woman pro- 
ducer of the Lloyd Patterson Agency, 
100 East Forty-second Street, New 
York City, is on a trip to the Pacific 
Coast to spend several weeks chiefly in 
Hollywood where she has several clients 
among prominent motion picture stars. 
Miss Braun handles general insurance 
for Actors Equity Association and its 
different inter-branches. In life -insur- 
ance she has led the women’s division of 
the Lloyd Patterson Agency for the 
past two vears. 





Twisting. 

Authority of Agent. 
ceeding authority. 

Trusteeship of monies collected by agent. 

Necessity for proper state license. 

Business ethics not only as matter of law but 
on a basis of business and professional pride, 
involving responsibility to company and to pol- 
icyholders. 

Effect of named beneficiaries (as opposed to 
Insured’s estate) on attachability of policy pro- 
ceeds. 


Agent’s liability for ex- 


| Life Supervisor 
for 
CONNECTICUT 


If you are a producer who wants 
someday to be a General Agent, 
there is a step on the way up as 
our Supervisor in Connecticut 
with a life insurance company of 
more than 80 years’ standing. 


Salary and commission. Give 
qualifications, education, and 


production record in a letter ad- 
dressed to—Box 1362, The East- 
ern Underwriter, 94 Fulton Street, 
New York. 





LW. 


Two Texas Companies 
Perfect Their Merger 


CENTURY AND WESTERN STATES 











W. L. Rawlings Head of Century Which 
Gets Services of Several Former 
Dallas Company Officials 





Century Life of Fort Worth has 
merged with Western States Life of Dal- 
las and begun operations. Formed sev- 
eral months ago with W. L. Rawlings 
as president, the Century was inactive 
until it merged with Western States 
Life, which was organized last June. 

Thomas A. Carpenter, vice-president 
and general counsel of Western States, 
has been elected to the board of the 
Century. H. H. Morse, Fort Worth, 
who was a director of Western States, 
has also been added to the Century 
board. 

Layden Stroud, who was vice-presi- 
dent and agency director, Ordinary de- 
partment, Western States, has joined the 
Century in the same capacity. Earle E. 
Bailey, who was assistant secretary of 
Western States, has become secretary of 
the Century. The entire Industrial de- 
partment personnel of the Dallas com- 
pany has been taken over by the Cen- 
tury 

The late Fred M. Lege, Jr., who was 
a chief factor in organization of West- 
ern States and headed the company as 
president, died shortly after its organiza- 
tion had been perfected. During the 
short time the company operated Charles 
W. Windham served as executive vice- 
president. He has not announced his 
plans. 


H. P. THORNHILL ELECTED 


H. P. Thornhill, Sun Life of Canada, 
has just been elected vice-president of 
the Dominion Mortgage & Investments 
Association. 


BOSTON AGENCY MOVES 
The Boston agency of Union Mutual 
has removed to the Chamber of Com- 
merce Building. Larger quarters became 
necessary. The agency is ninety ycars 


old, 
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PRODUCTION HINTS FOR 1940 

January 1 is still the day when many: 
persons take personal stock of them-, 
selves and resolve to improve upon the; 
experience of the year just closed. Often! 
these resolutions are not carried out com- 
pletely but they act as a needed stimulus 
and may be decidedly helpful. Agents and! 
brokers are now resolving to increase 
production in 1940 and searching their 
minds for ways to implement their hopes. 
In this connection Ray C. Dreher, editor 
of the Accelerator, house organ of the 
Boston and Old Colony insurance com- 
panies, and a man possessing many ex- 
cellent ideas for developing production, 
has published in the January issue of his 
publication a month-by-month selling 
chart for 1940. 

For this month he suggests straight 
fire insurance, as this is inventory and 
adjustment time; leasehold coverage, for 
leases which begin the first of the year; 
fur, camera, personal effects policies, to 
cover Christmas gifts and Winter trav- 
elers. February suggestions include use 
and occupancy, for businesses getting 
ready for Spring and Summer orders, 
and salesman’s samples insurance, sales- 
men then getting ready to take to the 
road. 

March is a good month for windstorm 
insurance, also the extended coverage 
endorsement, which includes windstorm 
as well as several other kinds of protec- 
tion. April is one of the banner months 
for automobile, yacht and motor boat 
and aircraft and motor vehicle property 
damage insurance sales; also neon signs 
as new signs go up then to 
attract Spring and Summer trade. Fur 
insurance is advised for those then think- 
storing their furs until next 


coverage 


ing of 
Winter. 

In May agents and brokers can con- 
tinue their automobile solicitations and 
add rent and rental value lines, that be- 
trip transit to cover 
furniture being moved. Golf, wedding 
presents and personal property floater 
lines are suggested for June. And so on 
through the year. With the wide variety 
of coverages now offered by fire and 
marine writing companies, producers are 
in a position to concentrate on special 


ing moving month; 


lines month by month, to approach pros- 
pects with something new to engage 
their interest. As the public becomes 
more thoroughly educated on the exten- 
sive facilities of insurance companies the 
better will they appreciate the indis- 
pensable services of agents and brokers. 


COMPREHENSIVE LIABILITY 
COVERAGE 

The demand for comprehensive liabil- 
ity coverage among insurance buyers in- 
creased in 1938 and as the year closed 
the period of transition in this form of 
insurance from a series of separate, elec- 
tive, limited covers to one comprehen- 
sive cover moved further along to a 
satisfactory conclusion. It is generally 
expected that before the New Year is 
very old that a policy contract will be 
perfected along the desired lines and 
adaptable particularly for the larger 
risks. 

But before this desirable step is com- 
pleted there are some phases of the 
comprehensive liability problem which 
merit painstaking analysis and study and 
they were ably treated in a report to 
the National Association of Insurance 
Commissioners by the legal-minded E. 
W. Sawyer of the National Bureau of 
Casualty & Surety Underwriters. He 
emphasized that this transition in liabil- 
ity insurance “of necessity means the 
radical modification of the theories, prin- 
ciples and practices under which this 
coverage has been developed” and in his 
opinion, presents to the Commissioner of 
Insurance of each state important prob- 
lems. 

Stabilization of risk was Mr. Sawyer’s 
theme song and he urged that the state 
officials take a hand in this vital feature 
of the program so that rules and prac- 
tices which will govern the new cover- 
age, based on statistics gathered by rec- 
ognized rating organizations, will enable 
the casualty-surety companies to charge 
rates which are adequate and reasonable. 
“It is easy to visualize the chaos which 
will result if they do not,” he warned. 





H. C. Conick, assistant United States 
manager for the Royal-Liverpool Groups, 
planned to visit Richmond, Va., on busi- 
ness this week, arriving the first of the 
year. 

a” oa + 

T. E. Braniff received special recogni- 
tion at the Friday forum of the Okla- 
homa City Chamber of Commerce, in 
appreciation of his leadership in national 
aviation, his contribution to Oklahoma 
City’s air facilities and in observance of 
the Super- B-Liners which are to be 
placed into service by the Braniff Air- 
ways, of which he is president. The 
new service fleet, which was scheduled 
to go into operation January 1, consists 
of a fleet of twenty-one passenger 1940 
Super-B liners to accommodate further 
passenger traffic increases over the 58% 
gain the airline experienced in 1939. 
These ships will serve a route from Chi- 
cago through Texas, 








GEORGE D. MARKHAM 


George D. Markham, 80 year old head 
of W. H. Markham & Co., general in- 
surance agency of St. Louis, Mo., had 
the distinction of holding the longest 
record of service of any employer at 
the testimonial dinner to veteran em- 
ployes of the St. Louis district sponsored 
by the St. Louis Chamber of Commerce 
in the gold room of the Jefferson Hotel, 
the night of December 19. He was pre- 
sented with a gold watch, suitably en- 
graved. 

* * * 


Sir John Pierce, deputy chairman of 
the Pearl Assurance, was central figure 
in a function at chief office of company 
in London, based on the conferring on 
him of knighthood. A check was pre- 
sented to him which had been contrib- 
uted by the executive officers, staff and 
some others, which money was allocated 
to the funds of Westminster Hospital, 
London. A diamond brooch was also 
presented to Lady Pierce. Sir John 
Pierce joined the Pearl in 1892. 

* * * 


Drury P. Malone, formerly assistant 
secretary of the North America group, 
has opened an office at 207 American 
Bank building, Richmond, Va., with a 
view of operating a general agency rep- 
resenting several fire companies, includ- 
ing the Homeland, Carolina and British 


America. He is well known to the in- 
surance fraternity in Virginia, having 
supervised the state for the North 


America before being promoted to the 
home office. 
* * * 


F. Morris Miller, head of the court 
bond department in the Fidelity & De- 
posit’s New York office, was the host at 
an egg nog party New Year’s Day to 
more than 250 at his home in Upper 
Montclair, N. J. Unique invitations to 
the affair—in the form of theatre tickets 
—referred to “an announcement of great 
interest” which would be made at the 
party “in the Play Room Theatre of F. 
Morris Miller.” It proved to be the en- 
gagement of the host’s daughter, Eliza- 
beth Lucille, to Harry R. Stonaker of 
Bloomfield, N. J., well known as a cap- 
tain in the Essex Troop of Newark, N. 
J., the crack cavalry unit of the state. 
Mr. Miller ingeniously made this an- 
nouncement by “nation-wide radio hook- 
up.” Among the guests were a number 
of insurance people including William F. 
Dooley, vice-president, America Fore fire 
companies, and Mrs. Dooley, and E. B. 
Southworth, retired Aetna C. & S. bond- 
ing manager in New York. 


Miss Emma Davison Smith, daughter 
of Harold V. Smith, president of com- 
panies in the Home group, and Mrs, 
Smith was introduced to society at the 
St. Regis roof one night last week. She 
attended Nightingale Bamford School, 
New York, and Ethel Walker School, 
Simsbury, Conn. 

* * &* 

President Herbert W. Spencer of the 
Chattanooga Insurance Exchange has 
been elected and installed worshipful 
master of the John Bailey Nicklin Lodge, 
Masonic Order. 

* * x 


Insurance Commissioner Frank Yetka 
of Minnesota and his family are spend- 
ing a three weeks’ vacation in Arizona 
where he hopes the desert sunshine will 
improve his health. 

: £94 


Elizabeth F. Fischer, daughter of 
Chester O. Fischer, vice-president Mas- 
sachusetts Mutual, and Mrs. Fischer, is 
engaged to marry Ernest Alfred John- 
son, Jr., son of Mr. and Mrs. Ernest 
Alfred Johnson of Andover. Miss Fis- 
cher attended Smith College for two 
years and is now doing junior work at 
Northwestern University. Mr. Johnson 
was graduated last year from Amherst 
College and is now taking graduate work 
in foreign languages at the University 
of Chicago. 

+ - 

Jerome A. Young, assistant secretary, 
Monarch Life of Springfield, Mass., who 
is responsible for much of that com- 
pany’s effective direct mail material, has 
recently been elected governor of the 
first district Advertising Federation of 
America. 

oe 

Ben H. Demarest has been elected 
president of the Lansing (Michigan) Ex- 
change Club. He is leading salesman 
for Bankers Life of Iowa. 

* * * 


Gordon A. Hardwick, vice - president 
and comptroller Penn Mutual Life, has 
been elected president, board of mana- 
gers, Graduate Hospital, University of 
Pennsylvania. 

* * 

W. H. Harrison of Des Moines, 
Iowa state agent for National Fire and 
dean of the Iowa fieldmen, spent Christ- 
mas with other members of his family 
at Davenport with his mother, who will 
observe her 94th birthday shortly. Har- 
rison’s three sons, all from Chicago and 
all in the insurance field, spent the holi- 
days with the family. 

+ ¢ « 


T. W. Van Hoesen, assistant treasurer 
Fidelity Mutual, celebrated his fifty-fifth 
anniversary with the company December 
21. He has held a number of responsible 
posts in the accounting and financial de- 
partments, and for a number of years 
has been in charge of premium collec- 
tions. In April, 1930, he was elected 
assistant treasurer. 

* * & 

Grant Taggart, million dollar producer 
for the California-Western States Life 
in Cowley, Wyoming, and a past chair- 
man of the Million Dollar Round Table, 
completed twenty-five years in the life 
insurance business on December 21. He 
has insured 5,000 lives for $17,000,000 
during that period although there are 
only 12,000 neople within a fifty mile 
radius of his home. 

* * * 


Edward Brisk, Buffalo insurance brok- 
er, has been appointed mortgage tax 
department cashier for Erie County. 

* * * 

O. J. Arnold, president Northwestern 
National Life, has been re-elected presi- 
dent of the ‘Minneapolis Civic Council, 
and Frank McNally, general agent for 
Massachusetts Mutual Life, has been re- 
elected treasurer. 
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LaVerne Hand Heads Chicago 

Insurance Women’s Association 

The insurance women of Chicago re- 
cently formed an organization which 
they call the Insurance Distaff Execu- 
tives Association, president of which is 
LaVerne Hand, assistant secretary, Chi- 
cago Board of Underwriters. Born in 
Paducah, Ky., of English descent, Miss 
Hand was graduated from Chicago Nor- 
mal Practice School and Wendell Phil- 
lips, attended University of Southern 
California, University of Chicago where 
she received Ph.D. degree, and Univer- 
sity of California in Berkeley. She 
studied in the American Conservatory, 
Bush Conservatory and the Cosmopolitan 
School of Music. She is a life member 
of the Women’s University Club, D.A.R., 
Chicago Artists, Business and Profes- 
sional Women and Sigma Alpha Iota. 
She is also a member of the member- 
ship committee of the Women’s Univer- 
sity Club. During the World War she 
served the United States in the Ordnance 
Department. 

Regarding the formation of the new 
women’s insurance association in Chicago 
she said: “For many years it seemed 
to me that some kind of club for women 
in responsible positions in the insurance 
business in Chicago should be organized. 
After mentioning it to two or three oth- 
ers who agreed to be charter members 
we met on November 4 at the University 
Club. We expect to expand to include 
secretaries of insurance executives and 
other key women in the business, life 
insurance excepted. The object is good 
will and fellowship and to establish bet- 
ter public relations and understand- 
ing of the insurance business. Once a 
month we expect to have a dinner meet- 
ing. 

Historian of the Insurance Distaff Ex- 
ecutives Association is Mrs. Evalyn F. 
Andrews, insurance librarian, Chicago 
3oard of Underwriters. Vice-president 
is Mrs. Hugo Dalmar of H. Dalmar & 
Co. Treasurer is Rose Goettel, National 
Board of Fire Underwriters; secretary 
is Mabel Laycock of Western Under- 
writers Association. Chairman of mem- 
bership committee is Mabel L. Ham- 
mond, Glens Falls, and chairman of con- 
stitution and by-laws committee is Mrs. 
Lillian L. Herring, Insurance Federation 
of Illinois. All these are charter mem- 
bers. Other charter members are Mrs. 
Caroline Austin, Underwriters Adiust- 
ment Co.; Catherine Cavanaugh, West- 
ern Insurance Bureau; Eva Davies, Illi- 
nois Inspection Bureau; Mrs. Sadie M. 
Hoffman, Underwriters Laboratories; 
Norma Laufenberg, Cook County Loss 
Adjustment Bureau, and Miss K. Wilson, 
Western Sprinklered Risk Association. 

$e # 


Walter G. Crooks 


Walter G. Crooks, who is retiring as 
manager of the reinsurance division of 
the Home Insurance Co., after fifty-five 
years of service, was born in England 
and went to King Edward School as a 
boy. He became an apprentice in an 























engineering firm in Birmingham which 
a year and a half later failed thus can- 


celing his indenture. He got a job with 
a professor of physics of Mason Science 
College which had been built and en- 
dowed by a man who invented the steel 
pin and which college is now called the 
University of Birmingham. The work 
was being an assistant demonstrator of 
physics. After a year and a half with 
the college wanderlust brought him to 
the United States. 

His first work here was with David 
King, who built the old Mills Building 
on Exchange Place and Wall Street. 
He became an assistant engineer and 
architect under King. From there he 
had several other positions, including 
designing of pumps. In 1885 he joined 
the force of the Home Insurance Co., 
president at the time being Charles J. 
Martin. Three men who later became 
presidents of the Home were among 
the six officers the company had at that 
time. They were Daniel Heald, vice- 
president; J. H. Washburn, secretary; 
and E. G. Snow, assistant secretary. 

The work of Mr. Crooks was of a 
pretty general nature as it included 
adjusting, inspection and examination of 
daily reports. He was advanced to 
head of the Southern department, a 
position he occupied for seven years. 
The Home decided to start a reinsurance 
division and Mr. Crooks became man- 
ager; in fact, he was the only employe 
at the time in the department which 
now has sixty-eight persons. 

When Mr. Crooks became reinsurance 
manager there were forty or fifty local 
companies in the neighborhood and there 
was considerable chasing around the 
street from office to office to place re- 
insurance lines. Mr. Crooks had probably 
visited every one of those offices by 
the time he took his job as manager 
of the reinsurance department. The 
first reinsurance arrangement he made 
was with the old United Fire Reassur- 
ance Co., of which the late William 
Wood, subsequently United States man- 
ager of the Palatine, became manager. 
After’some years Mr. Wood went with 
the Home, traveling extensively, includ- 
ing visits to South America. Mr. Crooks 
was the pioneer draftsman in_ this 
country of obligatory reinsurance cov- 
erage, his drafts being copied by a 
number of other companies. 

Mr. Crooks was guest of honor at a 
luncheon given by President Harold V. 
Smith on Thursday of last week. At- 
tending were a number of officers of 
the company and other friends. He was 
presented with a set of engrossed and 
illuminated testimonial resolutions and 
an engraved watch. At time of his re- 
tirement he was oldest employe of com- 
pany in years of service. He has been 
president of the company’s Quarter 
Century Club. 

Mr. Crooks lives in South Orange, N. 
J. He has a son who is salesman and 
tra” c manager for Cities Service Co., 
having his headquarters in Bartelsville, 
Okla. His daughter has a prominent 
position in the operating and engineering 
division of the A..T. & T. 


TNEC Has Tremendous Schedule of 
Work Ahead 


About the most informative article I 
have read recently about TNEC (the 
Monopoly Committee) is one written by 
Ralph L. Cherry, a Washington corre- 
spondent of the Journal of Commerce, 
who saw TNEC and SEC people on De- 
cember 27. 

Mr. Cherry began the article by say- 
ing that TNEC has now reached a stage 
where a determination of future policy 
must be made—whether the committee 
shall quietly go out of existence with 
the close of the fiscal year, or whether 
Congress shall be asked,to replenish its 
funds to permit continuance on its rub- 
ber-necking journey along the nation’s 
economic structure highway. It seems to 
Mr. Cherry, and undoubtedly to most 
other people, that the studies have gone 
far afield. 

That TNEC has its hands full is dem- 
onstrated by its tentative schedule of 
hearings for the first two months of this 
year. Here they are, as listed by Mr. 
Cherry: 

January 8—Continuance of the invest- 
ment banking study. 

January 15—Investigation of the. eartel 
system which is so familiar in the Evro- 
pean industrial operations. 

January 22—Resumption of the steel 
hearings to complete study held last 
month. 

January 29—Impact of technology up- 
on employment. 

February 6—Renewal of the insurance 
hearings with particular attention being 
given to some of the more basic ques- 
tions concerning the industry. 

February 27—General, free-for-all dis- 
cussion by leading economists in the 
country on what should and should not 
be done with respect to the nation’s eco- 
nomic structure. 

In the meantime there is considerable 
discussion of the proposal advanced by 
Thurman Arnold, chief of the anti-trust 
= of the Justice Department, that 

TNEC be made a permanent organiza- 
tion. 

* * * 
Charles Cameron 


Among agents who have had careers 
of distinction is Judge Charles Cameron 
of Greenwich, Conn., who fifty years ago 
became an agent of the Fireman’s Fund 
and has continued the representation 
ever since. The Fireman’s Fund in the 
December edition of its house organ 
prints the Cameron career. 

Many civic honors have come to Judge 
Cameron during these fifty years. He is 
one of the few non-lawyers ever ap- 
pointed by the Connecticut General As- 
sembly to be a judge of the court. For 
two years he served as judge at the 
Borough Court, two years as clerk of 
the Probate Court, and twenty-one con- 
secutive years as registrar of voters. He 
has been town auditor, tax collector, as- 
sessor and member of the Board of 
Burgesses. He was clerk of the Board 
of Registration and member of the Legal 
Advisory Board in connection with the 
Selective Service Act; in 1918 the war 
department selected him as local repre- 
sentative of the United States Military 
Intelligence Division, and, on top of all 
this activity, his agency record for fifty 
years shows a remarkable underwriting 
skill with excellent business and low loss 
ratio. 

Talking to the Fireman’s Fund Record, 
Judge Cameron says: 

“My everyday experience forces upon 
me the conclusion that the changes in 
the field of insurance as the years pass 
on do not change the status of the agent. 
Now, as heretofore, a straight and nar- 
row way lies between the insurer and 
the insured, and the agent who can keep 
his balance on this sometimes slippery 
path will best serve both his company 
and his clients. I will, however, say, and 
without reservation, that I believe your 
company has during all these years kept 
in view as its guiding star the golden 
rule.” 

The Cameron agency, in addition to 
representing the Fireman’s Fund, has 
the Agricultural, Commercial Union, In- 
surance Co, of State of Pa.;.New Hamp- 





Hoffman Studio 
LA VERNE HAND 


shire, Pennsylvania Fire, Phoenix of 
England; Royal Exchange, Sun Under- 
writers, Eagle Indemnity, Ocean Acci- 


dent & Guaranty. 
* aC a 


Happiness Brought to Welfare Island 
Patients by C. & R. Clerk 


One of the most cheering stories of 
the recent Christmas holiday season and 
one which deserves wide mention con- 
cerns two girls in the policy-writing de- 
partment of Corroon & Reynolds, Inc., 
who unselfishly brought happiness on 
Christmas Day to 100 children on New 
York’s Welfare Island. The girls are 
Obdulia Cortes and Marguerite Ennis, 
the head of her department. It was 
Miss Cortes’ idea to present some jackets 
to a group of girls on the Island suf- 
fering from tuberculosis. On a visit 
there. before Christmas she saw some 
little children, also patients, who looked 
as though they would be considerably 
cheered up if presents were also ob- 
tained for them. 

Quietly Miss Cortes spread the word 
around in the C. & R. organization, after 
talking it over with Miss Ennis, and the 
result was that in a day or two twenty 
dolls were received as well as toys and 
money contributions. Overnight, I’m 
told, the movement spread by the simple 
recitation of the story of the little boys 
and girls on Welfare Island who were 
in need of holiday happiness. Some of 
the girls even bought flannel, and cut, 
sewed and hand-embroidered bed jackets 
for about twenty of the older patients, 
and these were distributed on Decem- 
ber 

Then came the big day when Miss 
Cortes took all the gifts over to the 
Island in a taxicab, the contribution, in- 
cidentally, of a friend who insisted on 
the pleasure of paying that bill. Tired 
but tremendously happy—because she 
had made so many others happy—Miss 
Cortes then sat down and personally ad- 
dressed a Christmas card to every con- 
tributor—about seventy in all—in sim- 
ple expression of her thanks. Our con- 
temporary, the Insurance Advocate, re- 
fers to her as Miss Santa Claus and she 
is well named. Among the girls who 
helped Miss Cortes with distribution of 
the gifts on Christmas Day were her 
sister, Marie; Dorothy Widelok and 
Mary Slezak. 





* * * 


British Fire Losses Higher 

British fire losses during the first 
month of the war were far heavier than 
in-August or in September, 1938. Dam- 
age caused by the principal fires in Brit- 
ain and Ireland in September are esti- 
mated at £468,000. This figure only takes 
into account outbreaks in which the 
damage amounted to £1,000 or more 
Adding 60% for the numerous fires 
which the individual damage did 
reach this figure, the total cost 
direct fire damage in Britain and Ir 
land in September rises to £749,000 
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N. Y. Society Launches $500,000 
Drive for Educational Building 


In the presence of a distinguished 
group of insurance leaders representing 
all branches of the business the newly 
painted portrait of Edward Rochie Hardy, 
secretary of the Insurance Society of 
New York for the last thirty years and 
one of the foremost insurance educators 
of this country, was unveiled Wednes- 
day afternoon in the reception room of 
the Drug & Chemical Club, 85 John 
Street, New York City. In accepting for 
the society this excellent likeness of 
Mr. Hardy, Vice-President William A. 
Riordan expressed the hope that the por- 
trait may soon hang on the walls of the 
society’s own building in New York. 

President John J. King of the society 
then announced launching of a drive for 
$500,000 with which to build a suitable 
home for the society and its library 
that would be a permanent center in New 
York City for educational work. He said 
that Vice-President Joseph W. Russell 
of the Aetna Fire had pledged $1,000 
toward this fund, conditional upon rais- 
ing of at least $100,000, and President 
Otho E. Lane of the Fire Association 
of Philadelphia also pledged $1,000 at the 
meeting. An active drive for donations 
will be started shortly. 


Winter’s Testimonial to Hardy 


Representative executives of fire, ma- 
rine, casualty and life companies, agents’ 
and brokers’ associations and numerous 
insurance organizations were present 
Wednesday afternoon to pay honor to 
Mr. Hardy and to see the portrait, paint- 
ed by Frank C. Bensing. William D. 
Winter, former president of the society 
and also of the Insurance Institute of 
America, made the principal address in 
which he paid high tribute to the contri- 
butions of Mr. Hardy. He said in part: 

“For more than thirty years he has 
followed the gleam that lights the path- 
way to the throne of knowledge. Trained 
as a librarian, he was at home among 
books and early realized that while 
knowledge is indeed the source of power, 
few will drink at the fountain of knowl- 
edge unless the path to it is made easy 
of access. 

“Leaving Boston, where he was en- 
gaged in library work, this man came 
to New York to enter the technical rat- 
ing work of the fire insurance business. 
Here he found a broader field for his 
talents, but he realized in this wider 
metropolitan area how great was the 
need of furnishing educational opportu- 
nities to the boys and girls engaged in 
the somewhat monotonous task of earn- 
ing a living in an insurance office. Few 
had had the advantage of a college edu- 
cation, and few had the vision to see 
beyond the daily task. They must be 
encouraged to look into the future filled 
with opportunities and to prepare them- 
selves to grasp these opportunities. 

“Two things seemed of immediate 
necessity. First, a library where in- 
surance books would be readily avail- 
able and, second, courses of study on 
the principles and practice of insurance. 
With some kindred spirits and a few 
books the Insurance Society of New 
York became a reality on February 26, 
1901, and in cooperation with New York 
University the forum for teaching was 
provided. 

“This teaching naturally called for 
textbooks, and this indefatigable worker 
met the challenge and prepared the text- 
books. Meanwhile the library was grow- 
ing and to east these growing pains it 
was moved from time to time into larger 
rooms. Ever modest, he who might 
have been its president preferred to take 


EDWARD R. HARDY 


the humbler but more important work of 


the library committee and later accepted 
the onerous position of secretary, which 
position he has held without interruption 
since February, 1909. 

Insurance Institute Formed 


“Nothing succeeds like success, and 
the sincerest form of flattery is imita- 
tion. Similar groups appeared in other 
insurance centers. Then another dream 
came to this leader of men. Why not 
band these various educational groups 
in one nation-wide organization and set 
educational standards that would make 





uniform the teaching of insurance in the 
United States and Canada? 

“With a group of kindred spirits who 
had dreamed similar dreams working as 
a committee, this dream also came true, 
and through the medium of what is now 
the Insurance Institute of America an 
organization was created to perform a 
nation-wide insurance educational ser- 
vice. Again the leadership was given to 
others while he did the more arduous 
committee work. In 1919 he accepted 
the heavy responsibility of secretary, a 
position which he has filled with signal 
ability since that time. 


Dream of Own Home for Society 


“The other day I met two of the so- 
ciety executives out hunting a home for 
the library and the other activities of 
the society. I have been in London and 
several times have visited the beautiful 
building of the Chartered Insurance In- 
stitute, with its fine library and its well 
eauipped lecture and conference rooms. 
All of us who have been engaged in the 
work of insurance education have 
dreamed of the day when in this great 
city, where so much of the insurance 
wealth of the United States is centered, 
there would be a real home for these 
educational activities which are so im- 
nortant to the future of the insurance 
business. 

“And as we dream we see a fine build- 
ing within a stone’s throw of where we 
are now assembled, and over its door 
the name ‘Hardy House.’ As we enter 
the foyer there hangs on the wall a por- 
trait of Edward Rochie Hardy—an en- 
during memorial of the leader of insur- 
ance education in America. Coursing 
through the door we see hundreds of 
eager boys and girls intent on improv- 
ing their lot in life. Cannot this dream, 
too, become a reality in our time?” 

Mr. Riordan said the Insurance So- 
ciety of New York is now enriched by 
having this portrait of Mr. Hardy among 
its permanent possessions. David Beebe 
of United States Aviation Underwriters 
then presented to Mr. Hardy the plate 
from which the invitations to the un- 
veiling were struck off 

Touched deeply by the tributes paid 
him, Mr. Hardy expressed his apprecia- 
tion for what his associates have done. 
He voiced deep pride in the library and 
gave credit to those who have worked 
with him these last thirty years for the 
success which has been attained. 
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Geo. Z. Day, Pres. 


* New York Insurance De 
On the basis of June 30, 1939, 


would be $1,209,6 
New York Office: 80 “a St. 
Geo.Z. Day, Pres. 





STANDARD INSURANCE COMPANY 
OF NEW YORK 


Statement June 30, 1939 
TE AREY ct Me ERE AAR $1,500,000.00 


eniscbleiedtbceabiid ...... 1,534,021.37 





* New York Insurance Department Valuation Basis. 
On the basis of June 30, 1939, Market Quotation for all bonds and stocks 
owned, this Company's total Admitted Assets would be $6,493,229.15 
and the Surplus would be $3;254,551.03. 


A. J. Couch, Vice-Pres. 
“TWO STANDARDS” 


An unusual combination of financial strength. 
Community of interests and practical cooperation with agents. 


STANDARD SURETY & CASUALTY CO. 
OF NEW YORK 


Statement June 30, 1939 


I vcsasmnenict disci detonate 
Claims and Claim Expense Reserve...... 1,855,949.71 








ccininlenenitivnsiitll $1,000,000.00 


I 1,524,124.00 
I 298,804.21 
Net Surplus ................... Fe es 1,084,891.69 
i .tit«t«C( PRENSA NRT eS, 5,763,769.61 


ent Valuation Basis. 
Market Quotation for all bonds and stocks 
owned, the Total Admitted Assets would be $5,888,482.89 and the Surplus 


Chicago Office: Insurance Exchange 
J.F.Nubel, Vice-Pres. 


204,656.75 
3,170,746.29 
6,409,424.41 


S. C. Kline, Secy. 


A. J.Couch, Resident V.-P. 
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Fred W. Mezey to Join 
Norwich as Secretary 


RESIGNS HOME OF N. Y. POST 





In New Connection He Will Be in 
Charge of Greater N. Y. Business; 
Oldest of Six Mesey Brothers 


Fred W. Mezey, oldest of the well 
known Mezey brothers, is resigning from 
the Home of New York on January 15 
to join the Norwich Union Fire as sec- 
retary in charge of its local department 
handling Greater New York. Mr. Mezey 
has been assistant supervisor in the local 
department of the Home and in this ca- 
pacity he has made many friends among 
brokers and agents along William Street. 


FRED W. MEZEY 


Before his present post he served the 
Home as a special agent in the metro- 
politan area for about a dozen years, 
gaining his initial experience with that 
company in its underwriting department. 
In all he has been with the Home for 
twenty-four years. Mr. Mezey is a grad- 
uate of Dickinson High School, 
City. 

Mr. Mezey succeeds Oliver H. Bennett 
as local secretary of the Norwich Union 
Fire, the latter retiring from active ser- 
vice. Mr. Bennett joined the Norwich 
Union organization in the home office 
of the United States branch in 1902. 
After filling various positions there he 
was appointed local secretary some years 
ago and has been in charge of the city 
department at 85 John Street. Of late 
his eyes have been giving him trouble 
and in view of his long service the com- 
pany is putting him upon the retired list. 

The Mezey brothers, by the way, are 
almost an institution in themselves on 
William Street. Fred W. is proud of 
the fact that, as the oldest of six, he 
started four of them off in the insurance 
business. Their aggregate insurance ex- 
perience, it is estimated, runs close to 
100 years. All keen  business-getters, 
Fred W., Louis and Oscar are connected 
with fire insurance companies while Al- 
bert and Alexander run an insurance 
agency with offices in New York and 
Brooklyn which has achieved consider- 
able success. Good fellowship and ami- 
ability are marked characteristics of all 
the brothers. 

Fred W. has a hobby and it is his 
ability to remember birthdays and wed- 
ding anniversaries. He probably knows 
more of them than anyone else in the 
New York insurance district—but how 
he does it is a mystery to many of his 
friends as he has more than 3,000 dates 
in his mind at this time. 

His new connection with the Norwich 
will be popularly received along William 
Street. 
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Delayed Transshipment in Britain 
Now Covered Without Extra Cost 


The decision of the British War Risks 
Insurance Office that in future goods 
destined for, or exported from, the 
United Kingdom are not to be subject to 
additional premium for transshipment at 
a United Kingdom port is expected to 
prove helpful to merchants, especially as 
in war time goods often have to be 
directed by unusual routes. An effect 
of the provision is that when goods are 
transshipped they would be covered at 
the port of transshipment till the expiry 
of fifteen days, or until loaded in the 
succeeding vessel, whichever occurred 
first. 

However, a means has recently been 
found of covering against war risks mer- 
chandise which is delayed through trans- 


shipment at a port in the United King- 
dom for a longer period than fifteen 
days. Merchandise may normally be 
covered between ship and warehouse in 
Britain against war risks at a premium 
of ten shillings per £100, this being the 
transit risk to and from the overseas 
vessel. By insuring two such transit 
risks and leaving undetermined the ex- 
act point and moment at which one of 
these risks ceases and the other begins 
the goods may be covered for more 
than the usual period of fifteen days. In 
this manner cover can be provided which 
otherwise, although needed, is not in ac- 
cordance with generally accepted prin- 
ciples, and it is known already to have 
been adopted in a number of instances, 
to the satisfaction of both insured and 
insurers. 





British Marine Market 


Moves for Increased Rates 
Following discussions in the British 
marine market, Lloyd’s underwriters 
have now drafted proposals which are 
being submitted to the marine offices 
with regard to securing better rates on 
marine cargo insurance. 

It is understood that among the meas- 
ures discussed a proposal for an agree- 
ment “to respect the lead” did not find 
favor. Such an agreement leaves the 
leading underwriter on a risk free to 
quote for renewals without fear of com- 
petition, thus enabling himself to make 
his rates on an actuarial rather than a 
competitive basis. One result of the 
adverse experience during recent months, 
however, has been an appreciable weak- 
ening of the competition in the market. 

Underwriters now appear to be more 
concerned with the number and cost of 
marine casualties than with the corre- 
sponding statistics relating to direct ma- 
rine war losses. For years marine office 
chairmen have criticized the low rates 
for cargo risks due, in part, to the exist- 
ence of a large market and severe com- 
petition. These terms had no relation to 
war conditions. It was, of course, in- 
evitable that the number and cost of 
casualties should increase in war condi- 
tions. 

It is hoped that the proposals formu- 
lated will go far towards improving the 
present situation. But one of the diffi- 
culties which has yet to be overcome 
is the unwillingness of underwriters to 
ask merchants whose accounts have 
proved profitable in the past to pay more 
now. 


TRINITY UNIVERSAL BUILDING 

The Trinity Universal of Texas has 
purchased the northeast corner of Main 
and Harwood Streets, Dallas, and will 
erect a ten-story air-conditioned building 
this year. Total cost for the land and 
building will approximate $500,000. The 
insurance company will occupy three 
floors, the ground floor will be rented 
for shops and the remainder of the 
building for offices. 


RHODE ISLAND NAMES BONITO 

The Rhode Island has appointed Alan 
H. Bonito & Co., Inc, New York, as 
United States managers for inland ma- 
rine. Alan H. Bonito & Co. also repre- 
sent the New Hampshire, Granite State, 
Anchor and New England Fire for in- 
land marine and the Bankers & Shippers 
and Standard of New York for automo- 
bile fire lines. 


GEORGE F. FERRIER KILLED 

_ George F. Ferrier, 56, an independent 
insurance adjuster of Pittsburgh, was 
killed when his car skidded from the 
highway and toppled over an embank- 
ment on the Lincoln Highway near 
Ligonier, Pa., on Wednesday, December 
27. His wife, Jane Ross Ferrier, was 
injured in the accident, but is expected 
to recover. They were en route to Flor- 
ida and the icy condition of the road 
caused the accident. 











WAR RISKS ADS COMMITTEE 

The president of the British Board of 
Trade has appointed the following to be 
members of the advisory committee to 
the Board of Trade under the Restric- 


tion of Advertisement (War Risk In- 
surance) Act, 1939: H. Graham White, 
M.P., chairman; F. H. E. Branson, J. C. 
Burleigh and A. Pickup. T. R. Ritchie 
has been appointed secretary. 


New York City Agents’ 
Officers Are Renominated 


The Association of Local Agents of 
the City of New York, Inc., will hold its 
annual dinner and meeting next Tuesday 
evening, January 9, at the Downtown 
Athletic Club, New York City. The nom- 
inating committee recommends the re- 
election of present officers as follows: 

President, A. J. Smith; vice-president, 
Willard S. Brown; secretary-treasurer, 
E. Stanley Jarvis. The nominating com- 
mittee also has named the following 
committee personnel: 

Executive: Elmer J. Hopper, Clarence 
McDaniel, George F. Kern, Charles 
Bellinger and Gustave R. Michelson; 
membership: Robert F. Wright, Clar- 
ence H. Fuss, L. H. Charles Geel, Alex- 
ander Greene and Edgar V. Treacy; 
public relations: James J. Hoey, John 
A. Lynch, Edwin W. Sohmer, Thomas 
J. Hogan and D. J. McAuliffe. 


LEWIS R. BIRD RETIRES 

Lewis R. Bird of North Plainfield, N. 
J., retired January 1 as a fire insurance 
inspector after nearly thirty-six years’ 
service in this field. He entered the 
business in February, 1904, and in 1907 
joined the New York Board of Fire 
Underwriters. In 1919 he took another 
post and four years later went to Flor- 
ida. In 1926 he became connected with 
the Schedule Rating Office of New Jer- 
= in Newark, which post he has just 
eit. 








War Risk Exclusion Cline os 
Endorsement Adopted by I.M. U. A. 


The Inland Marine Underwriters As- 
sociation on March 1 will put into effect 
a war risk exclusion clause and a war 
risk endorsement. The executive commit- 
tee has approved the following clause: 
“This policy does not insure against loss 
or damage arising from war, invasion, 
hostilities, rebellion, insurrection, seiz- 
ure or destruction under quarantine or 
customs regulations, confiscation by or- 
der of any government or public author- 
ity, or risks of contraband or illegal 
transportation and (or) trade.” 

Classes on which the clause is made 
mandatory on and after March 1 are 
fine arts, both commercial and public 
risks; transportation ; motor truck cargo 
(shippers and carriers interest), bailees 
customers, bailees liability, processing 
risks, deferred payment merchandise, 
wool growers and garment contractors 
floaters. 

Existing Policies 

Existing policies will be allowed to 
run to expiration date, but it will not 
be permissible to extend present expira- 
tion dates of existing policies written 
for a specific term unless the new rules 
are made applicable to such policy upon 
the present expiration date. Open or 
continuous policies shall be endorsed to 
conform to the new rules on the first 
anniversary after March 1, 1940. 

Realizing that members’ present pol- 
icy forms may contain a war exclusion 
equivalent to the approved clause, or 
possibly a more comprehensive one, the 
war risk committee has been authorized 
to pass upon the wording of specifically 
submitted forms as being equivalent to 
the intent of the approved clause. 

Adoption of the war risk endorse- 
ment followed recommendations of the 
war risk committee that uniform prac- 
tice be followed in granting such protec- 
tion. The executive committee accord- 
ingly voted that, except as is otherwise 
specifically prescribed by rules of the 
I.M.U.A., the writing or assumption of 
war risk insurance within the continen- 
tal United States and Canada, except 
coastwise vessels, shall be the subject 
of special acceptance in accordance with 
the following war risk endorsement: 


War Risk Endorsement 
“Attached to and forming a part of 





Policy No. ——. In consideration of an 
additional premium of dollars, being 
at the rate of ——, effective ——, this 


policy is extended to cover against the 
risks of war, invasion, civil war, hostili- 
ties, rebellion and insurrection and civil 
strife arising therefrom, including the 
risks of aerial bombardment, subject to 
the following limitations and conditions: 

“1. This endorsement does not cover 
any loss or damage caused by or result- 
ing from any of the following: (a) seiz- 
ure, detention or confiscation under cus- 
toms or quarantine regulations; (b) com- 
mandeering, pre-emption, requisition or 
nationalization by any government, de 
facto or otherwise; (c) seizure, detention 
or confiscation by the government of the 
United States or Canada based on enemy 
ownership or interest, or on violation of 
law; (d) delay, deterioration and (or) 
loss of market. 

“2. This endorsement shall not cover 
outside of the continental limits of the 
United States and Canada. 


Does Not Cover Overseas Shipments 


“3. This endorsement shall not cover 
shipments destined for export by over- 
seas vessels, nor imports after discharge 
from overseas vessel while in transit to 
destination. 

“4. This endorsement may be canceled 
by either party on giving five days’ no- 
tice in writing. 

“Note: If the policy coverage is limited 
to the United States or a section there- 
of, paragraph 1 (c) should be amended 
by omitting Canada and paragraph 2 so 
restricted.” 

The executive committee also author- 
ized the form and rate committee to 
promulgate rules and rates to be charged 
for war risk coverage within the conti- 
nental United States and Canada, except 
coastwise voyages. 

Member may extend policies to include 
war risk coverage on board (1) coastwise 
vessels but only on a declared risk basis 
(reported individually or monthly) and 
(2) any other overseas vessel(s) on a 
declared trip basis. Such extension will 
be subject to rates of the American 
Institute of Marine Underwriters and 
(or) the American Cargo War Risk In- 
surance Exchange and subject to the 
Standard American Institute waterborne 
clauses for open policies, subject to the 
forty-eight-hour cancellation clause. 

The effective date is March 1 and the 
rules for existing policies are the same 
as those applying to the war risk exclu- 
sion clause. 


TERMS FOR OPEN COVERS 


British War Risks Office Grants Policies 
For 12 Months Only; Cancel- 


lation Provisions 


The British War Risks Insurance Oj- 
fice announces that as from January 1 
open covers for merchandise and re- 
newals of existing covers will be granted 
only for periods of twelve months, but 
that, if granted for that term, they may, 
if desired, be made subject to cancella- 
tion at three months’ notice by the in- 
sured. Covers tendered for renewal be- 
fore January 1 will not be renewed for 
periods of less than three months. 

The decision to restrict in 1940 the 
issue of open covers to periods of twelve 
months is understood to be due entirely 
to a desire to reduce the amount of 
clerical work which, when contracts are 
issued for short terms as hitherto, must 
obviously be heavy for an office granting 
such an immense amount of coverage 
as the British War Risks Insurance Of- 
fice provides. 

The general practice in the open mar- 
ket is to provide war risk insurance un- 
der open covers for periods of varying 
lengths, such as three or six montlis, 
subject to the right of the insurers and 
insured to give forty-eight hours’ ad- 
visement of cancellation. 








Reductions Announced In 
Marine War Risk Rates 


Certain reductions in ocean war risk 
rates on cargoes were announced this 
week. On exports from the United 
States, Canada and Latin America the 
new rates are $5 to the United Kingdom, 
West Coast ports between Glasgow and 
Lands End, and to Northern Ireland, 
compared with an old rate of $6. On 
shipments to the Irish Free State the 
cut from $6 is to $5 in the case of ship- 
ments on belligerent flags, and to $4 on 
neutral-flag ships. Cargoes on neutral 
vessels destined to the Americas from 
the Irish Free State are now quoted 
at $4, compared with the old $5 rate. 

Shipments to United Kingdom ports 
not mentioned above are reduced to $5 
from $6. A sharp reduction is made on 
cargoes to Atlantic ports of France south 
of Brest, now quoted at $3 instead of 
the previous $5. Shipments from such 
ports were cut to $3 from $5 in the 
case of belligerent vessels, with the neu- 
tral vessel rate remaining at $2.50. Car- 
goes to and from Portugal on belligerent 
flag vessels are quoted at $3 instead of 
$4, and the same cut is made on ship- 
ments to and from Mediterranean ports. 
For African ports other than Mediter- 
ranean the rate on both exports and im- 
ports went down to $2 from $2.50 on 
belligerent vessels and down to $1 from 
$1.50 on neutral vessels. 


R. H. Gedney Special Agent 
For American in Philadelphia 


The American Group of Newark an- 
nounces the appointment of Richard H. 
Gedney as special agent for the fire and 
marine companies of the group in Phila- 
delphia, to succeed Alan F. Bristor, re- 
signed. Agents in the District of Colum- 
bia will be under the supervision of 
Malcolm F. Jones, who also handles 
eastern Virginia. 

Mr. Gedney has been connected with 
the home office marine department of 
the group, and, prior to his connection 
with the American, was Philadelphia 
manager for Newhouse & Sayre. He 
was also a former local agent at Knox- 
ville, Tenn. 

Mr. Jones’ office is 622-23 American 
Building, Richmond, Va., and Mr. Ged- 
ney will operate from the group’s Phila- 
delphia headquarters in the Public Ledger 
Building. 





ACQUIRES HOME OFFICE SITE 


The National Fire of Hartford has 
acquired twenty-seven pieces of prop- 
erty in Hartford bounded on Asylum 
Avenue and Collins, Atwood and Wood- 
land Streets. This property is for the 
site of the company’s new $2,000,000 
home office building. 
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What Will Make New 


Year Really “Happy” 


MESSAGE FROM R. M. BISSELL 





Leader of Hartford Group Sees Finer 
Development of Individuals 
As Solution 





“Only by inducing men and women 
and by training and educating children 
to be finer, abler, more generous, more 
understanding and more just beings can 
this world be made over into a ‘happy’ 
place in which to live.” This observa- 
tion by Richard M. Bissell, president 
Hartford Fire, and chairman of the 
board, Hartford Accident & Indemnity, 
appears in an unusual New Year’s greet- 
ing sent to all agents of those two com- 
panies through the medium of the com- 
panies’ publication, The Hartford Agent. 
This message reads: 

“The custom of celebrating January 1 
as the beginning of a New Year was 
finally established when the Gregorian 
calendar was adopted in 1582 though 
some nations did not at once fall in 
line with the practice. For centuries, 
however, January 1 has been accepted as 
the date when the new year begins and 
for an uncertainly long period it has 
been the universal custom for friends 
and neighbors to greet one another with 
the phrase ‘Happy New Year!’ 

“This year, what with chaotic and 
dreadful war conditions abroad and with 
the prospect of unpredictable changes 
in our laws and form of government, as 
well as increased taxes at home, many, 
perhaps most, people wonder how 1940 
can possibly be a ‘Happy New Year.’ 

The Real Necessity 


“It will not be amiss therefore to try 
to set forth the method which I believe 
is the only one that will insure future 
‘Happy New Years.’ This end can be 
accomplished, not by wars which in the 
end, as we know only too well, benefit 
nobody and as a result of which liberty 
may be lost for many succeeding gen- 
erations. It cannot be brought about 
by the passage of new laws. We have 
too many laws already, both national 
and state. The repeal and revision of 
many of our laws would help us to some 
extent toward the wished-for end. New 
and more productive machines and meth- 
ods of industry will help, but only in a 
minor way. The increasingly rapid de- 
velopment of scientific knowledge is also 
only one helpful factor. Hard work, 
thrift and ecoriomy, both public and pri- 
vate, can do much for us, but they do 
not give us our final answer. All of the 
things which I have listed are necessary 
but not one or even all of them put to- 
gether can satisfy the real necessity. 

“I believe if we and our descendants 
are to have Happy New Years, they can 
be obtained in only one way, and that 
is by the creation of a new and nobler 
spirit within us—within each of us. Only 
by inducing men and women and by 
training and educating children to be 
finer, abler, more generous, more under- 
standing and more just beings can this 
world be made over into a ‘happy’ place 
in which to live. The improvement of 
our own characters, the higher and finer 
development of the individuals who 
make up the world, is the essential and 
dominating factor which, with the use 
of our abilities to the best service and 
contentment of all, can be the decisive 
and effective means of remaking and 
remodeling the world as we know it and 
see it. 

“No one individual can accomplish 
much in such a program but all of us 
acting together can make a fair start 
toward conditions which will truly be 
happy ones in which to live. We must 
not think only of 1940. At least a gen- 
eration will be required to bring into 
being conditions which will allow a true 
civilization to exist; but we can begin 
now, each one of us, and 1940 will then 
be happier for us than if we do not. 

“This is not an ordinary New Year 
greeting, but your president hopes and 
wishes for all you who read this mes- 
sage that greater contentment and com- 
fort and greater satisfaction with life 
may be your lot, even during 1940.” 


Aircraft and Motor 
Vehicle Property 
Damage 


Aircraft: All Risks 


Bailee Forms 


(Customers’ Goods) 


Bridge Insurance; 
All Risks 


Camera. Projection 
Machine and 
Equipment 


Contractors’ 
Equipment 


Deferred Payment 
Merchandise 


Earthquake 


Engagement Ring 


Explosion 


Extended Coverage 
Endorsement 


Extra Expense 


Errors and 
Omissions 


Fine Arts: All Risks 


Floater & Reporting 
Forms (Wholesaie 


In ance) 


Furrier’s Custdmers 
Insurance 


Horse &6 Wagon 
Floater 


Installation Floater 


Jewelry & Furs: 
All Risks 


Leasehold 


Mail Package 
Parcel Post) 





Motor Truck Cargo 


Musical 
Instruments: 
All Risks 








MODERN 
AGENT 


Each day it becomes increas- 
ingly necessary for the modern 
agent to be prepared to care 
for the insurance needs of his 
community. Likewise, the 
modern insurance organiza- 
tion must be equipped to meet 
every requirement of agent 
and public. 


The “Commonwealth” for 
that reason maintains special- 
ized departments, the heads of 
which keep in close touch with 
business conditions and under- 
writing developments affecting 
Fire and all kindred lines so as 
to be in a position always to 
give worthwhile advice and as- 
sistance. 


Agents are always welcome 
to consult these specialists re- 
garding their problems with 
full assurance of friendly, help- 
ful cooperation. 


Commonwealth 


INSURANCE COMPANY 


Commonwealth 
Insurance Co. 
of New York 










Oceah and Iniand 
Marine 


Personal Effects 
‘Touris t Float ; 
(Tourist Floater 


Personal Property 
Floater 


Physicicns. 
Surgeons and 
Dentists’ 
Instruments and 
Apparatus: 
All Risks 


Processing Risks 


Profits & 
Commissions 


Radium: All Risks 
Rain 
Registered Mail 


Rent & Rental 
Value 


Riot & Civil 


Commotion 
Silverware 


Smoke and Smudge 

















Sports & Golfers’ 
Equipment 


Sprinkler Leakage 


Sprinkler Leakage 
Assumed Liability 


Sprinkler Leakage 
Legal Liability 


Stamp Collections 


Trip Transit & 
Transportation 
Floater 


Unearned Premiums 
Unusual Covers 


Use & Occupancy 
[Riginas 


Water Damage 
Wedding Presents 


Windstorm & 
Tornado 


JOIN U. S. AIRCRAFT GROUP 





Agricultural and Providence Washing- 
ton Members; Empire State 
and Anchor Associates 
United States Aviation Underwriters, 
Inc., announces that the Agricultural 
and. the Providence Washington have 
become members of the United States 
Aircraft Insurance Group and that their 
affliated companies, the Empire State 
of Watertown and the Anchor of Proyi- 
dence, have become associate members 
of the group. These additions give the 
group a membership of sixteen fire 
companies, eight casualty companies and 

twenty-four associate companies. 

The fire companies are the Aetna, Ag- 
ricultural, Automobile, Boston, Fidelity 
& Guaranty Fire, Hartford Fire, Insur- 
ance Co. of North America, National 
Union Fire, North River, Phoenix of 
Hartford, Providence Washington, St. 
Paul Fire & Marine, Springfield Fire & 
Marine, Travelers Fire, United States 
Fire and Westchester Fire. The asso- 
ciate companies are affiliates of these 
companies. 

The casualty companies are the Aetna 
Casualty & Surety, Century Indemnity, 
Hartford Accident & Indemnity Mary- 
land Casualty, New Amsterdam Casu- 
alty, Travelers, Travelers Indemnity and 
United States Fidelity & Guaranty. 





Nominations Announced 


For New England Exchange 

L. G. Fitzherbert of the Home of 
New York has been nominated as presi- 
dent of the New England Insurance Ex- 
change to succeed Robert Cairns. Irv- 
ing H. Worth of the Liverpool & Lon- 
don & Globe has been named for vice- 
president and the following have been 
nominated for the executive committee: 

Theodore G. Brown, Automobile In- 
surance Co. Richard Burke, Fidelity- 
Phenix, and Homer W. Jones, Aetna. 
The election will be held at the annual 
meeting January 13. 

At the annual get-together meeting of 
members the evening of January 12, 
Dudley Harmon, executive vice-presi- 
dent of the New England Council, will 
be guest speaker. 





New England Changes In 
Extended Cover Practices 


Included in the new consolidated man- 
ual just issued by the New England Fire 
Insurance Rating Association are im- 
portant changes in connection with the 
extended coverage endorsement. Under 
the new rules this endorsement when 
attached to a fire policy covering more 
than one item, may be optionally applied 
to any of the items. Until the preseat 
the extended coverage endorsement in 
all jurisdictions covered all property cov- 
ered by the policy to which it was at- 
tached, except items specifically excluded 
in the extended coverage endorsement. 

The manual also contains a new edi- 
tion of the extended coverage endorse- 
ment, embodying the two changes ac- 
complished by the mandatory endorse- 
ment brought out last Fall and now in 
force in most jurisdictions. “Civil com- 
motion” is added to the list of hazards 
covered and the war exclusion clause is 
identical with that now incorporated in 
the riot and civil commotion policy by 
endorsement. 


YORKSHIRE TEXAS CHANGES 

Effective January 1, Charles L. Beale, 
Texas state agent for the Yorkshire and 
the Seaboard Fire & Marine, will have 
charge of Texas business for the Lon- 
don & Provincial Marine & General of 
the Yorkshire Group, which has been 
supervised in Texas by John P. Des- 
marais & Co., general agents of Hous- 
ton. John P. Desmarais & Co. will 
continue to supervise Texas business for 
the Yorkshire Underwriters and _ the 
Seaboard Underwriters. Tom W. Schulze, 
who has been traveling the Kentucky 
and Tennessee territory for the York- 
shire Group, has been transferred to 
Texas to assist Mr. Beale as special 
agent. He will have his headquarters 
with Mr. Beale in 1311 Liberty Bank 
Building, Dallas. 
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ALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 





To my collection of misspellings of my 
name I have recently added “Hornon- 
steel,” supplied by a prominent insurance 
bureau in Manhattan; and to add insult 
to injury they called me “William” for 
good measure. When I protested, they 
told me that they had looked me up in 
the telephone book. The clerk could not 
have looked very hard, as my name is 
correctly spelled in same. It just shows 
the general slovenliness of some clerical 
help nowadays, not peculiar to the insur- 
ance business, but business in general. 

S «= ra 


A Salesman’s Tact 
A diplomatic cigar salesman in the 
Onondaga Hotel, whom I was watching 
handling his “public” one day, never 
tells a customer bluntly that he hasn’t 
paid but on being asked by a customer 
whether .he had paid, replies. “You 





E. R. Frey in Western Pa. 
For Pearl-American Fleet 


P. H. Mell, manager of the Middle 
and Southern departments of the Pearl- 
American Fleet, has announced the ap- 
pointment of Executive Special Agent 

Roy Frey to supervise western Penn- 
sylvania and West Virginia. He replaced 
State Agent W. D. Corbett, who has 
resigned to take an executive position 
with another company. 

Mr. Frey was graduated as an elec- 
trical engineer from Lehigh University 
in 1915 and has been continuously as- 
sociated with the insurance business 
since that time except for the period 
he served as lieutenant in the field ar- 
tillery in the World War. He has been 
connected with several insurance com- 
panies, inspection bureaus and agencies 
and because of his diversified experi- 
ence, is well qualified to serve the agents 
in his new field. 

Mr. Frey was formerly in charge of 
the Pearl-American fleet in the eastern 
Pennsylvania territory, assisted by Spe- 
cial Agent Glading, who now assumes 
supervision of that field. 


William A. Loock Becomes 
Partner in Frank & DuBois 


William A. Loock, who has been con- 
nected with Frank & DuBois, 90 John 
Street, New York City, for thirty-two 
years, has been admitted to the firm as 
a partner, effective January 1. He has 
spent all his business life with Frank & 
DuBois, starting as an office boy in 1907. 
He has advanced through the fire pre- 
vention, engineering and production de- 
partments and now specializes in con- 
tract work. He has made many friends 
in New York production circles. 


John G. Rolker Dies 


John G. Rolker, manager of the Great 
American at Baltimore and a director of 
the Great American Indemnity and 
Rochester American, died Tuesday night 
at the Hotel Pennsylvania in this city. 
The body was shipped to Baltimore and 
the funeral services will be held at his 
home, 232 Homewood Terrace, at two 
o’clock on Saturday afternoon. 

Mr. Rolker was born in Baltimore 
July 16, 1865. He started in 1883 as a 
clerk in the Baltimore offce of the Ger- 
mania Fire (now the National Liberty). 
In 1899 he became manager of that 
company at Baltimore. 





haven't paid yet, sir.” There is a good 
deal of tact in that “yet.” 
* *° * 


Old Plots Renewed 

In Harper’s magazine in the early 
eighties there appeared a story called 
“A Capillary Crime,” stating an incident 
that happened in an artist’s studio. The 
artist was found shot to death, without 
any apparent cause. The gist of the 
story was that a life size model of an 
Arab (the subject the artist was at work 
on) held in his hand an ancient pistol 
which had somehow been left loaded. 
By the dripping of water through a leak 
in a ceiling landing on the wooden hand 
holding the pistol the pistol was fired 
by capillary action of the water on wood. 
A few weeks ago I saw a movie, in 
which Powell was the hero-detective, 
that had practically the same story as 
a plot, fashioned on a similar basis caus- 
ing a revolver to discharge through the 
shrinkage of a string fastened to the 
trigger, when the string shrunk under a 
wet towel. It immediately recalled the 
story in Harper’s Magazine over fifty 
years ago. 

It is sometimes a little annoying to 
recall these things that have been done 
before. It robs one of the pleasure of 
seeing the development of a plot that 
would be interesting if one had not seen 
it in the past. 


Piper Outlines Changes 
In N. Y. Insurance Law 


BECAME EFFECTIVE JANUARY 1 





Chairman of Legislative Committee in 
Buffalo Tells Producers of Their 


New Responsibilities 





Features of the new New York insur- 
ance law were outlined to more than 150 
Buffalo area insurance men at a special 
meeting sponsored by the Buffalo Fire 
Underwriters Association in the Hotel 
Buffalo December 27. The speaker was 
State Assemblyman R. Foster Piper, 
chairman of the state committee for re- 
codification of the insurance law. State 
legislators from Erie County were guests 
of the Buffalo Fire Underwriters. Mem- 
bers of the Buffalo Casualty & Surety 
Club and other agents and brokers from 
various parts of western New York at- 
tended. 

Charles H. Wilson, president of the 
Buffalo Fire Underwriters, presided. He 
introduced the state legislators and also 
F. J. Marshall of East Aurora, N. Y., 
another guest. Pointing out that brok- 
ers and agents have problems facing 
them with the inauguration of the new 
state insurance law January 1, Mr. Wil- 
son then introduced Mr. Piper. 

Traces Story of Recodification 

Mr. Piper opened his address by brief- 
ly tracing the history of recodification 
of the law. “We haven't changed the 
regulations seriously,” he said, “but the 
old law is so hodge-podge and the in- 
surance business has changed so dras- 
tically that certain corrections had to 
be made.” 

Definition of insurance terms is one 
of the best things in the new law, Mr. 
Piper said. “The kinds and types of 
insurance are definitely segregated,” , he 
declared. 

The speaker pointed out that mini- 
mum capital requirements have been 
raised considerably so that it won’t be 
so easy to start a new company. “We 
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also have regulated the types of invest- 
ments of fire and casualty companies to 
a greater extent than ever before,” he 
pointed out. “In the early days of the 


depression, some companies failed be- 
cause of the investments they had 
made.” 


He explained that provision had been 
put into the law which gives the super- 
intendent of insurance the power to 
prescribe new policy forms and stand- 
ards for fire underwriting. Mr. Piper 
said that the state committee on a 
standard form of fire policy has been 
extended another year and that this 
phase of the work has not yet been 
completed. 

Discussing rates under the new law, 
Mr. Piper said: “These are not entire- 
ly satisfactory to us. Two hearings and 
two conferences on the subject of rates 
have been held and at the last confer- 
ence it was found that there still is 
more work to be done. A public hear- 
ing on rates is likely to be held in Al- 
bany after the first of the year. 

Brokers’ and Agents’ Financial 
Responsibilities 

Turning to the agents, brokers and 
adjusters’ section, Mr. Piper said there 
is nothing particularly radical about 
changes in this division. “We have tried 
to prescribe duties and responsibilities 
and insert some things which may seem 
new but which actually are old princi- 
ples followed by the insurance depart- 
ment.” 

The. new law, he explained, provides 
for written examinations for life insur- 
ance agents and this provision will prob- 
ably be broadened by requiring a simi- 
lar license for industrial agents and fra- 
ternal benefit societies. 

Mr. Piper spent considerable time dis- 
cussing the handling of funds by agents 
and brokers, a point which seemed to be 
of considerable importance to the local 
group. Under the old law, every agent 
was a fiduciary and now this has been 
expanded to include brokers as well, he 
said. “Each agent and broker is re- 
sponsible in a fiduciary capacity for 
funds of the companies he represents 
and may net mingle them with any other 
funds unless they are given specific per- 
mission by: the companies in question,’ 
he pointed out. 

Mr. Piper said that most of the agents 
or brokers who have run into difficulties 
in the past five years calling for punish- 
ment of one form or another are those 
who used one company’s money to pay 
another company. He said elimination 
of “fund mingling” was solely for the 
protection of the agent. 





Washington Insurance Club 


Honors Retiring President 
C. Ralph Barker, retiring president of 
the Insurance Club of Washington, was 
the recipient of a wrist watch at the 
club’s last meeting in 1939. The watch 
expressed the appreciation which the 
members of the club felt for Mr. Bark- 
er’s leadership during his term of office. 
Headed by the president, Douglas R. 
Phillips, the members heard a brief talk 
by George Marshall, owner of the local 
“pro” football team, the Washington 
Redskins. Mr. Marshall talked of the 
future of professional football and tied 
it into the insurance business at various 
points. Speaking of football and insur- 
ance, two of the Redskins are in the 
underwriting business when they aren’t 
toting pigskins. Both are life salesmen. 
One of them is Don Irwin, fullback on 
the team, who was present at the meet- 
ing with Mr. Marshall; the other is 
Charley Malone, right end. 
Mr. Marshall brought along a moving 
picture of his team playing the Detroit 
Lions. 


NATIONAL UNION FIELDMAN 


Announcement has been made of the 
appointment of Calvin S. Eastman as 
assistant special agent for the National 
Union Fire of Pittsburgh. Mr. Eastman 
will make his headquarters with Harold 
G. Whitney, state agent, at 41 Pearl 





Street, Boston, confining his activities to 
the New England states, with the ex- 
ception of Connecticut. 





Jar 


\ \\ 

















January 5, 1940 





Page 23 




















Western Department 
844 Rush St. 
Chicago, Illinois 


Southwestern Dept. 
912 Commerce St. 
Dallas, Texas 


Pacific Department 
220 Bush St. 
San Francisco, Calif. 


AGENTS AND BROKERS — Protect your clients. Cash in on a 
market long neglected. Make sure that the Extended Coverage 
Endorsement is sold with every Fire policy. Build up your premium 
income by streamlining your Fire policies the Loyalty Group way. 





FIREMEN'S INSURANCE COMPANY OF NEWARK, NEW JERSEY 


The Girard Fire & Marine Insurance Company The Concordia Fire Insurance Co. of Milwaukee 
National-Ben Franklin Fire Insurance Company Royal Plate Glass & General Ins. Co. of Canada 
Pittsburgh Underwriters e Keystone Underwriters The Metropolitan Casualty Ins. Co. of N. Y. 
Milwaukee Mechanics’ Insurance Company Commercial Casualty Insurance Company 


HOME OFFICE 
10 Park Place 44 


FIRE -MARINE CASUALTY: SURETY 
Newark, New Jersey 
Foreign Department 
111 John St. 
New York, New York 


Canadian Departments 
461 Bay St., Toronto, Ontario ' N S U R A N C E 


404 West Hastings St., Vancouver, B. C. 























Page 24 








January 5, 1940 











Erie County Risks 
Go to Eight Agents 


SPIRITED STRUGGLE AT AN END 





Five-Year Equal Instalment Plan Of- 
fered by Losing Agent Is Said 
To Be Illegal 


A contract for fire insurance on cotth« 
ty buildings, valued at $11,000,000 over 4 
five-year period, has been awarded to 
eight local agencies at Buffalo, N. Y., 
by the Erie County Board of Supér- 
visors. ft 

The agencies are the Armstroag-Roth- 

Cady Co., Inc.; Duel, Lapey & Co., Inc.; 
Gurney, Overturf & Becker, Inc.; 
Charles E. Joyce Co., Inc.; Tiernon & 
Co., Inc.; Walsh-Lascelles Company; 
Richard L. Wood & Co. and Wood- 
worth-Hawley Co., Inc. 

The rate to be paid by the county is 
$1.12 and the annual cost will be $24,640, 
although the outlay the first year will 
be $73,920. Originally, the committee had 
proposed a_ three-year contract, but 
switched to the five-year plan on recom- 
mendation of County Comptroller Rich- 
ard S. Persons. 

A spirited fight to obtain the fire in- 
surance contract had been made by John 
W. Slacer, representing the Pacific Na- 
tional, General of America and the Jer- 
sey Insurance Co. of New York. He 
first suggested the five-year plan that 
will save the county $5,130. 

Mr. Slacer, through his attorney, Wil- 
liam B. Mahoney, threatened a taxpay- 
er’s action against the Board of Super- 
visors if it awarded the contract to the 
eight agencies. “The stagger plan which 
the committee favors would result in a 
needless waste of taxpayers’ money,’ 
Mr. Mahoney said. “The county would 
be obliged to advance $73,920 in pre- 
miums the first year while under Mr. 
Slacer’s time payment plan the outlay 
would be only $24,640, a saving of 
$49,280.” 

Although the legality of Mr. Slacer’s 
plan had been questioned by county 
authorities, Mr. Mahoney explained that 
the Court of Appeals has upheld the 
installment-payment plan for insurance 
in a case analogous to the Slacer offer. 

Supervisors Roy R. Brockett of Tona- 
wanda and Fred E. Place of Collins 
are both in the insurance business. In 
a prepared statement, following Mr. Sla- 
cer’s attack, Mr. Brockett denied the 
charge of a waste of taxpayer’s money. 
Moreover, he characterized Mr. Slacer’s 
time-payment pl an as illegal. 

“For your information,” the Brockett 
statement said, “a five-year plan of fire 
insurance was offered by a group of 
brokers and a similar plan was offered 
by Mr. Slacer. The Slacer plan pro- 
vided for premium payments in five 
equal installments while the other plan 
provided for an initial payment of $73,- 
920. However, the total premiums for 
five-year insurance are the same in each 
plan. The Slacer plan was submitted 
to the State Insurance Department and 
we were advised that in their opinion 
the Slacer plan is a violation of the 
_ insurance law and therefore ille- 
gai. 





NEW YORK AGENCY MOVES 


The Sterling All Risks Agency, Inc. 
has moved from 85 John Street, to 111 
John Street, New York City. 






R. A. Sullivan Renominated 
President of Boston Board 


ROBERT A. SULLIVAN 


Robert A. Sullivan of Hinckley & 
Woods has been nominated for re-elec- 
tion as president of the Boston Board 
of Fire Underwriters. Arthur J. Ander- 
son of Obrion, Russell & Co. is slated 
to continue as vice-president with James 
Davis as secretary-treasurer. Named for 
the executive committee, in addition to 
the officers, are the following: 

Reginald A. Benting, Gilmour, Roth- 
ery & Co.; Andrew S. Nelson, Kaler, 
Carney & Liffler Co.; George W. Roaf, 
Hollis, Perrin & Kirkpatrick; Gerald 
Henderson, John C. Paige & Co., and 
George W. Hart. 

Three new members for the committee 
on brokers and appeals are Converse 
Hill, Walter R. J... Smith and John T. 
Trefry. Two members for the hand- 
book committee are F. W. Hill and 
George T. Vedeler. 

The annual meeting will be held 
January 9. 


OPEN BUSINESS IN BOSTON 

Stephen B. Ames, who has been in the 
brokerage business in Boston with Field 
& Cowles for’ many years, and A. E. 
Kinkade, also formerly with Field & 
Cowles in the marine department of the 
Insurance Co. of North America, have 
incorporated under the name of Kinkade 
& Co., Inc., to do a general insurance 
business. 








Four Advancements Made 
By Fowler & Kavanagh 


The well known New. York City agency 
of Fowler & Kavanagh, Inc., 75 Maiden 
Lane, have appointed William J. Fowler 
assistant treasurer and Edgar A. Rouvell 
and Michael A. Costello, Jr., assistant 
secretaries. Frank J. Walter has been 
appointed special agent for the St. Paul 
Fire & Marine for New York suburban 
territory, succeeding the late Frank E. 
Brower. All these men have been asso- 
ciated with the agency for many yearé. 


William L. Rodgers, treasurer, seriously 


injured in an automobile accident two 
months ago, is recovering rapidly and is 
expected back at work this month. 





Jevne Haugan, Chicago, 
Joins Alexander Office 


Jevne Haugan, known = in LaSalle 
Street banking circles and president of 
Haugan & Co., real estate mortgaye 
firm, has joined the W. A. Alexander & 
Co. agency, Chicago, in its sales depart- 
ment. Mr. Haugan is also a sportsman 
of note and has engaged in numerous 
civic enterprises. 

Association of Mr. rear ae with the 
Alexander agency brings to that office 
another member of one of the oldest 
banking families in Chicago. His .grand- 


father founded, and for many years 
headed, the State Bank of. Chicago, 
which was merged with thé . Foreman 


institution as the Foreman-State Bank. 
He was vice-president and head of the 
real estate mortgage department of both 
institutions. The Haugan family has 
been outstandingly prominent in Scandi- 
navian circles. His father was Nor- 
wegian consul in Chicago for twelve 
years. Jevne Hayigan was vice-conSul 
for Persia in Chicago for fdur years. 





Illinois Association 
Sets Regional Meetings 


Mrs. Lillian L. Herring, executive ‘sec- 
retary Illinois Association of Insurance 
Agents, has announced date for four oi 
the 1940 regional meetings. The first 
is to be held February 15 at Belleville, 
with Ralph C. Niemeyer, vice-president 
of Region 6, in charge; May 7 at Aurora, 
with. Vice-President Donald P. Frazier 
in charge; May 8 Galesburg, with Vice- 
President Glenn E. Mendenhall in charve, 
and May 9 at Champaign, with Vice- 
President J. Logan Gover presiding. 
Meeting dates for Regions 5 and 1, with 
Vice - Presidents Roos L. Welles of 
Springfield and Samuel A. Rothaerimel 
of Chicago, are to be fixed later. 





N. J. RURAL AGENTS’ FORUM 

"The New Jersey Association of Ujrder- 
writers announces a South Jersey. rural 
agents’ forum for Wednesday evening, 
January 10, at the Woodbury Country 
Club, Woodbury, N. J. The speaker will 
be William A. Boone of the Philadelphia 
oface of Aetna Casualty & Surety who 
will speak on “Casualty Insurance Sur- 
veys.” Dean Macgeorge and O. W. Ac- 
ton are the South Jersey forum chair- 
men. 


AGENT FOR STATE OF PA. 
The Insurance Co. of the State of 
Pennsylvania has appointed Frederick 
E. Acker Co., Inc. 110 East Forty- 
second Street, as metropolitan agent. 
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Arnold Rippe, Active In 
Jersey Insurance, Dead 


AGENT HAD MANY CONTACTS 





Once Drew to Newark Large Number of 
Top Executives at State Meeting 
Agents 





Arnold Rippe, manager of the Hudson 
County branch office of Crum & Forster 
group, with headquarters in Jersey City, 
and who for years ran an insurance 
agency of his own in Jersey City, died 
at the age of 62 in Weehawken last 
week. Entering insurance at age of 18, 
he became prominent in local agency as- 
sociation circles over a long stretch of 
time; was a former governor of the New 
Jersey district of Kiwanis International; 
a member of the board of governors of 
the North Hudson Hospital, and a for- 
mer president of the Save the Palisades 
Association. Also, he was active in Boy 
Scouts. 

Famous Meeting 


Mr. Rippe attracted wide attention in 
the insurance fraternity in September, 
1923, shortly after he had been elected 
president of the Underwriters Associa- 
tion of New Jersey. The various state 
associations had been having, as they 
still have, difficulty in persuading top in- 
surance executives to attend their meet- 
ings. The New Jersey association was 
to have its annual meeting on September 
27, 1923, at the Robert Treat Hotel in 
Newark. Mr. Rippe set out to gather 
the largest collection of fire and casualty 
insurance stars that had ever been gath- 
ered together upon such an _ occasion, 
and succeeded. A committee of insur- 
ance newspaper men was appointed to 
assist him. 

Among executives who gathered at the 
luncheon were J. Lester Parsons, Crum 
& Forster; Neal Bassett, then president 
of the Firemen’s; C. W. Bailey, then 
president American; William M. Quaid, 
then vice-president Continental; E. C. 
Stokes, then United States manager 
Royal Exchange; Sumner Rhoades, then 
manager New York Fire Insurance Rat- 
ing Organization; A. Duncan Reid, then 
president Globe Indemnity, and mana- 
gers of many company organizations. At 
the meeting the National Board of Fire 
Underwriters gave its first showing of a 
new film which illgstrated insurance as 
basis of credit. Fine ballroom of the 
Robert Treat was facked with insurance 
men. In all, abouf forty executives of 
various kinds from New York attended 
the luncheon. 

During the business session George G. 
Bulkley, then vice-president Springfield 
Fire & Marine, discussed relations be- 
tween the National Board of Fire Un- 
derwriters and the ag Commis- 
sioners convention; C. W. Pierce, vice- 
president America “haat talked on spe- 
cial risk competition. james V. Barry, 
vice-president Life Extension Institute, 
was the principal speaker at luncheon. 


Funeral Saturday 

Mr. Rippe is survived by his wife, the 
former Jennie Symes; a daughter, Mrs. 
Frank Galland, and a sister. 

Funeral services were held Saturday 
morning at Grace Episcopal Church, 
Union City. They were attended by 
several former presidents of the Under- 
writers Association of New Jersey and 
by almost the entire membership of the 
Hudson County Underwriters Associa- 
tion. 


JAMES B. HUMMER DIES 

James Bryant Hummer, 40, of D. R. 
Hummer, Inc., insurance agents of Dover, 

J., died December 27 in Dover Gen- 
eral Hospital. He was a son of the late 
De Witt R. Hummer, who established 
the business a quarter of a century ago 
in that city. 


OPERATES GENEVA, N. Y., AGENCY 

Clarence H. Parks of Geneva, N. Y., 
who recently passed a state examination 
for an insurance agent’s license, is now 
conducting an insurance agency in his 





office on Main Street, Geneva, represent- | 


ing five companies. 
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[ex WEBSTER, America's greatest 
orator, was a descendant of the 
Scotchman, Thomas Webster, one of the 
earliest settlers of New Hampshire. He 
was born a farmer's son on the t8th of 
January, 1782, at Salisbury, now,iganklin, 
N. H., in the-shadow of Mt.Washington. 

The birthplace of Daniel Webster no 
- longer stands. The original home was a 

“== log cabin built by his father on a hill- 

side on the banks of the Merrimac River. 
Several children were born here, and 
later, as circumstances improved, the 
home was enlarged with the addition 
of a frame structure. It was in the newer 
2 portion of the house that Daniel first 

<= saw the light of day. The present build- 
ing is a restoration of the original. 

Daniel's mother taught him to read 
and write before he went to the log 
schoolhouse, half a mile distant, where 
schoolmaster Tappan presided. 

The old schoolmaster, Tappan, often 
related the following incident: “‘I re- 
member, one Saturday morning | held 
up a new jackknife to the scholars and 
said the boy who would commit to 
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* * * 


memory the greatest number of verses 
in the Bible by Monday morning should 
have it; but after hearing Daniel repeat 
some sixty or seventy verses, | was 
obliged to give up, he telling me that 
there were several chapters yet unre- 
cited that he had learned.” 
Later he attended Phillips Academy 
at Exeter and then entered Dartmouth poet 
when but fifteen. “ % 
As a small boy Daniel came into pos- 
session of a cotton handkerchief upon = 
which was printed the Constitution of = 
the United States. This he studied with> 
great care, a fact which later played aT 
large part in building up his strong #® 
attachment for all American institutions. 
In personal appearance, Daniel 
Webster was erect in carriage, of medi- ; 
um height with massive chest and broad eg 
shoulders. He died at Marshfield, his 
Massachusetts home, on October 24th, 
1852. 






* * * 


The Home, through its agents and brokers, is 
America's leading insurance protector of Ameri- 
can Homes and the Homes of American Industry. 


INSURANCE 
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Larger Volume of Fire Business 
Seen for Canada During 1940 


Owing to recovery in general business 
in recent months, many problems which 
have affected fire insurance companies 
in Canada in recent years are clearing 
away and company executives are look- 
ing for better times. Already there has 
been a substantial improvement. While 
this was in evidence in the earlier part 
of 1939, it has become more pronounced 
since the beginning of the war. 

Two results affecting the insurance 
business which followed the outbreak of 
war were the upward trend in prices 
and the increased inventories carried by 
manufacturers and merchants. These 
have meant the easing of the problem 
of a decline in the value of insurable 
property. 

In laying in heavier stocks of goods, 
buyers are guided by two considerations. 
One is the fact that war usually brings 
higher prices and the other that it also 
often brings a shortage of essential com- 
modities, thereby handicapping produc- 
tion. 

The increased demand for goods has 
also brought higher prices, as expected. 
Such lines as leather, wool, hides and 
glass have advanced from 20% to 100% 
in price. These higher values again add 
to the volume of insurance to be carried. 
The result is higher premium income for 
the fire companies, even though rates re- 
main unchanged. 

The anticipated increase in premiums 
will give the companies more income but 
as some executives point out it may be 
accompanied by heavier losses. As far 
as the experience of 1939 is concerned 
it is expected that final results, when 
they become available, will show an in- 
crease in premiums of about 3%. Fire 
losses on the whole have been substan- 
tially lower and the net results, it is 


Albany Field Club Elects 

The Albany Field Club has elected the 
following officers for 1940: 

Russell H. Seckendorf, Camden, presi- 
dent; Arthur H. Stevens, Hartford Fire, 
vice-president; J. Arthur Rizy, Insurance 
Co. of North America, treasurer; Wil- 
liam Streets, Phoenix Assurance, secre- 
tary. 

Following adjournment of the meeting 
this week a caucus of fieldmen was held 
to select a representative from Albany 
at the coming elections at Syracuse for 
members of the executive committee of 
the New York Fire Insurance Rating 
Organization. James A. Semple, Ameri- 
can, retiring president of the field club, 
was unanimously selected. 





Roy E. Carr Vice-President 


Trustees of the Atlantic Mutual have 
appointed Roy E. Carr as vice-president 
in charge of business production activi- 
ties. Mr. Carr was born January 3, 
1901; was graduated in 1924 from the 
United neiee Naval Academy and served 
in the Navy until 1928, when he resigned 
to enter marine insurance. He joined 
the Atlantic Mutual in March, 1934, and 
became manager of its Boston office in 
1935. He returned to New York in 1938 
to take over the production work in the 
field outside the metropolitan area 


RHODE ISLAND MERGER BILL 

A measure was introduced in the lower 
branch of the Rhode Island General As- 
sembly this week seeking permission to 
merge the Rhode Island Insurance Co. 
and the Merchants. If passed, stock- 
holders must within six days either re- 
ject or approve the proposal. If they 
approve, the Merchants will be absorbed 
by the Rhode Island 





OSMER WITH NATIONAL F. & M. 

Harold Osmer, formerly associated 
with the North British & Mercantile and 
the Northern of London, is now connect- 
ed with the National Fire & Marine. 
He will assist in supervision and produc- 
tion of countrywide business in the in- 
land marine department. 


understood in official circles, have been 


fairly satisfactory. 
Automobile Premiums 


Automobile premium income in 1940 
is expected to be higher. It is believed 
that better general business will mean a 
larger number of cars and trucks in 
service. Premium income for the year 
just closed is understood to be above 
that for 1938. This is attributed largely 
to the higher rates put into effect last 
February. Unofficial estimates indicate 
that the loss ratio will also show an 
improvement. The same results are ex- 
pected in the various lines of casualty 
insurance. 


Sabotage Protection On 


Canadian Grain a Problem 
Canada has a problem—an insurance 
problem—on its hands and has everyone 
guessing as to what the outcome will be. 
It seems that wheat elevators in the 
Dominion are bursting to overflow and 
the question that has popped up is: who 
should foot the insurance bill, particu- 
larly insurance against sabotage since 
Canada is at war? It is admitted that 
apart from the usual insurances which 
are placed on grains in storage, existing 
war conditions make it imperative that 
wheat in storage, which ultimately will 
find its way to Great Britain and France, 
should be protected against sabotage. 
Most of the current anxiety seems to 
be at Montreal as most of the wheat 
is there for shipment abroad. Elevators 
in Canada have a combined capacity of 
400,000,000 bushels and the bumper crop 


—... 


this year in the Dominion has filled them 
to overflowing. 

Grain elevator companies generally in- 
sure their grain stocks committed to 
their care against the usual hazards of 
loss or damage. War conditions have, 
however, put a different complexion on 
the matter. What has Canada guessing 
right now is who bears the loss if these 
grains in’ storage are destroyed as a re- 
sult of sabotage. The Montreal Corn 
Exchange has been given the task of 
unravelling this. As yet they have not 
found the solution but they hope to be- 
fore the war is many months older. 





ELECT ARTHUR T. VANDERBILT 

Arthur T. Vanderbilt, well known 
Newark, N. J., lawyer and past president 
of the American Bar Association, was 
elected honorary president of Delta 
Kappa Epsilon fraternity at the annual 
meeting in Washington. 
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“Conflagrations and Outside Aid” 
Just Issued by National Board 


That nothing should be left to chance 
in planning and preparing to fight fire 
is indicated in a bulletin just issued by 
the committee on fire prevention and 
engineering standards of the National 
Board of Fire Underwriters. Entitled 
“Conflagrations and Outside Aid,” Bul- 
letin No. 90 begins by describing the 
conditions which may arise in practically 
any community whether large or small 
resulting in a conflagration sweeping 
over many blocks. B 

“Conflagrations, whether of a single 
building or a group of buildings or a 
spreading fire involving many residences, 
produce an enormous amount of heat,” 
says the bulletin, “and to effectively hold 
it in check, it is necessary to have fa- 
cilities which will permit the buildings 
in the path of the conflagration to be 
wet down and also to reduce the amount 
of heat evolved from the buildings on 
fire. Both of these mean that there 
must be a large volume of water and 
proper facilities to place this water at 
the point where needed. In addition to 
large water mains and a sufficient num- 
ber of hydrants there must be available 
a large amount of pumping capacity in 
the fire department and an ample supply 
of hose. It is of the utmost importance 
to have sufficient men to handle the hose 
and operate the equipment. 

Outside Aid to Control Other Fires 

“After calling out all of the fire com- 
panies maintained in the city to provide 
enough equipment to control the fire, 
the next step is to summon all reserve 
apparatus and the off-shift of other men. 
With all local facilities employed in 
fighting one fire, a second outbreak could 
develop also into a conflagration unless 
outside aid were called in. 

“The experience has been that no city 
is capable of providing a fire depart- 
ment of such magnitude as to afford 
protection to all parts of its area at the 


same time that a conflagration is in 
progress. For example, Paterson, N. J., 


in 1902, had two fires raging at one 
time, so the second section of the city, 
ignited from sparks from the first fire, 
was destroyed to the extent of a large 
area. 

“To cope with such situations there 
are several features for which provisions 
must be made. Uniformity of hose coup- 
lings would be the first and if this is 
not possible, then adapters must be pro- 
vided. To every company responding to 
aid a community there must be provided 
someone who knows the streets; mem- 
bers of the police department, express 
company drivers and truckmen who 
make general deliveries can usually be 
assigned to this duty, providing arrange- 
ments are made, as part of a well laid- 
out plan. Firemen usually cannot be 
spared to guide out-of-town fire com- 
panies, but one or more of the off-shift 
chief officers or captains should be as- 
signed as commanding officer of the out- 
side aid force to assign them to duty 
and to command them at a fire. This 
last is necessary because the officers 
responding from other cities will not 
know the structural features of the 
buildings, nor the proper points to ap- 
proach. 

Baltimore Conflagration of 1904 

“In the great conflagration in Balti- 
more in 1904 the outside aid was ob- 
tained from all nearby communities and 
from large cities as far away as New 
York. In Augusta and Atlanta, Ga., in 
Fall River and Haverhill, Mass., outside 
aid was obtained from the nearby vol- 
unteer departments and from more dis- 
tant paid departments.” 
¢ On the other hand, too much depend- 
ence must not be placed on the prospect 
of aid from other communities. During 
the recent hurricane in New England, 
there was a very extensive area where 
outside aid could not have been rendered 
because of the need of all of the apna- 
ratus and men in each community.’ The 
impassability of roads also was a factor 
which limited response of outside aid. 


In the conflagration of Berkeley, Cal., 
because of the high winds and the very 
dry condition, some nearby cities did 
not feel that they could respond to the 
aid of Berkeley. 

The first duty of every community is 
to assure, to the utmost of its means, 
that its own fire defenses are such as 
to reduce the probability of conflagra- 
tions, but, at the same time, include a 
careful consideration of how outside fa- 
cilities can assist in the event a con- 
flagration should occur. 


BROADENS FIELD IN CANADA 

The Globe & Republic of America, 
with head o” ce in Philadelphia, has 
received a Quebec province license for 
the transaction of the following classes 
of insurance: civil commotion, earth- 
quake, falling aircraft, hail, insurance 
against loss of or damage to property 
caused by vehicles, limited or inherent 
explosion, sprinkler leakage, tornado, 
limited to the insurance of the same 
Property as is insured under a policy of 
fire insurance of the company within the 
limits of the province of Quebec. 


Ass’t Pacific Coast Manager 


Promotion of James C. Hitt from the 
position of superintendent of agencies 
of the London Assurance Group to the 
position of assistant Pacific Coast man- 
ager, is announced this week by Mana- 
ger J. M. Mendell. Mr. Hitt has served 
the London as agency superintendent 
since May, 1938, at which time he was 
transferred to San Francisco from Port- 
lan, Ore., where he had acted as special 
agent. Mr. Hitt served two years as 
president of the Pacific Coast Confer- 
ence of Blue Goose Ponds and is past 
most loyal gander of Oregon Pond. 





CHARTERED IN NEW YORK 


Herbert H. Gutmann & Co., Inc., New 
York City, has been chartered by the 
Secretary of State at Albany, N. Y., 
with capital of $20,000 to engage in the 
general insurance business. Herbert H. 
Gutmann, 17 East Forty-second Street; 
Judah M. Isaacs, 60 East Forty-second 
Street; George A. Ellberg, 2 Broadway, 
New York City, are directors and sub- 
scribers. 





N. J. FIRE LOSSES DECLINE 
Fire losses in New Jersey for 1939 are 
estimated at $5,930,000, which is consid- 
erably lower than the 1938 losses of 
$7,890,000. 





British Advertising 
Restriction Bill Enacted 


The Restriction of Advertisement 
(War Risks Insurance) Act has now 
passed through Parliament and re- 
ceived the Royal Assent. It provides 
that on and after such a day as may 
be fixed by order of the Board of 
Trade, it will be unlawful to dis- 
tribute any invitation to persons to 
insure property in the United King- 
dom in which they are interested 
against war risks, or to cause any ad- 
vertisement to appear which con- 
tains such an invitation, unless per- 
mission for the distribution of the 
circular has been granted by the 
Board of Trade. 

Any persons who desire to receive 
permission for the distribution of cir- 
culars or the appearance of advertise- 
ments which are affected by the act 
must apply to the Comptroller, Com- 
panies Department, Board of Trade. 











ST. PETERSBURG LOSSES LOW 
Fire losses in St. Petersburg, Fla., in 
1939 were among the lowest in the coun- 
try for cities of that size. The reported 
loss is $37,982, compared with $37,722 in 
1938. In 1935 losses amounted to $78,480. 
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Limited Coverage Against Seizure 
By Allies Available to Importers 


Marine war risk insurance including 
protection against seizure and capture 
by British or French authorities was 
made available to importers here on cer- 
tain trade routes, starting January 1. 
The added protection will be available 
for additional premiums ranging from 
five cents to fifty cents a $100 of cargo 
value. The rate varies with the routes. 
+ peel also will be able to get similar 
protection in war risk nolicies covering 
shipments to the Philippine Islands. 

Underwriters explained in a formal 
announcement that the action was taken 
at the request of American importers. 

“Coincidental with the outbreak of the 
war,” the statement read, “marine under- 
writers throughout the world generally 
excluded from the war risk policies pro- 
tection against the risk of capture by the 
British and French and their Allies. 

“Tt is now announced that, at the re- 
quest of American importers, marine un- 
derwriters in this market are prepared to 
offer protection against the risk of Brit- 
ish, French and Allied capture as re- 
spects certain voyages, for an additional 
premium. This protection will be avail- 
able as to shipments by steamers sailing 


REDEEMS LAST OF SCRIP 
Atlantic Mutual Pays Off Last of 94 


Series of Scrip: Total Issues Have 
Exceeded $121,000,000 

The Atlantic Mutual on January 2 
redeemed the last of ninety-four series 
of scrip issued over a period of nearly 
100 years in the total amount of $121, - 
848,470. The “certificates of profit,” as 
the scrip is officially designated, were 
first issued in 1844 and have regularly. 
paid 6% interest. Although little known 
to the general public, Atlantic scrip has 
for five generations enjoyed a high in- 
vestment rating among banks, estates 
and individual investors. For many years 
a regular market was provided for it 
through scrip brokers and investment 
houses. 

The origin of Atlantic scrip was based 
on a condition of the company’s organi- 
zation in 1842 that no profit could be 
returned to its policyholders until $1,- 
000,000 of surplus had been accumulated 
for the protection of its insured. This, 
however, did not prevent the company 
from declaring dividends, only from pay- 
ing them. These dividend declarations 
represented the company’s promise to 
pay to policyholders their share of profits 
in whole or in part, at an indefinite time 


on and after January 1, 1940, on the fol- 
lowing voyages: 

“Shipments between the United States 
and the Philippine Islands, for which an 
additional charge of five cents per $100 
will be made; shipments from North, 
South and Central America to the United 
States, for which twelve and one-half 
cents additional will be charged; ship- 
ments from South and West Africa to 
the United States, for which an addi- 
tional charge of twenty-five cents will 
be made; shipments from East Africa, 
Asia (excluding U. S. S. R. and other 
countries bordering upon the Mediter- 
ranean or Black Sea), Australasia and 
the East Indies, for which an additional 
fifty cents will be charged. These addi- 
tional rates are subject to change with- 
out notice, and apply to direct shipments 
only. 

“Tt is pointed out that marine under- 
writers in this market have included their 
regular war risk coverage to risks of 
British and French capture, capture ‘on 
shipments between ports and places in 
the United States, its incorporated terri- 
tories and possessions in the Western 
Hemisphere, and continue to do so with 
no additional charge.” 


. 
in the future as the success of the com- 
pany permitted. 

In the last century some forty mutual 
insurance companies located in Atlantic 
seaboard cities issued “certificates of 
profit” but this practice gradually dis- 
appeared until Atlantic was left as the 
only surviving comnany with outstand- 
ing certificates of this type. Atlantic’s 
surplus to policyholders has long been 
ample to permit immediate payment of 
dividends in cash and from now on all 
its dividends will be paid on a cash basis. 





NEWPORT NEWS AGENTS ELECT 

Archie A. Applewhite, of Hundley & 
Applewhite, Newport News, Va., was 
elected president of the local board of 
that city at its recent annual meeting, 
succeeding J. Archie Nelms. W. H. 
Baker was elected treasurer, and Miss 
Hilda Powell was re-elected secretary. 
The guest speaker was Albert R. Men- 
ard, director of the Business Develop- 
ment Office. Other guests were Oscar 
H. West, manager of the Virginia As- 
sociation of Insurance Agents; Frank D. 
Epps, president of the Richmond local 
board, and Bernard P. Carter, manager 
at Richmond for a group of fire com- 
panies. Mr. Carter introduced the 
speaker of the evening. 
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A Sparkling New Year 


radiating potential opportunities for increased 
and diversified business is lighting up the future 
for alert agents and brokers. 


The specialized facilities and 

friendly service of the “Han- 

over Group" will help you ma- 

terially to make the most of the 

opportunities offered during the 
New Year. 


PLAN NOW FOR 1940 
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California Agents Study 
Plan for Local Districts 


California insurance agents, after two 
years’ study, have taken action on the 
idea presented at the 1937 convention of 
the California State Association of In- 
surance Agents advocating the better 
education of insurance men, and as a 
result classes now are being held at 
which a practical course on insurance 
is being taught. These classes are be- 
ing held at the Oakland Evening High 
School, with a total of twenty lessons 
in the course. Edward C. Hill of the 
Oakland agency firm of Saylor & Hill 
is chairman of the committee in charge 


of the course. This committee is com- 
posed of three members of the Oakland 
Association of Insurance Agents, one 
casualty company man and one fire 
company man. 

The appointment of the committee and 
the inauguration of its activities came as 
a result of state association officials’ 
realization that the University of Cali- 
fornia Extension Division course on in- 
surance being taught by Robert L. Pat- 
terson made no provision for state-wide 
instruction of insurance men in_ the 
smaller communities where it would be 
almost impossible to secure the neces- 
sary twenty to twenty-five students in 
order to have Mr. Patterson conduct 
the classes. 
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Recovery Under Policy on eo 
Sold Before Partial Loss by Fire 


Section 121-b of the New York Insur- 
ance Law, added in 1936, provides, “The 
making of a contract to sell or to ex- 
change real property shali not constitute 
a change in the interest, title or posses- 
sion within the meaning of the applica- 
ble provisions of a contract of fire insur- 
ance hereafter made pursuant to the 
standard fire insurance policy of the 
state of New York.” That was also the 
rule prior to the enactment of the 
statute. 

The rule was applied by the New York 
Appellate Division in Rosenbloom v. 
Maryland Ins. Co., 15 N. Y. S. 304, an 
action on a fire policy for $2,000 on a 
warehouse which was damaged and 
partly destroyed by fire, resulting in an 
alleged loss of $1,480, for which amount 
the insured sued. 

A partial defense was that the insured 
had agreed before the fire to sell the 
property for $12,600, or for such sum as 
should be awarded in a condemnation 
proceeding, to the Syracuse Housing 
Authority; that an award was made af- 
ter the fire and the insured was paid 
thereunder $12,350, the amount he agreed 
to as the fair value of the property in 
its damaged condition. The insurance 
company contended that insured’s recov- 
ery should be limited to $250, the dif- 


CHURCH OCCUPANCY 





Court Holds Very Purpose of Building 
Implies Non-use for Worship Un- 
der Certain Contingencies 
In an action on a standard fire policy 
covering a church the defendants intro- 
duced testimonay for the purpose of 
showing that the building was not occu- 
pied for a period of more than ten days 
before the fire, and therefore the insur- 
ance had lapsed before the fire. This 
testimony tended to show that the own- 


ers, the Pentacostal Church, had not 
held services in the building for a few 
months before the fire, and that the 


deacons of the church had proposed to 
deed it and the lot on which it was 
constructed to the plaintiffs, mortgagees. 
But, according to other testimony, dur- 
ing the period referred to the Penta- 
costal Church had permitted another 
church denomination to hold services on 
one occasion, and it had never intended 
to abandon the building as a place of 
worship. The Texas Court of Civil Ap- 
peals, Republic Underwriters v. Meyer, 
127 S. W. 2d. 538, held that the issue of 
non-occupation for church purposes 
within the meaning of the policy terms 
was a question of fact for the jury. 

A charge by the trial court was ob- 
jected to which stated: “Occupancy for 
church purposes means that manner of 
use which ordinarily prudent persons 
would make of such building for con- 
ducting religious services.” The court 
said it could not condemn this instruc- 
tion, since the very purpose for which a 
church building is used for public wor- 
ship necessarily implies that during cer- 
tain intervals no services will be held 
therein, under certain contingencies. 
Judgment for plaintiffs was affirmed. 


GEORGE A. HERNER DIES 

George A. Herner, veteran Buffalo, 
N. Y., insurance man, died of a heart 
attack in his home December 26. He 
was 83 years old. Born in Bavaria, Mr. 
Herner went to Buffalo at 17 and be- 
came a contractor and builder. In 1911 
he gave up contracting and established 
an insurance business in his home, 148 
Madison Street. 








HEAD OFFICE IN VANCOUVER 

The head office of the Royal Plate 
Glass & General of Canada, purchased 
by the Firemen’s of Newark, will be 
with Parsons Brown, Ltd., Vancouver, 
already Canadian managers for the Mil- 
waukee Mechanics and the Commercial 
Casualty, members of the Loyalty Group 
to which the Royal now belongs. Frank 
Parsons of the Vancouver firm will be 
a vice-president of the Royal. 


ference between the maximum sum the 
Housing Authority would have to pay 
insured either by purchase or condem- 
nation and the amount insured was ac- 
tually awarded and paid. 

The Appellate Division affirmed an 
order of the Onondaga Special Term 
granting plaintiff's motion to strike out 
this partial defense on the ground that it 
was insufficient in law. The court said: 

“The plaintiff was, at the time of the 
fire, the absolute and legal owner of the 
insured property as far as appellant was 
concerned and his insurable interest was 
the full value of the insured building. 
Had his building not been insured, the 
loss would have been his, because sec- 
tion 240-a of the Real Property Law 
(added by L. 1936, Chapter 731, in effect 
May 26, 1936) leaves a contract for the 
purchase and sale of real property— 
unless the contract expressly provide 
otherwise—in full force and effect if only 
an immaterial part thereof be destroyed 
without fault of the purchaser, but pro- 
vides that there shall be, to the extent 
of the destruction, an abatement of the 
purchase price and if all or a material 
part thereof be destroyed without fault 
of the purchaser, the vendor cannot en- 
force the contract and the purchaser is 
entitled to recover any portion of the 
price that he has paid.” 

The Appellate Division found an 
in the contract between the plaintiff and 
the Housing Authority, in respect to 
their relations to each other or to the 
insured property, which was available to 
the defendant as a defense to the policy. 








THE PILOT REINSURANCE COMPANY 
OF NEW YORK 


CAPITAL and SURPLUS $2,500,000 


Reinsurance: Fire, Marine & Allied Lines 
Carl Schreiner, President 


70 Pine Street, New York City 








C. M. PURMORT RETIRES 


Central Manufacturers Mutual Elects L. 


G. Purmort President; Executive 
Appointments Made 

Retirement of C. M. Purmort as presi- 
dent of Central Manufacturers Mutual 
and Ohio Underwriters Mutual Fire, Van 
Wert, O., is announced. The retirement 
is in the. regular course of events under 
the pension plan of the companies. Mr. 
Purmort will continue as a director and 
member of the executive eommittee. 

The directors elected the following of- 
ficers for Central Manufacturers Mutual: 
L. G. Purmort, president; G. A. Berger, 
James S. Kemper and F. W. Purmort, 
vice-presidents, and Paul W. Purmort, 
secretary-treasurer. 

At the same time the following execu- 
tive appointments were made: H. « 
Kern, R. E. Nelson, W. E. Shackley wad 
Denton R. Stetler, assistant secretaries ; 
G. D. Borchers, assistant treasurer, and 

L. Landis, counsel. 





OPENING OFFICE IN PITTSBURGH 
The Charles T. Easterby Agency of 

Philadelphia is opening an office in the 

Keystone Building, Pittsburgh. 
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1939 Results 


(Continued from Page 1) 

such insurance companies, with no agen- 
cy forces other than automobile dealers, 
in operation. Some of these insurers re- 
with old-line stock carriers but 
by no means does all the business return 
to the big companies through reinsur- 
ance channels. 

The automobile 
business last year is viewed as moderate. 
under the broad comprehensive 
policies, which now enjoy wide sale 
throughout the country, claims have not 
it is said. When board 
insurers complete revision of the present 
standard automobile fire, theft, 


insure 


loss experience on 


Even 


been excessive, 


collision 
and comprehensive contract, it is hoped 
that agents will be able to insure many 
now unprotected owners of cars 
years old and older. 

In the East companies have found bet- 
ter public acceptance of the extended 
coverage endorsement. Undoubtedly the 
New England hurricane of September, 
1938, proved a strong sales stimulus. 
With the passage of time, it is the con- 
fident belief of many keen-minded fire 
executives, the extended coverage en- 
dorsement will prove as popular as the 
automobile comprehensive contract now 
; with car owners. 

After introduction of the automo- 
bile comprehensive policy, several years 
passed before the public was fully edu- 
cated to its value; then followed rapid 
recognition by prospects. So with the 
present extended coverage endorsement, 
available at low cost per hazard. Now 
having passed the initial experimental 
stage and being reshaped periodically in 
the light of experience developed, it is a 
potential source of a large volume of 
premium income. 

Inland marine business probably in- 
creased slightly in 1939. Ocean marine 
premiums slumped after the outbreak of 
the European war as foreign trade was 
thrown into confusion, but this loss in 
premiums has been offset by writings of 
war risk insurance on ocean cargoes and 
hulls. Hull war risk business, however, 
has amounted to little. It is too early 
yet to say whether cargo war risk premi- 
ums received by the American markets 
will yield a profit; certainly local under- 
writers are involved in numerous losses 
resulting from German submarine activi- 
ties. 

Land war risk insurance, which in- 
cludes protection against losses caused 
by bombardment and other direct war 
hazards as well as insurance against 
physical damage resulting from vandal- 
ism and malicious mischief, has been on 
sale since September 1, 1939, and has 
developed a small amount of premium 
income. The coverage will be in greater 
demand when and if the war abroad is 
intensified through aerial bombardment of 
industrial centers, warehouses and water- 
fronts. 

Despite close supervision of costs, it is 


two 


not likely that many companies were 
able last year to reduce expense ratics. 
In recent years expense ratios have 


climbed as premium volume declined, and 
about the only bright spot on the hori- 
zon now is the hope that acquisition, 
home office underwriting and loss ex- 
penses can be stabilized and kept from 
increasing if the total volume of fire- 
marine companies’ income can be ex- 
panded in 1940 through concentrated ef- 
forts upon sale of the so-called side-lines 
coverages. 
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Col. Hickman, Head of Atlantic City 
Agency, Long a Prominent Producer 


Col. Frederick Hickman of Atlantic 
City, who recently became head of the 
C. J. Adams Co. agency and who played 
a prominent role in preliminary arrange- 
ments for the National Safety Council 
meeting in Atlantic City last Fall, was 
the subject of a feature story in a 
recent issue of the New Jersey Agent, 
publication of the New Jersey Associa- 
Mr. Hickman has 
for years been actively identified with 


tion of Underwriters. 


accident prevention in New Jersey and 
also with the National Association of 
Insurance Agents. In its article devoted 
to one of the best known producers in 
the state the New Jersey Agent says: 

When the C. J. Adams Co. was found- 
ed on May 1, 1879, Atlantic City bore 
little resemblance to the great play- 
ground for rich and poor that is today 
known all over the world. In the inter- 
vening years the agency has not merely 
grown with the city—it has been a ma- 
jor factor in developing the astounding 
real estate values and in protecting them 
through the soundest insurance facilities. 

Clement J. Adams, founder of the 
firm, was scarcely more than a boy when 
he saw service with the Union Army 
during the Civil War. After being mus- 
tered out he completed his education and 
taught school for several years before 
entering the real estate and insurance 
business in Atlantic City. 


Joined Agency in 1908 


In 1908 the insurance department of 
the agency was placed in charge of Mr. 
Hickman, who had already attained a 
broad knowledge of insurance problems 
and practices. Mr. Hickman was born 
September 14, 1881, near Newtown, a 
Quaker community in Bucks county, 
P ennsylvania. He graduated from Girard 
College, Philadelphia, and attended the 
Drexel Institute and the Wharton School 
of the University of Pennsylvania. 

Mr. Hickman’s first position was with 
the Philadelphia Board of Fire Under- 
writers, an institution which has served 
as a training ground for a large num- 
ber of successful insurance men. After 
six years as rate clerk for that organi- 
zation he was employed by the Insur- 
ance Co. of the State of Pennsylvania 
in 1903 as counterman in Philadelphia 
and five years later went to Atlantic 
City to head the insurance department 
of the C. J. Adams Co. 

The division grew and prospered un- 
der Mr. Hickman’s management. He 
was elected secretary of the firm and 
in 1922 became vice-president, continu- 
ing in that office until his recent elec- 
tion to the presidency following the res- 
ignation of Carlton E. Adams, son of 
the founder. 


Lieutenant Colonel in 78th Division 


Mr. Hickman’s service with the agen- 
cy was interrupted by the World War. 
He was commissioned a captain of in- 
fantry and served in France with the 
Eightieth Division. He is now lieutenant 
colonel in the Seventy-eighth Reserve 
Division of the Regular Army. 

Mr. Hickman has given liberally of his 
time to civic activities and to the af- 
fairs of insurance agency organizations. 
He is a past president of the city coun- 
cil of Ventnor City, and of the Atlantic 
City Kiwanis Club and in 1927 was 
president of the Atlantic City Chamber 
of Commerce. 

For many years Col. Hickman has 
been a staunch supporter of the New 
Jersey Association of Underwriters, hav- 
ing served as president in 1927-28. He 
is also a former member of the execu- 
tive committee of the National Associa- 
tion of Insurance Agents, a former 
chairman of the National Association’s 
safety and accident prevention commit- 
tee, and is a director of the Ventnor 
City National Bank. Mr. Hickman is 
married and has two children, Mar- 
garet Hickman and Frederick Hickman, 


Jr. He has been chairman of the Gov- 
ernor’s street and highway safety com- 
mittee since it was organized, and cur- 
rently he played an active part in ar- 
rangements for the National Safety Con- 
gress at Atlantic City October 16-20. 
Other Officers = Agency 

Other officers of the C. J. Adams Co. 
are likewise prominent in real estate and 
insurance affairs in their city. William 
L. Powell, secretary, is in charge of the 
real estate department. Lucius 1. Wright, 
treasurer, has been associated with the 
firm for fifty-one of its sixty years. 
J. Nelson Berner is assistant secretary 
and manager of the insurance depart- 
ment, and Clark S. Barrett is assistant 
treasurer. 

The C. J. Adams Co. occupies the 
modern building it erected in 1927 at 20 
South Tennessee Avenue. Constructed 
at a cost of $175,000, the building pro- 
vides ample facilities for the various 
departments of the organization. Its 
limestone and tapestry brick front or- 
naments one of the city’s main business 
thoroughfares. 

Many Fine Companies Represented 

The list of insurance commanies rep- 
resented and the long period of years 
during which many of them have been 
in the office indicates the high calibre 
of business transacted by the agency. 
The New Hampshire Fire has been rep- 
resented for fifty-six years and both 
the Fireman’s Fund and the Connecticut 
Fire have been in the office for more 
than half a century. The Hartford Fire 
will shortly complete fifty years of asso- 
ciation with the agency. 

Other companies in the agency, many 
of them for long periods, are the Agri- 
cultural, Atlas of England, Baltimore 
American, Boston, City of New York, 
Commercial Union, Continental, Detroit 
F. & M., Fidelity-Phenix, Fire Associa- 
tion, Glens Falls, Globe & Rutgers, Gra- 
nite State, Hanover, London and Lan- 
cashire, Michigan F. & M., Niagara, 
North British & Mercantile, Norwich 
Union, Phoenix of Hartford, Providence 
Washington, Royal Exchange, Royal, 
Sun Insurance office, United States Fire, 
Fidelity & Casualty and the Travelers 
of Hartford. 

Mr. Hickman is chairman of the New 
Jersey Governor’s street and highway 
safety committee and also chairman of 
the state-wide activities committee of 
the New Jersey National Safety Con- 
gress committee. In this capacity he 
has invited all communities of New Jer- 
sey to form safety committees. 





AGENTS’ STATUS IN ILLINOIS 

The issue over the construction of the 
agent’s status has been clarified by Di- 
rector of Insurance Ernest Palmer. The 
construction is to be that set forth in 
the Illinois insurance code. The ques- 
tion grew out of Mr. Palmer’s Bulletin 
AR29, which sought to fix commissions. 
The bulletin failed to give exact word- 
ing of the code. In challenging AR29, 
the American Automobile of St. Louis, 
attacked this point. Mr. ie is un- 
derstood to have informed A. R. Peter- 
son, of the law firm of “lhe & Peter- 
son, counsel for the American Automo- 
bile, that this part of AR29 is also re- 
scinded by Bulletin AR31. 


J. L. D. PETERS WEDS 

John Langdon Dodge Peters of Dane, 
Stem & Wood, 4 East Forty-third Street, 
New York City, and Eleanor Talbot Car- 
penter were married recently in St. 
James Episcopal Church. Mr. Peters is 
secretary-treasurer of the agency with 
which he is connected. 





WILLIAM J. CHILDS DIES 
William J. Childs, 72, retired insurance 
and real estate agent, died recently 
in St. Petersburg, Fla. He had pre- 
viously lived in McKeesport, Pa. He was 
a thirty-third degree Mason. 


OKLAHOMA RATES REDUCED 


New Schedule of Fire Premiums Expect- 
ed to Bring Assureds Savings 
of Over $500,000 

The Oklahoma Insurance Board has 
approved a new schedule of fire insur- 
ance rates, effective December 1, which 
will mean a saving of more than half- 
million dollars in premiums to Okla- 
homa policyholders, it is estimated. 
The amount of reduction was a 
after a series of conferences with C. T. 
Ingalls, manager of the Oklahoma In- 
spection Bureau and Western managers 
of companies at Chicago. The new rate 
scale affects practically all classes of 
property and specially dwellings and 
public buildings. In applying to class 1 
to 6 towns those with adequate fire 
fighting facilities, one family in a brick 
building, with approved roof, the reduc- 
tion of both building and contents is 
12%; brick unapproved roof building is 
reduced 8.3% on contents and building; 
frame building with approved roof, 
12.6%; and on frame building with un- 
approved roof, 12.5%. In class 7 and 8 
towns, a lower reduction was made. 
Dwellings occupied by more than one 
family were reduced 4 cents on $100 in- 
surance; brick rooming and boarding 
houses, 2 to 4 cents on the $100 

The board's action eliminated differen- 
tials previously charged between dwell- 
ings and barns, outbuildings and private 
rarages which accounts for a saving of 
50%. 


Okla. — Pectete Higher 
Hail, Extended Cover Rates 


In an effort to eliminate extended cov- 
erage and hail insurance rate increases 
that are claimed to offset the recently 
effective cut in fire insurance rates, the 
State Insurance Board asked the Okla- 


homa Inspection Bureau to file new rate * 


schedules on these two classes. The action 
was taken by Secretary B. E. Harkey 
and Carl C. Garner, fire marshal, while 
Insurance Commissioner Jess G. Read, 
third member of the board, was out of 
Oklahoma City. 

Mr. Harkey stated that if new sched- 
ules were not filed the entire structure 
of fire and hail insurance rates in Okla- 
homa would be open for investigation. 
At the same time the board ordered a 
reduction in fire rates effective Decem- 
ber 1 an increase was approved of from 
22 to 26 cents per $100 in hail rates 
and from 24 to 28 cents per $100 for 
extended coverage. Both increases apply 
to dwellings. A hearing on the hail rates 
will be held today, January 5, in Okla- 
homa City. 


HIT PROPOSED BUDGET CUT 


A proposal by economy-minded _poli- 
ticians in Illinois to cut in half the 
biennial budget for the State Depart- 
ment of Insurance is meeting with crit- 
icism in leading offices. Opinions are 
that it is another tax on insurance to 
give additional revenue to other depart- 
ments of the state. Appropriation for 
the Department's expenses in the bien- 
nial 1939-41 budget is $1,154,480, which 
is being compared with the cost of ten 
years ago. Latest yearly figures are for 
1938, when the Department’s income was 
$7,337,186, of which the Department 
turned over to the state $6,715,292 over 
its own cost of operations. The appro- 
priation for that year was only $621,893, 
which means that even on the increased 
appropriation the Department is. still 
turning over to “other state expendi- 
tures” seven dollars of its income for 
every dollar of its cost of operation. 





HORACE R. HILL DIES 


Horace R. Hill, 44, insurance adjuster 
and treasurer of the Wesley H. Kelley 
Agency at Atlantic City, N. J., died 
December 21 at his home, 104 N. Martin- 
dale Avenue, Ventnor, after a sudden 
heart attack. He was a former Phila- 
delphian. Death was ascribed to smoke 
which Mr. Hill inhaled Wednesday at a 
fire in nearby Pleasantville. He com- 
plained of the effects later and collapsed 
in his office. 
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rian A. “Thompson of Cincinnati 


Well Known Underwriter With River Marine Agency of 


Neare, Gibbs & Co., Which 


Is Celebrating Its 75th Anni- 


versary; Thompson Started With Chubb & Son 


By Jennie 

In the middle 1920's the favorite song 
of the Australian ranchmen when they 
gathered together in the evenings, was 
“Round on the Ends and High in the 
Middle — O-HI-O.” When Brian A. 
Thompson, sheep and cattle breeder, 
would join lustily in the chorus, he little 
dreamed that the song held a prophesy 
for him. He did not know then and he 
does not know now why stock-breeders 
in far-off Australia hit on that particular 
song. He does know that in a compara- 
tively short span of years he was gradu- 
ated from sheep and cattle breeder in 
Australia to partner in the firm of Neare, 
Gibbs & Co., generally regarded as the 
largest river marine underwriting office 
in the United States, situated in Cin- 
cinnati, on the banks of the Ohio River. 

However, the transition did not come 
about as quickly as it may appear. The 
ranching days in Australia were but an 
interlude in the life of this versatile 
young Englishman with the heart of a 
mariner and the head of a businessman, 
who has discovered an outlet for both 
in marine underwriting. He was to serve 
his apprenticeship in famous marine of- 
fices on both sides of the Atlantic before 
he actually came to dwell on the Ohio 
River. 

A Family of the Sea 

Mr. Thompson was born in 1906 in 
Chester, England, on the banks of the 
River Dee which runs into the Irish 
Sea, hard by the shipping center of 
Liverpool. His father was a shipbuilder. 
His maternal grandfather was an officer 
in the Royal Navy of Great Britain. 
He lived on the sea and of the sea, 
and when it was time for him to enter 
college, he did not depart from tradi- 
tion. He attended Brighton College, 
Sussex, on the English Channel, and 
upon graduation expected, like his father, 
to be a builder of ships. 

The father, however, had other plans 
for his son. He had found shipbuilding 
a heartbreaking business, and so he set 
his son up in the fine arts business in 
London. Brian Thompson’s early life 
in Chester, with its famed Roman an- 
tiquities and medieval appearance, stood 
him in good stead there. His experience 
as a dealer in fine arts likewise has been 
invaluable to him in selling fine arts 
insurance policies, because it engendered 
in him not only a love of pictures, an- 
tiques and other treasures, but a keen 
discrimination in their valuation as well. 

3ut the wanderlust was on him, and 
after a few years in London he shipped 
off to Australia and ranching. His stay 
there was of five years’ duration, punctu- 
ated by a trip or two back home to 
England. 


Joined Chubb & Son in 1928 


His first trip to the United States 
was in 1928, when he became associated 
with the marine office of Chubb & Son 
in New York. It was there that he ob- 
tained his groundwork in marine under- 
writing and decided to adopt it as his 
life work and to make the United States 
his home. But he was over on a visitor’s 
pa, necessitating his return to Eng- 
land at the end of six months. Pursuing 
his intent to become a marine under- 
writer, he joined up with S. E. Higgins 
& Co., brokers for Lloyd’s of London. 

The following year found him again 
looking toward this continent, bound for 
Vancouver, B. C., where he spent six 
months, two of them in an insurance 


Sue Daniel 

office. That period he does not consider 
to have been particularly fruitful, except 
as a new experience. He was only 
marking time until he could return to 
the United States under the immigration 
quota, which he did at the close of the 
year. 


He returned to Chubb & Son, remain- 


Brian A. Thompson, with a day’s catch, 
on the dock at New Orleans 


ing in New York with that firm until 
October, 1931, when he joined up with 
Neare, Gibbs & Co. In March, 1934, he 
was made manager of the marine de- 
partment and in December of that year 
became a member of the firm. 


Agency’s 75th Anniversary 
Although it may seem a far cry from 


the sea, which is practically home to 
Mr. Thompson, to a river city in the 
middle of the United States, shipping 


has a universal language, and he found 
himself with a firm that speaks it, be- 
cause it has grown up with the traffic 
on the Ohio and Mississippi Rivers. It 
was founded seventy-five years ago by 
Captain George W. Neare, owner and 
master of a number of river vessels. 
When the agency celebrates its seventy- 
fifth anniversary with fitting ceremonies 
this year, it will have on display the 
model of an old river packet, the George 
W. Neare, now in the historical exhibit 
of the Insurance Co. of North America, 
which will be ode to the agency for 
the occasion. 

Captain Neare opened his insurance 
office in 1865, just after the close of the 
Civil War, at No. 4 Public Landing in 
Cincinnati. In those days river marine 
underwriting was as piratical as river 
shipping. The colorful speed contests 
on the river such as the famed race of 
1870 between the Robert E. Lee and the 
Natchez often spelled disaster to the 
river marine brokers and the companies 
insuring the craft which were run at 
full steam, without regard to overtaxed 
boilers and accompanying hazards 

After a few years of unprofitable un- 





derwriting many indiscriminate river 
marine brokers went out of business, 
and the companies began to appoint the 
more practical river men as agents. 
After his two partners retired, Captain 
Neare accepted the general agency for 
the St. Paul Fire & Marine, which en- 
tered the river field in 1882, marking 
the beginning of the marine general 
agency, with authority to appoint agents 
and brokers and to adjust and pay losses 
direct. The firm name, formerly Neare, 
Bachelor and Reno, was changed to 
George W. Neare & Company when 
Edwin C. Gibbs, son-in-law of Captain 
Neare entered the firm in 1884. 


Now in Third Generation of Neare 
Family 


The agency, now in the third genera- 
tion of the Neare family, has clung to 
its traditions as it has forged ahead in 
the general insurance’ business. Its 
original river marine writing company, 
the St. Paul, remains in the office, as 
have other companies which entered 
river marine writing through the office, 
granting it full underwriting powers. As 
the river marine business grew and pros- 


pered, additional companies have been 
taken on to handle it, and the office 
now represents in addition to the St. 


Paul, the following companies for river 
marine lines: 

Chubb & Son Group, North America, 
Aetna Fire and World Fire & Marine, 
Fireman’s Fund, Providence Washing- 
ton, Thames & Mersey, Automobile of 
Hartford, Boston and Old C olony, Trav- 
elers Fire, Alliance, Union Marine and 
Phoenix of London. 

Today, the partnership is composed of 
Boyd C. Taylor, George W. Neare II, 
grandson of the founder, and Brian A. 
Thompson. 

Continued expansion of the office has 
necessitated the injection of new blood 
and new executive man power, and it is 
interesting to consider how well Mr. 
Thompson, the latest addition to the 
firm, fits into it and some of the charac- 
teristics he brings to it. 


Thompson Married American Girl 


First of all, he brings to it an engag- 
ing personality. He evidences a happy 
combination of British reticence and 
American enterprise. When he made 
up his mind that he wanted to be a 
marine underwriter and that he wanted 
to live in the United States, he went 
whole-heartedly about fulfilling his two 
ambitions. He has taken out his first 
papers, and expects to become a citizen 


of the United States. He married an 
American girl, Helen Boyt, of Des 
Moines, Iowa, in 1932, and they have 


two children, a girl of five and a boy 
one year old. They reside on East Hill 
Avenue. 

He brings to the firm a widely diver- 
sified knowledge of the fine arts and of 
ships and shipping. About two years 
ago the firm put on a radio program, 
with a short plug for the agency, and 
most of the time devoted to talks by 
Mr. Thompson on the several schools 
in painting, sculpture, silverware, etc. 
The talks were so well received that they 
resulted in scores of requests to Mr. 
Thompson to view the fine arts collec- 
tions of homeowners in Cincinnati, a 
city noted for its artistic and cultural 
life. He was also invited to give a lec- 
ture at the Art Museum, but was forced 
to decline. 

He has a deeply rooted knowledge of 
ships and shipping. He can talk the 
language of his customers. He _ has 
studied his business, and continues to 
study it. He is a graduate of the ma- 
rine course of the Insurance Institute of 
America and,is now an associate mem- 
ber of that .organization. He is also 
an associate member of the Association 
of Average Adjusters of the United 
States. 

Conducts Marine Course 


This year he is conducting the marine 
insurance course of the Evening School 
of the University of Cincinnati, spon- 
sored by the Cincinnati Fire Underwrit- 
ers Association. He speaks extempo- 
raneously, but the stenographic record 
of his talks needs scarcely any editing. 


He finds this work a pleasant but exact- 
ing task. He allows nothing to inter- 
fere with it, although there are times 
when he has to rush from his frequent 
business trips in order to be on hand 
for the classes. 

On the question of river marine insur- 
ance, he is enthusiastic. “European 
wars,” he says, “have completely disor- 
ganized ocean shipping and ocean ma- 
rine underwriting. River traffic, on the 
contrary, is heavier today than ever be- 
fore, and at the present time there are 
insu cient boats and barges to take care 
of the cargoes. With open waterways 
such as those from Pittsburgh to Hous- 
ton, from St. Paul or Chicago to New 
Orleans, it is no wonder that shippers 
are taking advantage of the relatively 
low cost and comparative safety of river 
shipping.” 

While coal and steel are the backbone 
of river freightage, more and more man- 
ufacturers are now availing themselves 
of it. In addition to the enormous car- 
goes of coal and steel, cement, gasoline 
and all sorts of packaged goods are be- 
ing shipped by that method. Cincinnati 
is a leader in the soap industry, and is 
constantly shipping this commodity by 
water. 

River Traffic on Increase 

Whereas river traffic dwindled in the 
nineties and many vessels disappeared 
from the rivers, the reverse is true to- 
day. In those days, entrance of the 
railroads into territories formerly served 
only by steamboat was considered the 
greatest factor in the decline of river 
traffic. They parelleled the rivers at 
many points and as a competitive meas- 
ure offered low passenger and freight 
rates at competing river points, making 
up the deficit by charging higher rates 
to non-competing inland points. 

Mr. Thompson has no regrets over 
his decision to specialize in river ma- 
underwriting, and believes that as 


rine 

more waterways are created and more 
rivers opened up to navigation, river 
marine insurance will attract more ad- 
herents. He seems to be as little dis- 
turbed over conuipetition of mutuals, 


Lloyd’s and other sources as any agent 
this reporter has ever met 

He appreciates the aptitude of the 
word “seaworthy,” but in its practical 
application he knows that it is a relative 


term. He believes that the word “fit 
ness” would be more appropriate, be- 
cause there are degrees of seaworthi- 
ness, and a vessel may be seaworthy 


and utterly unfit for an- 
same voyage under less 
favorable conditions. “Perils of the sea” 
is another of the old expressions of 
which, he says, nobody ever will be able 


for one voyage 
other, or for the 


to give an adequate definition, but it, 
too, is in the tradition. 
Ardent Fisherman 
It is only in his moments of relaxa- 


tion that Mr. Thompson hears the voice 
of the sea and no river can compensate 
him for it. Happily, he has a splendia 
outlet for his inclination. His business 
takes him frequently to New Orleans, 
where his friend, Selim B. Lemle, of the 
well-known firm of admiralty attorneys 
Lemle, Moreno & Lemle, owns a sea- 
going cruiser, the Mattie Belle. When- 
ever Mr. Thompson is in New Orleans, 
he and Mr. Lemle, and frequently W. 
Loring Ferguson, vice-president of the 
agency of Marshall J. Smith & Co., brief 
cases and fishing tackle in hand, board 
the Mattie Belle for three or four days, 
conducting their business and enjoying 
their deep sea fishing with equal zest. 

In keeping with his love for the sea 
and ships, Mr. Thompson is president 
of the Port of Cincinnati Propeller Club, 
an organization domiciled in New York, 
which boasts port memberships from 
Honolulu to Greece. In true busman’s 
holiday fashion, as his time permits, he 
is writing a book—on marine insurance 





Cc. W. C. TYRE DIES 

Cc. W. C. Tyre, manager for Canada 
in Montreal of the Phoenix Assurance 
of London Group, died suddenly in Mon- 
treal recently at the age of 57. Mr 
Tyre had been associated with the P hoe- 
nix Group since 1898 and had been ap- 
pointed manager in 1934. 
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Comprehensive Liability Cover 
Definitely on Way to Reality 


E. W. Sawyer Reports to Commissioners; First Form Likely 
To Be For “Normal” Risk; Policy With Single In- 


surance Clause Most Favored; Discrimination 


What may be possible to produce in 
the form of a comprehensive liability 
policy was explained in report form to 
the casualty and surety committee of 


the National Association of Insurance 
Commissioners, when they met last 
month, by E. W. Sawyer, attorney, Na- 
tional Bureau of Casualty & Surety Un- 
derwriters. 

“It seems evident,” he said, “that we 
have come to the point in the growth 
of liability insurance when the theories 
of separability and selectivity of the sep- 
arate covers must, at least for business, 
be gradually abandoned in favor of in- 
tegrated covers.” 

Interest in this subject has been 
heightened by the fact that bureau mem- 
ber companies expect soon to make a 
comprehensive liability policy available. 
Already some business of this kind has 
been developed by non-bureau compan- 
ies, but so far the trend has been toward 
a too intensely competitive attitude re- 
garding it. In view of the need for sta- 
bilization of rates and rules Mr. Saw- 
yer’s views, highspotted as follows, take 
on added interest at this time. He point- 
ed out: 


Nature of Growth 


Liability insurance is in a period of 
transition from a series of separate, elec- 
tive, limited covers to one comprehen- 
sive cover. The obstacles to be over- 
come in establishing satisfactory com- 
prehensive contracts are those which 
have resulted from the method by which 
current covers have developed and from 
governing theories and practices. 

Liability insurance was not planned; 
it grew. The growth should have been 
directed along the line of expansion of a 
single liability policy rather than sepa- 
rate multiple covers. The reason for the 
theory that each cover should be sepa- 
rate and exclusive of other covers was 
one which now seems unsound—the the- 
ory of selectivity. The privilege of se- 
lection enabled the insured to control 
his insurance cost. The defects in the 
theories of separability and selectivity 
are that the selection of the separate 
covers is adverse and is also dangerous 
to the welfare of business. 

Because each separate cover was ex- 
clusive of the others, the rates made 
from the experience under each cover 
did not contemplate insurance against 
hazards within another cover. Since 
each of the separate covers was to be 
written as a separate undertaking, the 
method of rating was adopted which was 
most practical to measure the exposure. 
Because each separate cover was regard- 
ed as a separate policy or contract, not 
only different rating bases were adopted 
but separate rules governing the writing 
of each cover were formulated. These 
rules are far from uniform. 


Development of Policies 


During the last five years, Mr. Sawyer 
noted, there has been an ever increasing 
interest in broader contracts. Some car- 
riers have been experimenting with 
them. The plan of multiple covers has 
many disadvantages. Interest in inte- 
gration of the separate covers is based 
largely on two advantages, as far as the 
public is concerned 

(1) The substitution of one policy for 
many separate policies, and (2): elimina- 
tion of the possibility that the insured 


has neglected to anticipate and insure 
against all of his hazards of loss. The 
first is an advantage of convenience; the 
latter one of the utmost importance in 
that it guards the insured against unin- 
sured losses which he is not financially 
able to absorb. The control of insurance 
cost will sooner or later become a strong 
factor in its development. The separate 
cover plan accomplishes the spread of 
losses which are not prevented but ac- 
complishes the prevention of losses only 
in part. It is highly important that steps 
taken be in the direction of eventual 
insurance against all insurable liability, 
even though the initial steps may not go 
that far. 
Method of Approach 


Two distinct methods of approach to 
the broader policy are being used, Mr. 
Sawyer said. Approach through use of 
the schedule policy plan is favored by 
some insurers. Proponents of that ap- 
proach believe that it is much more flex- 
ible. The most favored type of approach 
at present is the policy generally meant 
when the term “comprehensive policy” 
is used—one with a single insuring clause 
and the hazards not covered defined in 
the exclusions. This policy has the ad- 


(Continued on Page 36) 








N. E. Casualty Makes 
Two Appointments 

OBTAINS BAY STATE LICENSE 

Springfield’s Mate Picks W. D. Neese 


for Underwriting and L. F. Koppang 
for Corporate Duties 








The New England Casualty, recently 
organized running mate of the Spring- 
field Fire & Marine, has obtained its 
license from the Massachusetts Insur- 
ance Department to start writing busi- 
ness in that state. The company, which 
is authorized to write fidelity and surety 
coverage and casualty insurance lines, 
starts off with a capital of $750,000 and 
surplus of the same amount. 

First two appointments to be an- 
nounced are those of W. Dewey Neese, 
formerly with the Standard Accident in 
Boston, who will assume underwriting 
responsibilities in the new company, and 
Lewis F. Koppang, who has resigned as 
secretary-treasurer of the Excess In- 
surance Co. of America to assume cor- 
porate responsibilities with the New Eng- 
land Casualty. Both will serve in an 
executive capacity. 

Mr. Neese, who has been office man- 
ager and chief casualty underwriter in 
Standard Accident’s New England office, 
started his career with the Casualty Re- 
ciprocal Exchange of Kansas City and 
from there went with the Standard. He 
avas an organizer and past president of 
the Association of Casualty Underwrit- 
ers in Boston. 

Mr. Koppang was first employed by 
the Aetna Life. Successively he was 
with Hartford A. & I. and Union In- 
demnity, eventually becoming a_ vice- 
president of the latter company. Before 
joining the Excess in April, 1936, he 
spent three years with the Insurance 
Co. of North America in its New York 
office. 


THE ABILITY TO PAY and pay 


promptly, all just claims is the first obligation 


of any insurance company. 


The ability to pay 


today, and years from today, is the measure of 


real protection. 


GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 
General Bldgs. 4th & Walnut Sts., Philadelphia, Pa, 





New Bankers’ Forgery 
Bond Is Promulgated 

SURETY ASSOCIATION FORM 

Coverage Prepared With Aid of Morris 


Plan Banks Will Protect Lending 
Institutions Against Loss 





Surety Association member companies 
started off the New Year with a new 
bankers’ forgery bond, lenders’ form, de- 
signed to protect lending institutions 
against loss through forgery of finance 
paper. This coverage, said to be not 
previously available, was prepared in col- 
laboration with the insurance committee 
of the Morris Plan banks. It is also 
available to national and state banks, 
trust companies and industrial banking 
institutions. 

The Surety Association in making the 
announcement of the new bond form 
points out that consumer financing has 
become an increasingly important eco- 
nomic factor since the World War. 

The Government through the Federal 
Housing Administration has given much 
encouragement in this direction in recent 
years. Banks have likewise become in- 
terested in making personal loans. At 
the present time various estimates indi- 
cate that there are 3,000 banks in the 
field of automobile financing and that 
2,000 are in the personal loan field with 
many more giving consideration to en- 
tering either or both fields. These fig- 
ures do not include Morris Plan and 
industrial banking institutions, which 
have been active in this field for a num- 
ber of years. 

It is further pointed out that while 
certain necessary forgery coverage has 
been available under insuring clause D 
of bankers’ blanket bonds, giving cov- 
erage principally with respect to checks, 
and securities bond No. 3 covering port- 
folio securities, these contracts were not 
designed to meet the need of indemnity 
against loss through forgery of finance 
paper. 

Promulgation of the Bond 

In promulgating the new bond there 
was some question as to the most suit- 
able way in which to give this added 
forgery coverage. Obviously it might 
have been included under either a bank- 
ers’ blanket bond or a securities bond 
No. 3. The including of this coverage 
under securities bond No. 3 would not 
have made the coverage available to the 
widest possible field, it was felt, because 
this bond is not as widely held as the 
bankers’ blanket bond contracts. Includ- 
ing the proposed coverage under bank- 
ers’ blanket bonds would have imposed 
a limitation as respects a single loss by 
reason of the definition of loss contained 
in such bonds. It would likewise have 
limited the amount of coverage on this 
particular hazard to the amount of the 
bankers’ blanket bond—an undesirable 
result in some instances. It would also 
have caused an increase in restoration 
premium in case of loss. 

Because of these disadvantages it was 
decided to give the coverage separately, 
thus making it simpler to keep segre- 
gated experience, saving the insured on 
restoration premiums and enabling the 
insured to take out additional coverage 
on this particular exposure if an amount 
in excess of the amount of its bankers’ 
blanket bond is desired. 

Analysis of Contract 

An analysis of the new contract, as pro- 
mulgated, follows in part: 

GENERAL INDEMNITY AGREEMENT: “Does 
hereby agree to indemnify......... against 
direct losses sustained by the insured by 
reason of having, while this bond is in 
force, extended any credit, given any value 
or assumed any liability on the faith of 
any instruments as hereinafter defined, up- 
on which there shall have been forged the 
signatures of any of the drawers, makers 

(Continued on Page 38) 


CADDELL ASKED TO RESIGN 

A. D. Caddell, secretary, Ohio Indus- 
trial Commission, “under fire” because 
of an extensive probe of the board by 
the Citizens Tax League of Ohio, has 
been asked to resign. Reorganization of 
the commission is expected. 
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THAT ON JANUARY 2, 1940 
THEY COMMENCED WRITING 
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AND 
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INSURANCE 


MR. K. PRESTON WHITE MR. FRANK CREESE 


in charge of Bonds in charge of Boiler 
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80 JOHN ST., NEW YORK 
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Marshal Exonerated 
In Sale of Property 


BOND FOUND DRAWN PROPERLY 
Plaintiffs Claimed City Official Was 


Remiss in Disposing of Property 
Thereby Causing Loss 

Massachusetts Bonding & Insurance 
won in the New York Court of Appeals 
when it was unanimously decided that 
the company was not liable for a sale 
under execution by a city marshal of 
certain personal property belonging to 
Abraham Lifschitz and Bertha Lifschitz, 
and that no cause of action existed. 

Plaintiffs brought this action against 
a’ New York city marshal and against 
his bondsman to recover damages al- 
leged to have been suffered by plaintiffs 
because of a sale by the marshal of cer- 
tain personal property belonging to 
Abraham Lifschitz and Bertha Lifschitz. 
It was claimed that the marshal was 
negligent in arranging details of the sale, 
so that owners of the property were 
rendered bankrupt thereby. It was found 
that the marshal’s bond was drawn 
properly. The Appellate Division, by a 
divided court, sustained the complaint 
but certified that a question of law was 
involved which ought to be reviewed by 
that court; to wit, “Does the complaint 
state facts sufficient to constitute a cause 
of action?” 

The Court of Appeals held that “in 
the performance of his duties with refer- 


ence to execution, levy and sale, the 
marshal’s powers, duties and liabilities 
are the same as those of a sheriff.” It 


was further held: “No property interest 
or established richt of the plaintiffs was 
affected by the alleged misconduct of the 
marshal nor do the plaintiffs charge the 
marshal with any fraudulent conduct in 
connection with the sale and affecting 
any of their rights. No statutory duty 
was imposed on the marshal as to sim- 
ple creditors without lien on or a fixed 
interest in the property sold except that 
imposed by Section 695 of the Civil Prac- 
tice Act, which has no application here. 
Bulk Sales Act 

“There is no allegation that plaintiffs 
have been deprived of some of their 
rights because of any malicious, deceit- 
ful or fraudulent act of the marshal 
Nevertheless, even though there may be 


spelled out of the allegations in the 
complaint some assertion of fraud, de- 
ceit or oppression on the part of the 


marshal, that constitutes no aid to plain- 


tiffs in formulating a cause of action 
against the defendant, for the debtors 
only may avail themselves of such mis- 


conduct. 

“No cause of action is alleged or would 
lie against the marshal in favor of plain- 
tiffs under the bulk sales act under which 
an action is authorized by interested par- 
ties to set aside a transfer where failure 
of the purchaser to give ten days’ notice 
to creditors of the proposed sale occurs, 
nor under Article 10 of the debtor and 
creditor law, where an action may be 
maintained only against the owner and 
purchaser and their privies of property 
fraudulently transferred. Liability of the 
appellant is as great but no greater than 
that of the marshal while acting in an 
official capacity. No liability was im- 
posed upon the marshal under the plead- 
ings in this case. 

“Tf the sale was void for failure of 
the marshal to comply with statutory re- 
quirements it mig been treated as 
a nullity and plaintiffs micht have issued 
an execution on their judgment and lev- 
ied on and sold the property to satisfy 
their claim. 

“The order of the Apnellate Divisior 
should be reversed and that of the Sne 
cial Term affirmed, with cests in this 
court and in the Anpellate Division and 
the question certified answered in the 
negative.” 


ht have 


DES MOINES AGENCIES MERGE 
The Don McGregor & Co. general in 
surance agency of Des Moines, Ta., has 
heen merged with Chamberlain & Kirk, 
Inc., general insurance firm, in one of 
the largest agency transactions - in: Des 
Moiires" in" recent* years: ' eras: 


MAINE WRITES ENDORSEMENT 


Insurance Department Desires Single 
Standard Medical Payments Form 
for Automobile Policies 
The Maine Department has approved 
a medical payments endorsement for use 
in that state, to be issued as supple- 
mental coverage on automobile bodily 
injury policies. The Department’s con- 
tention is that “both the public and the 
business would be better served by a 
single standard form of endorsement. 
Ve also were convinced that no release 
in the form of a covenant not to sue 
should be permitted, as that doubtless 
would be misunderstood by the public 
and might be subject to abuse in the 
making of adjustments. We also felt 
that the assured should be eliminated, 
so that there could be no question under 
our statute as to whether or not this 
is accident and health coverage.” 
The endorsement begins in the 

ing manner: 


rhe company 


follow- 


agrees with the named insured 


to pay to or for each person who suffers bod- 


ily injury, caused by accident and arising out 


of the use of the automobile classified as 


pleasure and business,” while in or upon, 


alighting from the automobile while 
with the per- 
reasonable 


entering or 
the automobile is used by or 
insured, the 
medical, 
and professional nursing services 


mission of the named 


expense of necessary surgical, ambu- 


lance, hospital 
and, in the event of death resulting from such 
funeral expense, all in- 


accident, 


injury, the reasonable 
curred within one year from the date of 
subject to the following provisions. 
The exclusions named are: 
rhis 
conditions 


insurance does not apply under the 
exclusions ap- 
injury to 


carried for 


any of the 
A, or to bodily 


stated in 
plicable to Coverage 
or death of (a) any 
a charge; (b) any 


person being 


person to or for whom 
workmen’s com- 
death ; 
named in- 


benefits are payable under any 


pensation law because of such injury or 


(c) the named insured; but if the 
named 
shall 


individuals in whose name 


sured is two or more individuals, the 


insured, for the purpose of this exclusion, 
be the individual or 
the automobile is registered. 

The form contains four “conditions” 


applicable to coverage of this kind. 





CASUALTY DEP’T OPENED 





Trezevant & Cochran Will Also Write 
Bonds; J. Alton Jones Superintend- 
ent of New Division 

With the opening of a casualty and 
bonding department, Trezevant & Coch- 
ran, insurance managers of Dallas, an- 
nounced their appointment as managers 
for all of Texas by the Glens Falls In- 
demnity. Trezevant & Cochran was 
founded in 1876. 

J. Alton Jones, who has been appoint- 
ed casualty and bonding superintendent, 
has been in this business for fifteen 
years and was formerly assistant mana- 
ger at Dallas for the Massachusetts 
sonding & Insurance. Prior to that 
he was manager, casualty department, 
for a Fort Worth casualty general 
agency. 


General Accident Makes 
von Burg Indiana Mgr. 


General Accident Fire & Life an- 
nounces establishment of an Indiana 
branch at 129 East Market Building, 
Indianapolis. Harry F. von Burg, 
cial agent in Indiana, has been appointed 
branch manager. He is well acquainted 
in Indiana. The new office will possess 
complete underwriting, inspection, en- 
gineering and claim facilities and will 
be fully equipped for service. 


spe- 


TIGER ROCHESTER MANAGER 


\etna Casualty & Surety announces 
appointment of Elmer S. Tiger as mana- 


ger of its Rochester office, succeeding 
Mott T. Slade, resigned. The change 
is effective January 15. A _ native of 


New Jersey, Mr. Tiger was graduated 
from Trinity College in 1916 and has 
been with the Aetna organization since 
that time. He has been manager at 
Worcester, Mass., since 1935 and. prior 
to that.was superintendent-of agents. in 


Philadelphia: 





TO HONOR J. R. LOOMIS 


American Legion Post 1081 to Give Him 
Dinner January 16; Immediate Past 
Commander; Treiss Chairman, 

Close to 400 American Legionnaires, 
members of Insurance Post 1081, New 
York, are expected to honor Josiah R. 
Loomis of the Travelers, immediate past 
commander of this post, at a dinner to 


JOSIAH R. 


LOOMIS 


be given Tuesday evening, January 16, 
at Crescent Athletic Club, Brooklyn. 
Initial announcement of this event, one 


of the biggest in Post 1081’s_ year, 
brought forth an enthusiastic promise 


of a big attendance. Herman G. Treiss, 
Great American, also a past commander 
of the post, is ‘chairman of the dinner 
committee and reports that twenty-five 
tables have already been reserved. 

By special arrangements with the 
board of governors of the Crescent A. C. 
the post has obtained the full facilities 
of the club for the evening of the din- 
ner. This includes the bowling alleys, 
billiard and pool tables, swimming pool, 
from 4 


steam room, rifle range, etc., 
p.m. on. Dinner will be served at 7 
p.m. and the post-prandial proceedings 


will be conducted by Past Commander 
Treiss. An excellent floor show will be 
one of the program features. 





WARNED OF WINTER HAZARDS 





Aetna Casualty & Surety Issues Annual 
Booklet Giving Suggestions on 
Lessening Accidents 


The laws of nature are stronger than 
the law of averages when it comes to 
Winter traffic accidents, declares Aetna 
Casualty & Surety in its annual warning 
on the hazards of Winter driving. In 
proof of its contention, the company’s 
safety education department points out 
that December, with one of the lowest 
traffic volumes of any month, accounts 
for the largest number of traffic deaths 
from all sources. Mileage figures for 
December are less than in any month 
from April until November, yet the death 
total exceeds some of the warm weather 
months by as much as 25%. The an- 
swer of course is that driving conditions 
take a decided turn for the worse in 
December. Not only are there from 
three to four hours less daylight than 
during Summer months but most of this 
extra darkness comes at an hour when 
traffic is heaviest. In addition, icy pave- 
ments and the resulting dangers of skid- 
ding account for hundreds of accidents 
that are escaped in Summer. 

Everyone using the streets, whether 
driving or walking, is urged to offset as 
much as possible the added hazards 
which come in with the reign of King 
Winter by observing the following sug- 
vestions: 

(1) In bad weather drivers should al- 
low for more space between cars on the 
road. (2) Skidding should be prevented 


by proper regulation of speed. “To. pull 


Illinois Insurance 
Operations in 1938 
STATE COLLECTED $7,337,186 
Amount Spent by Department for Su. 
pervision of Insurance $621,893; Pro- 


ducers Number 92,460 


Residents of Illinois paid $453,837,953 
in premiums on life, accident, health, 


fire and other forms of insurance in 
1938, according to the annual report of 
Ernest Palmer, State Director of In- 
surance. 


At the close of the year $8,905,898,036 
in life insurance policies were in force 
in the state, of which $557, 442,262 was 
carried in Illinois companies. New in- 
surance written in Illinois during the 
year was $1,140,917,339, of which $110,- 
756,779 was taken by Illinois companies, 


Total life insurance premiums were 
222,486,711, of which Illinois companies 
received $12,955,383. 

Premiums paid by Illinois residents 


for 1938 include, in addition to the life 
insurance premiums, $85,754,074 to cas- 
ualty companies, $61,199,630 to fire com- 
panies, $17,182,583 to fraternal organiza- 
tions, $2,050,126 to mutual burial asso- 
ciations, $1,185,464 to assessment life 
companies and $3,969,435 to assessment 
accident and health organizations. 


Collections by Department 


The Insurance Department report, 
which covers the fiscal year ending June 
30, 1939, showed that the income of the 
Department for that year was $7,337,186 
while the expenses were $621,893, leav- 
ing a “profit” of $6,715,292 available for 
other state expenditures. 

A total of 1,151 companies were op- 
erating in Illinois under the supervision 
of the Department of Insurance during 
the year. These include 110 life insur- 
ance companies, 227 casualty companies, 
575 fire companies, 131 fraternal organ- 
izations, 73 mutual burial associations, 
27 assessment life and eight assessment 
health and accident organizations. 

At the close of the fiscal year 209 of 
these companies had on deposit with 
the Department of Insurance a total of 
$42,391,168 in securities. 

Licenses to Salesmen 

During the year the Department is- 
sued licenses to 92,460 avrents and bro- 
kers. Approximately 37,000 of these 
were new applicants who took an exami- 
nation given by the Department. Re- 


newal applicants are not required to 
take an examination. Fifty-seven hear- 
ings on complaints against license 


holders were heard during the year and 
twenty-three licenses were revoked. 





out of a skid the driver should (a) re- 
move foot from accelerator, losing speed 


gradually, even stalling the motor if 
necessary, (b) turn the wheels in the 
direction of the skid. He should not 


(a) step on the brakes, (b) throw out 
the clutch. 

(3) Good visibility should be main- 
tained by keeping windshields clean, and 
(4) speed should be governed by the 
degree of visibility available. 





HAMMOND TO CONDUCT COURSE 


National Conservation Bureau Represen- 
tative to Teach Traffic Engineer- 
ing on Pacific Coast 

Harold F. Hammond, traffic division 
director, National Conservation Bureau, 
has gone to Berkeley, Cal., where he 
will conduct a course in traffic engineer- 
ing at the Pacific Coast Traffic Officers 
Training School to be held at University 
of California January 8-20. 

The school is sponsored by University 
of California and the International Asso- 
ciation of Chiefs of Police. Its purpose 
is to train both local and state police 
along the lines of education, enforcement 
and engineering. Members of the high- 
way patrol of California and police offi- 
cials from all the western states will 
attend the school. Experts in their lines, 
in addition to Mr. Hammond, will give 
courses in education and traffic law en- 
forcement. 
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Wisconsin’s Physical Examination 
Program Precedent to Employment 


Adoption by State Industrial Commission Followed Report by 
Special Committee; Harry A. Nelson Gives Details; 
Is to Include All Types of Industries 


Wisconsin’s pioneering program of pre-employment and medical examination 
procedure was explained in considerable detail in an address ‘to the International 


Association of Industrial Accident Boards and Commissions by Harry 
director, Workmen’s Compensation Department, 


A. Nelson, 


Wisconsin Industrial Commission. 


This address was delivered at the recent annual meeting in Milwaukee. 


The plan for prevention of industrial accidents and diseases, 


rather than the 


mere monetary compensation for them, is peculiar to the State of Wisconsin and 


is voluntary rather than compulsory. 


and employers are adopting it gradually. 


Its value is becoming more and more evident 


What follows is that portion of Mr. 


Nelson’ address dealing specifically with the method of carrying out the Wisconsin 


program: 

“For a number of years Wisconsin has 
considered this subject. Almost two years 
ago the Industrial Commission called a 
conference of interested parties, includ- 
ing representatives of labor organiza- 
tions, employers, physicians and insur- 
ance companies, to consider the possi- 
bility of setting up a program of physi- 
cal examination of employes in_ this 
state. Committees were appointed to 
consider the various phases involved. 
One of these committees was a medical 
committee, the representatives of which 
were chosen by labor, industry and by 
the Industrial Commission. Its person- 
nel was well equipped to undertake its 
difficult task. As many as a dozen meet- 
ings were held at which prolonged con- 
sideration and study was given to the 


subject. 
“As a result of all of these delibera- 


tions the main committee presented a 
report, following which the Industrial 
Commission adopted the ‘Wisconsin Phy- 
sical Examination Program.’ The pre- 
liminary statement sets out that the pro- 
gram is ‘designed to aid in the control 
and prevention of occupational diseases 
and accidents and to promote industrial 
health.’ Copies of the program are avail- 
able to those who are interested. 

“In its foreword to the program the 
commission states that ‘in the prevention 
and control of occupational diseases as 
well as accidents and also in the im- 
provement of industrial health it has 
long been recognized that physical ex- 
aminations play a part which is second 
only to engineering control.’ 


Handling Grievances 


“The statement of the commission is 
that all physical examinations are to be 
made by physicians selected by the em- 
ployer. If there is a possible grievance 
on the part of the examined employe, 
commission on proper complaint will 
cause investigation to be made, and if 
the grievance is found to be justified the 
employer is to cause further examina- 
tion of such employe to be made by an- 
other physician. The report urges that 
any practice inconsistent with the plan 
be presented to and acted upon by the 
commission. For such purpose the com- 
mission may appoint an advisory com- 
mittee to be composed of representatives 
of labor, industry and of the medical 
profession. Examinations are to be paid 
for in full by the employer, and any lost 
time or transportation expense occa- 
sioned by examinations to employes in 
service is likewise to be assumed by the 
emplover. 

“Tt is provided that pre-employment 
examinations should be made prior to 
employment if possible. It is recognized, 
however, that there may be uncertainty 
as to qualifications other than physical 
fitness, so a test period is provided to 
enable the employer to learn of the em- 
ploye’s qualifications and to delay pre- 
employment examination in such cases 


for a period not in excess of thirty days. 
It is also recognized that the term for 
reexamination may vary with different 
classes of employes and for different 
types of work. The plan provides, there- 
fore, that periodic reexaminations shall 
be made at the approximate time indi- 
cated by the examining physician at the 
time of the previous examination. 


Form of Report 


“The medical subcommittee concluded 
that a program of this type should be 
broad in its scope and cover all types 
of industries. With these principles in 
mind the committee adopted a report 
covering scope of examinations, reexam- 
inations and specified procedures for dif- 
ferent types of employment. Forms for 
reporting of physical examination were 
adopted. 

Tuberculosis 


“One of the remaining scourges still 
prevalent in our civilization is that of 
tuberculosis. The only safe procedure 
to eliminate this danger to workers is 
physical examination of all and segrega- 
tion of the persons affected. The ex- 
amination will detect the openly active 
case from which the greatest danger may 
be anticipated. Recently much has been 
done toward eradication of syphilis. The 
test for syphilis is simple and reasonably 
accurate. In Wisconsin the state makes 
the test without cost to the patient or 
his physician. 

“Obviously, i in industries which present 
excessive hazards, or where it is neces- 
sary to examine an individual to learn 
whether the hazard to which he is ex- 
posed has affected or may affect him, 
rather frequent examinations will be re- 
quired. In the case of a beginning sili- 
cosis, where the possibility of involved 
tuberculosis may be present, examina- 
tions need to be conducted at regular 
intervals. Where the lung may be af- 


fected, x-ray examinations are neces- 
sary. In case of contact with lead or 
other deleterious substances to which 


certain persons may exhibit an idiosvn- 
crasy, periodical examinations are called 
for. 

Dermatitis 


“One of the occupational diseases 
which today calls for large payment of 
benefits in Wisconsin is that of derma- 
titis caused by contact of individuals 
with substances used in their work. 
Patch or scratch tests of a rather simnle 
sort will disclose individual susceptibility 
and dictate placement of such individuals 
in the sort of work which will not result 
in one of the many forms of dermatitis 
which are so troublesome and so hard to 
cure. 

“The program is not to be a static one. 
Tt is elastic, and by its very terms calls 
for continued study of specialized proc- 
esses and of education of physicians to 
the awareness of the changing hazards 
brought on by progress in industrial op- 
erations. 

“The subcommittee debated whether or 
not the report should be supplied in its 
original form and both to employe and 
employer. It was recommended that the 


original examination form be retained by 
the examining physician for his own rec- 
ord, and that no other similar form be 
issued to either employe or employer. 
However, the employer and the employe 
should be informed of any defects which 
are found 

“Always it is to be stressed that the 
employe is to be considered a personal 
patient and treated as such by the ex- 
amining physician. The committee con- 
cluded that because of statutory provi- 
sions it was beyond its jurisdiction to 
prevent the admission as evidence in a 
compensation case of any examining 
phvsician’s report. Use of the report 
will in no way prejudice the applicant; 
provided his claim is legitimate. 


Contagious Diseases 

“The question of what conditions 
should influence employment or continu- 
ation in employment after examinations 
are made was found to be attended with 
some difficulty. Largely the clinical 
judgment of the examining physician 
must control, for with him rests the de- 
cision of evaluating the physical fitness 
of an individual. Certain conditions, 
however, should always disqualify the 
employe for work, such as active tuber- 
culosis and syphilis in infectious stages 
until proof of proper treatment is sub- 
mitted. Syphilis of the central nervous 
system is dangerous, particularly from 
the accident hazard standpoint, and per- 
so suffering should always be ex- 
cluded from employment, except as it is 
known that the type of employment 
available will be safe in light of the con- 
dition. Obviously those suffering from 
communicable or contagious diseases of 
any kind should be excluded from em- 
ployment until recovery is complete. 
High blood pressure should exclude from 
employment only when associated with 
damaged heart or kidney function or 
both, and then only for strenuous work 
or for particular jobs where the safety 
of a number of persons depends upon 
good physical coordination of a_ few. 
Serious defects of vision or hearing 
should exclude from employment in any 
hazardous physical employment or where 
the safety of others depends upon the 
physical fitness of such afflicted indi- 
viduals. 

“The program that has been adopted 
is far from perfect. It is an innovation 
of a pioneering nature which it is be- 
lieved will bear immediate fruit.” 


INTEREST 


sons 





CASE OF INSURABLE 
Involves Brothers: Intoxicating Liquor 
in Insured’s Body Bars Recov- 
ery Under Policy Provision 
Action was brought on a life and acci- 
dent policy, the insured having died as 
the result of being accidentally struck 
by an automobile. The action was by 
the insured’s brother, who was named 
beneficiary in the policy, and who had 
paid the premiums. There were two 
defenses, first, lack of insurable interest; 
second, breach of condition in the policy 
as to intoxicating liquor on the part 

of the insured. 

The North Carolina Supreme Court, 
Webb v. Imperial Life, 3 S. E. 2d. 428, 
found no definite answer to the first point 
among the decided cases in that juris- 
diction. The authorities from other juris- 
dictions where the point has been de- 
cided are not in harmony. After dis- 
cussing the cases pro and con, the court 


rejected the rule prevailing in some 
states that in order to constitute insur- 
able interest there must be some ex- 


pectation of pecuniary advantage in addi- 
tion to ties of blood, though it is not 
necessary that the expectation of benefit 
should be always capable of pecuniary 
estimation. 

The court preferred to follow what 
it thought the better reasoning that the 
close relationship by ties of blood be- 
tween brothers is alone sufficient to 
constitute insurable interest even when 
the beneficiary takes out the policy and 
pays the premiums thereon. In the pres- 
ent case there was no evidence or sug- 
gestion of fraud. There was no reason 
to invalidate the policy on any ground 
of public policy. It was therefore held 
that the evidence, if true, was sufficient 





| EXECUTIVE: 


Casualty Claim Attorney 


Now employed seeks wider field of 
usefulness. Fifteen years’ experience 
superintending country-wide per- 
sonal injury claims and suits at 
home office of large group in New 
York City. Three years in field in- 
vestigating, adjusting and as assist- 
ant manager of claims. Practiced 
law for self before taking up casualty 
work. College and law school grad- 


uate. Member of Bar. Recom- 
mendations on request. 
Box 1365, 
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plaintiff 
the life 


finding that the 
interest in 


to sustain the 
had an_ insurable 
of his brother. 
On the second point the evidence con 
flicted as to whether at the time of his 
death insured had consumed intoxicat- 
ing liquor and was intoxicated. The pol- 
icy excepted from coverage “any injury 
or death which the insured may suffer 
while the insured has in his or her 
body, physically present, intoxicating 
liquor or narcotics.” This, the court 
said, was the language of the contract, 
and the defendant was entitled to avoid 
liability upon proof that the insured had 
in his body, physically present, any 
quantity of intoxicating liquor, regard- 
less of whether he thereby became in- 


toxicated or not. The defendant, it was 
held, was entitled to have the instruc- 
tions to the jury confined to the lan- 


guage of the policy. The trial court had 
substantially instructed the jury that the 
question whether the insured “at the 
time of the impact and death had in his 
body intoxicating liquor of sufficient 
quantity to be intoxicated or to affect 
and influence his conduct and action.” 
This was held error as inadvertently 
placing upon the defendant the burden 
not only to show the physical presence 
of intoxicating liquor in insured’s body 
at the time of the injury, but also to 
show that he was intoxicated or under 
the influence of intoxicating liquor. Judg- 
ment for plaintiff was therefore reversed 
and a new trial ordered. 


ASSIGNED RISKS LISTED 


New Jersey Compensation Bureau Fur- 
nishes Record of Early Expiration 

and Other Information 

Rating & 

has issued 


The Compensation Inspec- 


tion Bureau of New Jersey 
during 
January and February in order that 
whenever possible they may be accepted 
as regular business. It is suggested that 
the carriers arrange to time their solici- 
tation of these risks well in advance of 
expiration and promptly notify the bu- 
reau of any offer of coverage that may 
be extended so that the assignment may 
be withdrawn before renewal has been 
issued by the assigned carrier. 

The bureau has also nublished a list 
of all assigned risks in New Jersey sav- 
ing that many of them may be found to 
be fit subjects for insurance on a volun- 
tary or normal basis, and it is the hone 
that the comnanies will be able to take 
advantage of this summarized list and 
give careful consideration to the removal 
of as large a group as possible from un- 
der the assigned risk plan. 


MORE EMPLOYMENT 

Present employment levels are hieher 
than at any time since October, 1937 
Charles E. Hodges, Jr., president Ameri 
can Mutual Liability, declared at a meet 
ing of the company’s Indiana advisory 
board. He said his information is based 
on daily reports of accidents in plants 
of the company’s policyholders and on 
payroll audits. 


list of assigned risk expirations 
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On the Production“Firing Line” 





New Mate of Zurich 
Now Writing Business 


MAKES N. Y. APPOINTMENTS 


American Guarantee Names Minner & 
Barnett, Inc., as Metropolitan Mers.; 
Bonding and Boiler Posts Filled 





The witnessed the debut of 
the American Guarantee & Liability, 
running mate of the Zurich, 
menced ae writing of 
January 2, 1940. The company is licensed 
in most of the states including New York 
and has a capital of $1,000,000 and paid- 
in surplus of $500,000. Production em- 
phasis will be placed on two types of 
business—boiler and machinery insur- 
ance and fidelity bonds, and in so doing 
the American Guarantee & Liability will 
round out the facilities of the Zurich 
and its fire mate, enabling producers to 
place practically all of their fire, casualty 
and fidelity business with one company 
group. 

In New York City and Brooklyn the 
well known office of Minner and Barnett, 
Inc., is metropolitan manager for the 
new company. William G. Minner, pres- 
ident of this agency, is in fact a vice- 
president of the American Guarantee. 
The firm has represented the Zurich 
General and Zurich Fire as metropolitan 
managers for many years. 

This week the personnel of Minner and 
Barnett, Inc., was increased to take care 
of the requirements of the new company 
in metropolitan territory. K. Preston 
White, experienced bonding underwriter, 
and Frank Creese, boiler and machinery 


new year 
new 
which com- 


business on 


expert, joined the organization to take 
charge of their respective departments 
in the American Guarantee’s metropoli- 


tan office. Mr. White was previously 
with the Globe Indemnity as superin- 
tendent of the fidelity bond department 
in its New York offices, and prior to 
that he was with the fidelity and surety 
claims division of the Globe, Royal and 


Eagle Indemnity companies from 1930 
to 1936. 
Frank Creese has for the past two 


years been in charge of boiler and ma- 
chinery production in the Globe’s New 
York offices. His initial experience eight- 
een years ago was obtained with the 
Hartford Steam Boiler in its Pittsburgh 
branch office. In 1929 he was trans- 
ferred by that company to its Baltimore 


office. Four years later Mr. Creese 
formed his own agency to write boiler 
and machinery lines in Maryland, Penn- 


sylvania, New Jersey and Virginia. His 
background and knowledge of field con- 
ditions has thus equipped him for his 
new duties with the American Guarantee. 


E. W. Sawyer 


(Continued from Page 32) 


vantage of simplicity. It usually does 
not include property damage liability. 

A major problem is that of rating a 
comprehensive policy. Eventually one 
rate basis for comprehensive insurance 
will be found that will adequately and 
simply measure the exposure, as the pay- 
roll premium measures compensation ex- 
posure, in Mr. Sawyer’s opinion. It is 
readily seen that the principal phases of 
the transition to comprehensive insur- 
ance which are most bothersome are 
those which stem from the existing rat- 
ing plans for the separate covers. Proper 
rating of the comprehensive policy is es- 


sential. Under the separate cover plan 

there has been an adverse selection 

which may have forced rates upward. 
Stabilization 


The carriers which will be experiment- 
ing with the comprehensive policy fall 
naturally into two groups: those carriers 
which assume a part of the responsibility 
of maintaining, through rating organiza- 


Rallings Heads Burglary 
Dep’t in Hogan Agency 
With the appointment of Joseph A. 
Rallings as its burglary and plate glass 
manager the Thos. J. Hogan Agency, 
00 John Street, New York, has launched 
a drive for business in these two lines. 
Mr. Rallings is a veteran underwriter 
and production expert in burglary insur- 
ance having spent most of his twenty- 
three years in the business in that field. 
He recently resigned as assistant to 
Suverintendent Robert C. Hubley in the 
Globe’s New York offices and started his 


new duties with the Hogan agency a 
week ago. 
Mr. Rallings has devoted the past 


eleven years to sales work among metro- 
politan New York brokers and agents, 
assisting them in the development and 


placing of burglary and robbery insur- 
ance. Before that he saw seven years 
service in the Globe’s home office as an 


underwriter of the same lines. The Ho- 
gan office is agent for the Commercial 
Casualty and is among the leading of- 
fices along William Street in casualty, 
automobile and fire insurance premium 
volume. 


tions to which they belong, uniform 
covers and practices and adequate sta- 
tistics for proper rates; and those car- 


riers which do not assume such respon- 
sibility. 
It is easy to visualize the chaos that 


will result if stabilization is not effected. 
None of the existing liability covers offer 
such opportunities for discrimination as 
exist in comprehensive insurance, partic- 
ularly intentional discrimination. 
Complete uniformity of policy forms 
and rates is not essential. Freedom for 
reasonable experimentation is desirable. 
Stabilization may well be supported by 
the state insurance departments. 
Normal Risks 


It could be assumed that the majority 
of insureds who will be interested in 
comprehensive insurance fall normally 


into one group to which similar condi- 
tions apply. For this normal group a 
stable plan could be adopted. Most of 
this greup do not buy P. D. insurance 
generally. Therefore it might be omitted 
from the comprehensive form. A similar 
situation exists regarding products lia- 
bilitv. Automatic coverage of contractual 
liability, except such as arises out of 
certain specified types of contracts, might 
be excluded and other contractual lia- 
bility covered optionally by endorsement. 
Because automobile liability is so highly 
specialized it should be excluded. To do 
otherwise would make the comprehensive 
policy too complicated. With the fore- 
going exceptions the comprehensive pol- 
icy could include all other sources of 
liability. 


Commercial Car Rates 
Reduced in New York 


AVERAGE IS LOWERED BY 9% 
National Bureau of Casualty & Surety 
Underwriters Prepares Schedule 
Approved by Department 
Commercial automobile owners in New 
York State will save approximately $1,- 
025,000 this year on their bodily injury 
and property damage insurance under 
newly revised rates drawn up by the 
National Bureau of Casualty & Surety 
Underwriters and approved by the In- 
surance Department. The new rates be- 
came effective December 31, 1939, and 
are retroactive on an optional basis to 
policies written and put into force since 


In a few rating territories the experi- 
ence did not justify rate reductions. In 
Rochester unfavorable experience on 
property damage required an increase 
in rates, while the rates for bodily in- 
jury insurance remained at the former 
level. In Rome the rates for both prop- 
erty damage and bodily injury insurance 
are increased. Suffolk County rates for 
property damage were not changed, but 
for bodily injury the rates were raised. 
In Binghamton and the northern coun- 
ties the property damage rates were 
slightly increased, but bodily injury rates 
were reduced. 

In spite of the unfavorable experience 
in the aforementioned territories, the 
reduction in rates for bodily injury and 
property damage for all classes of com- 
mercial cars, except long-haul trucks, in 
the entire state averages 9%. 





November 1, 1939. Policies in force Examples of Revisions 
prior to November 1 may come under The following tables give some of the 
the new rates on the customary short new rates by territory for Class 4 com- 
term cancellation basis. mercial cars. 
COMMERCIAL BODILY INJURY RATES — CLASS 4 
—~Old Rates - New Rates — 

Territory Heavy Medium Light Heavy Medium Light 
Manhattan, Bronx, Brooklyn................ $200 $163 $111 $166 $135 $92 
IE EAE COT FE EEE Ce Te 200 163 111 150 122 83 
IN ii og ods boa Se edd tasioms ar ia KE 175 121 80 160 110 72 
CG BNR ocd opt ptcncdetetadinaceate 135 93 62 120 82 5§ 
I du 2 G.5'@ elas On Ma WRAL ae ee 128 88 59 115 79 53 
NE 85 606 on. bi seers baa eed wa ean 104 72 48 97 67 45 
Amsterdam, Glens Falls, Gloversville, Middle- 

NIRS oh bkdicainweserakedweseees 100 69 46 91 63 42 
Mew York City Sedbserbani. cic scsscviccess 102 70 47 91 63 42 
CE ater Gbecetseeqhemserkesaueennegans 102 70 47 91 63 42 
Sc cidui cca nedhvs week sorweendics 104 72 48 84 58 39 
| PTET ECT TTT eT Cee TTC TTT 76 51 35 74 50 34 
er ee errr 49 34 23 47 33 22 

COMMERCIAL PROPERTY DAMAGE RATES — CLASS 4 

Manhattan, Bronx, Brooklyn................ $ 8&8 $ 71 $ 39 $ 84 $ 67 $37 
COE cnet eewetntecys desdanKicaerenenesce 88 71 39 74 60 33 
SE eft crssdneawsd nee eddnsestabeeranews 4 44 26 62 42 25 
ED 606004009000 86s haentnenseenaNene 5 40 24 56 38 23 
CS. Da is pe dceevresendeuwnesees 57 39 23 54 37 22 
GD FEE Swarvendsnsocevscowscorenesvous 49 34 20 4¢ 33 19 
DEY <ecawncteedsdddnGasanduensaessenaneae-2 4¢ 33 19 46 33 19 
New York City Suburban...........ceeceee. 50 35 20 46 33 19 
GE, 6 a chdensdce din wtncée ches inesoes 39 27 1¢ 42 29 17 
Kingston, Newburgh, Middletown, Rockland 

SE dawudasneddeiades ceteesendacvess 42 29 17 42 29 17 
eG TRE cane vcnwesnnserernctereousiene 38 2¢ 15 36 25 14 
Massatt Coumnty......c.cccccccesessncsessesene 36 25 14 36 25 14 
eer OF BMGs ic tiie ict ec cvesagewesvrs 26 18 11 26 18 11 

C. W. LINCOLN WITH F. &'D. OSCAR H. LINN PRESIDENT 

Charles W. Lincoln, son of Leroy Lin- a . 
coln, president, Metropolitan Life, start- Elected by N. J. Surety Underwriters 
ed the New Year as a special agent of Ass’n; Messrs. Conway, Edwards 


the Fidelity & Deposit attached to its 
Newark, N. J., branch office. Mr. Lin- 
coln, 25 years old, recently completed 
the home office training school course of 
the F. & D. and is equipped for active 
field service. He is a graduate of the 
University of Virginia. 





Convicted of Fraud 
A jury in Federal District Court, Mil- 
mene returned a verdict of guilty in 
the case of Jennings B. Momsen, former 
pass oD of Associated Adjusters, on 
thirty-seven counts of mail fraud. 








99 John Street 


CAPITAL 
Surplus 


Reserve for Losses . 
All Other Liabilities 


CASUALTY 





cAMERICAN 


RE-INSURANCE CoO. 


Robert C. Ream, President 


DECEMBER 3ist, 1938 
Voluntary Catastrophe Severee 


TOTAL ADMITTED ASSETS 


NOTE: Securities carried at $364,875.00 in the 
above statement are deposited as required by law. 


FIDELITY 
Re-Insurance 


New York 


$2,000,000.00 
4,547,338.93 
500,000.00 
4,574,742.68 

‘ 2,129,434.74 
13,751,516.35 
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and Howie Also Officers 

Oscar H. Linn, Employers’ Group, is 
the newly elected president of the Sure- 
ty Underwriters’ Association of New 
Jersey, composed of bonding department 
managers of Towner Bureau company 
branch offices in Newark, N. Mr. 
Linn was elected at the annual meeting 
of the association on Tuesday at the 
Down Town Club, same city, succeeding 
D. Blake Lumpkin, Maryland Casualty, 
who was given a vote of thanks. 

New vice-president is James N. Con- 
way, Hartford Accident, succeeding 
Ralph W. Hawkins, and re-elected sec- 
retary is Alfred H. Edwards, American 
Surety. The new treasurer is George 
Howie, Glens Falls Indemnity. 

Retiring President Lumpkin was elect- 
ed to the board of trustees of which 
the following are members: Howard B. 
Hodge, National Surety Corp.; W. G. 
Schryver, United States F. & G.: Harry 


Vernoy, Loyalty Group, and R. W. Haw- 
kins, New Amsterdam Casualty. 
President Linn’s first official action 


was to appoint the 1940 legislative com- 
mittee of the association. Paul S. Par- 
ris, Fidelity & Deposit, is its reappointed 
chairman and his committeemen are Ed- 
win H. Charles, Indemnity Co. of N. A.; 
B. Victor Cranston, Fidelity & Casualty, 
and D. Blake Lumpkin. 

MRS. C. R. CARPENTER KILLED 

Mrs. Bernice Carpenter, wife of 
Charles R. Carpenter, an adjuster and 
investigator for the Travelers in Chi- 
cago, was drowned December 27, when 
the car in which she was riding with 
her fesdinal skidded in Lincoln Park 
and plunged into a lagoon. 
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Four Promoted by Aetna Cos. in N. Y. 
To Assistant General Managers 


The appointment of Claude T. Spauld- 
ing, Eugene H. Mathews, William A. 


Riordan and Harry Francis O’Malley 
to be assistant general managers of the 
New York office of the Aetna Life 





Nation-Wid« 
WILLIAM A. 


News Service, Inc. 
RIORDAN 


was announced by 
Lewis this week. 


\ffiliated Companies, 
Vice President J E. 
Spaulding and Riordan Careers 
joined the Aetna 


Claude Spaulding 


Affiliated Co'’s., in 1922 as an A. & H. 
special agent. Shortly thereafter he was 
transferred to the home o ce gency 
department where he was given super- 
visory work in connection with the acci- 
dent and health production. He also 
served as instructor in charge of the 
\etna’s A. & H. sales courses. In 





CLAUDE T. SPAULDING 
January, 1938, Mr. Spaulding was trans- 
ferred to New York City where he was 


the agency brokerage 
100 William Street 
New York World’s 
Fair Department of the Aetna Affiliated 
Co’s., established early last year, was 
among the divisions successfuly directed 
by him. 

A native of Marcellus, N. Y., 
graduate of the University of 
Mr. Spaulding has been a member of 
the general committee in charge of 
national A. & H. Week. He has also 
made many talks on salesmanship before 
Various insurance organizations. 

William A. Riordan, manager of 
metropolitan and = suburban 


put in charge of 
department in the 
branch office. The 


and a 
Buffalo, 


the 
department 


Co., and 
has been 
thirty-two 
14 with the 
in the local fire 


of the Automobile Insurance 
Standard Fire of Connecticut, 
in the insurance’ business 
vears, starting as a boy of 
Home in January, 1908, 





E. H. MATHEWS 

department, manager of which was Vin- 
cent Perry Wyatt. He attended night 
school while working in the daytime. 
In 1917 he went with local department 
of Continental which was directed by 
James J. Hoey, then executive vice- 
president. In 1920 he joined the Sun 
Insurance Office as local secretary, U. S. 
manager being Preston T. Kelsey. In 
August, 1926, he joined Aetna Affiliated 


Co’s. as local fire manager of Automobile. 
In 1936 suburban was added to his 
jurisdiction. 

He has for some 
committee of 


years been chairman 
New York Board 


of loss 


of Fire Underwriters. He is vice-presi- 
dent of Insurance Society of New York 
and a member of executive committee 


of New York Fire Insurance Exchange. 
Careers of Mathews and O'Malley 
Mr. 


casualty 


Mathews, manager of the 


HARRY F. O’MALLEY 


underwriting department, is a graduate 
of Bound Brook, N. J., High School. In 


1913 he came with the Aetna in its 
liability department, then under the 
supervision of Arthur M. Murray. He 
continued up through the liability de- 
partment, becoming assistant superin- 
tendent, superintendent, assistant man- 
ager and then manager. In 1937 he was 
made manager of the casualty under- 











ENDORSE 





”° 
archers. 
tures 





from the Latin in, and dorsum, the back. 
originally meant something carried on the back, as 
elephants were said to be 
but its meaning is now limited to the signa- 
on the back of bills of exchange, or other 


commercial or legal documents. 


The word 


of 


“endorsed with towers 


—Words, Facts and Phrases 
by Eliezer Edwards. 








Newark 











Agents and policyholders justifiably rely upon 
the protection and service guaranteed by 
policies endorsed by the 


BANKERS INDEMNITY INSURANCE COMPANY 
NEWARK, N. J. 


One of 


New Jersey 

















writing department at the time when 
U. Lyman was advanced in executive 


ranks. Ever since then he has been in 
charge of compensation, liability, auto- 
mobile and miscellaneous casualty lines 
He is a member of the governing com- 


mittee of the Compensation Insurance 
Rating Board. 

A native of Worcester, Mass., Mr 
O'Malley, manager of the bond depart- 
ment, went to Dartmouth and to George- 
town University. Upon leaving college 
he entered the home office in Hartford 
in the bond department under the late 
Daniel N. Gage. Two years later he was 
transferred to New York where he be- 


came special agent of the bond depart- 
ment in the metropolitan territory. Suc 
ceeding promotions were assistant man- 
ager, then manager of the bond depart- 
ment. He is the newly elected president 
of the Surety Underwriters Association 
of New York and was president of the 
Surety Managers Luncheon Club of New 


York. 


C. W. BENFIELD’S ANNIVERSARIES 


N. Y. Broker, 25 Years in the Business, 
to Observe 20th Wedding Anniver- 
sary on Cruise With Wife 


Williams 
116 
announced to 


Senfield, insurance 
Street, New York, 
guests at a New 

party that he and 
Jenfield will celebrate 


Charles 
broker at John 
his 
Year’s last 
Mrs. 
tieth 
weeks’ trip to Bermuda, leaving January 
6. Mr. 
ty-fifth anniversary in the insurance busi- 
ness recently and in this time he has 
built up a sizeable business as a broker 
handling all types of fire, life, casualty 
and surety lines. 

\ resident of Maplewood, N. J., Mr. 
Benfield is prominent in civic affairs of 
that town and socially in the Maplewood 
Country Club. His son, Charles, Jr., a 
freshman at Williams College, provided 
the entertainment at the aforementioned 
New Year’s party with selections on the 
accordion, which he plays with the skill 
f a veteran. 


Friday 
their twen- 
three 


wedding anniversary by a 


Jenfield also observed his twen- 





Ben Altman, who runs the downtown 
New York agency of the Mutual Benefit 
Health & Accident and who is also gen- 
eral agent of the Eastern Life of New 
York, is now taking a short vacation in 
Florida. He left New York immediately 
following a New Year’s party at his 
office which attracted many agents and 
brokers. Among his guests was_ his 
youngest son, Victor, a brilliant student 
at Harvard Law School. Another son, 
Oscar, is attached to the TNEC staff 
at Washington, D. C., while a third, Her- 
bert, is with the Wages and Hours Ad- 
ministration at the capital. Mr. Altman 
has built up a sizeable volume of busi- 
ness for both his companies since he 
opened his John Street office. John E. 
Hirten is his A. & H. manager and 
I. H. August his life manager. 





OCCIDENTAL IND. EXPANDS 

Following a recent increase in capital 
from $750,000 to $1,000,000 and an addi- 
tional subscription to policyholders’ sur- 
plus of $250,000, Occidental Indemnity, 
wholly owned subsidiary of Fireman's 
‘und, is now expanding its scope of op- 
erations into the states east of the Rocky 
Mountains. Its operations in the newly 
entered states are under the direction 
of Vice-President Richard V. Goodwin 
at Eastern department headquarters in 
New York City. 





MUTUAL IN GRAND RAPIDS 

\ temporary authorization certificate 
has been issued by the Michigan Insur 
ance Department to twenty-one Grand 
Rapids, Mich., residents who are organ- 
izing the Carriers Mutual Casualty Co 
of that city. This company is to be in 
corporated under the general mutual sec 


tion of the insurance code with broad 
casualty powers, permitting the writins 
of virtually all casualty insurance risks 


except life. 
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New Forgery Bond 
(Continued from Page 32) 


or issuers, or which shall have been raised 
or otherwise altered, or upon which the 
signatures of any endorsers, sureties or 
guarantors shall have been forged.” 

DEFINITION OF INSTRUMENTS:  Instru- 
ments are defined to mean warehouse re- 
ceipts; bills of lading; assignments of ac- 
counts receivable; chattel mortgages; real 
estate mortgages; conditional or retail 
sales contracts; trust agreements, lease 
agreements and other similar instruments 
covering or purporting to cover personal 
property ; sidleniions tor the payment of 
money commonly called promissory notes; 
and assignments of any of the foregoing ; 
but does not mean promissory notes issued 
lor use as currency, or coupon or regis- 
tered promissory notes similar in form 
to government or corporation bonds, by 
whomsoever issued, or any coupons de- 
tached therefrom. 

Discovery Period 

A discovery period of twelve months is 
provided within which losses may be dis- 
covered after the termination or cancella- 
tion of the bond. This period is the same 
as that provided for in bankers’ blanket 
bonds Form 2 and 8 revised, to which 
insuring clause D is attached and also in 
securities bond No. 3. 

FORGERY BY EMPLOYES, OFFICERS, 
roRS OR PARTNERS: ‘There is the 
exclusion of losses through forgery com- 
mitted by directors or partners. Because 
coverage against loss through forgery com- 
mitted by employes or officers may be se- 
cured in fidelity or bankers blanket bonds, 
it has been excluded from this contract. 

There is also a clause excluding loss on 
account of counterfeit money or currency, 
as well as a clause excluding loss on ac- 
count of alteration of, on or in any instru- 
ment drawn with a lead pencil other than 
an indelible pencil. 

Regarding notice, proof and suit the new 
bond provides that notice of loss be given 
to the company as soon as practicable after 
discovery. Proof of claim shall be filed 
within ninety days after discovery. No 
suit shall be brought against the company 


D1REC- 
usual 


within ninety days after filing claim nor 
brought at all unless commenced within 
fifteen months after discovery of loss. 


These time limits are the same as provided 
in bankers’ blanket bond, standard form 
No. 8 revised, 

As to termination or cancellation, pro- 
vision is made for termination on ten days’ 
notice by the company and for termination 
immediately upon receipt of notice from 
the insured by the company or upon the 
taking over of the insured for liquidation 
or upon the taking over of the insured by 
another institution. These provisions are 
the same provided in securities bond 


No, 3. 


as 


Salvage 

The comprehensive full salvage clause 
has been included in this form. because it 
takes care of all contingencies to the best 
advantage of the insured. It is the same 
clause that is used in bankers’ blanket bond 
forms 2 and 8 revised and securities bond 
No. 3. 


Employe Safety Vested In 
County Welfare Boards 


An opportunity for local agents to ob- 
tain workmen’s compensation business 
covering employes of the county welfare 
boards created by a 1939 welfare reor- 
ganization act, is seen in a current rul- 
ing of the Michigan attorney general. 

The opinion holds that the newly 
formed county social welfare commis- 
sions are responsible legally for safety 
of their employes under the compensa- 
tion law. The state social welfare com- 
mission is held to have no such respon- 
sibility. Thus each county board will 
be empowered to handle its compensa- 
tion independently. 





OREGON POSTPONES ACTION 


Withdrawal by Oregon Insurance 
Commissioner Earle of approval of the 
individual risk rate plan has been post- 
poned to January 15. 


Advised to Purchase New 
Official Surety Bonds 


Minnesota municipalities have been ad- 
vised to obtain new surety bonds cover- 
ing officials, instead of merely renewing 


them. The suggestion came from _ the 
League of Minnesota Municipalities, 
which pointed out that if an official 


was bonded for $10,000 and stole $30,000 
over a period of years, the municipality 
could recover only $10,000 if the bond 
was merely renewed from year to year. 
On the other hand, if a new bond for 
$10,000 were obtained each year the 
municipality could recover up to $10,000 
each year and in that way would have 
a good chance of recovering the full 
amount stolen. 

The league also advised its members 
that a municipality may carry insurance 
in a mutual company provided there is 
a limitation of liability and that this 
limitation keeps the contingent liability 
of the municipality within the maximum 
legal indebtedness. “Where the contin- 
gent liability of a mutual company mem- 
ber is unlimited, a municipality cannot 
~——e in such a company,” the league 
Said. 





Embezzlement Losses 


Exceed Those by Fire 


That annual embezzlement losses in 
the United States exceed those caused 
by fire is suggested in the fact that an 
estimated 90% of embezzlements are not 
covered with insurance, whereas only 
about 10% of fire losses are unprotected, 
according to a new leaflet entitled 
“Which Takes the Heavier Toll, Fire or 
Embezzlement?” just published by 
American Surety and New York Casual- 
ty Companies jointly. “Fire,” the leaflet 
says, “is the form of insurance first con- 
sidered and most widely carried by busi- 
ness concerns. Fidelity insurance, ac- 
cording to various surveys, is carried by 
about half of the business concerns car- 
rying fire insurance.’ 

The leaflet, which is attractively print- 
ed in two colors, is for consumer use. 





HAMPTON GOES TO CLEVELAND 


L. G. Hampton, who has been assistant 
to F. G. Fairbank, claims manager in 
Los Angeles for the Zurich General Ac- 
cident & Liability, has been transferred 


to Cleveland, Ohio, in charge of the 
newly established claims. department 
there. He is succeeded as assistant 


claims manager in Los Angeles by S. M. 
Laurin, who has been with the Gulf 
companies for the last three years and 
previous to that with the Globe Indem- 
nity. 





NICKERSON SPECIAL AGENT 


Roy Martin, Jr., vice-president of D. F. 
Broderick, Inc., of Washington, has ap- 
pointed G. F. Nickerson special agent 
for that state. Ralph D. Hall is the 
new casualty department manager of 
the company. 
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DOUBLE COMP. QUESTION 
Michigan Debates Whether Workman 


Receiving Compensation for One In- 
jury Can Claim It for Another 

A compensation case which may es- 
tablish a Michigan precedent has been 
heard in Kalamazoo by Fred W. Kaess, 
deputy commissioner, department of 
labor and industry, the issue being 
whether an employe who is already re- 
ceiving compensation for one injury may 
be granted a second award for another 
injury before the instalment payments 
under the initial award have been com- 


pleted. 
H. E. Drake, employe of the Fuller 
Manufacturing Co., insured by the 


American Mutual Liability, suffered loss 
of an eye some two years ago and was 
awarded 100 weeks’ compensation. He 
returned to work and recently suffered 
a back injury, also compensable. The 
injury was suffered, however, before the 
earlier compensation payments had end- 
ed last August 30. 

H. H. Warner, Lansing, counsel for 
the defendant employer and insurer, con- 
tended that the Department may not 
award double compensation to any claim- 
ant. E. J. Ryan, Kalamazoo, claimant’s 
attorney, argued that a second award, 
since it covered a separate injury, would 
constitute concurrent and not double 
compensation. Believed to be the first 
time the question has arisen before the 
state, there is no opinion on the issue 
in the State Supreme Court. Deputy 
Kaess took the matter under advisement. 


Hospitals Held Liable 
In Negligence Cases 


The California Supreme Court has 
ruled that hospitals cannot claim exemp- 
tion as charitable institutions from lia- 
bility for negligence of their employes. 
Mr. Justice Douglas Edmonds wrote the 
opinion upholding two damage judgments 
in separate cases on appeal. 








DAVID F. BUTLER DEAD 
David F. Butler, director of education, 
Lumbermens Mutual Casualty, died sud- 
denly in Chicago recently, age 52. 
He was born in Berwick, Maine, and 
was graduated from Harvard in 1909. 
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Missouri Liquor Bond 
Cancelling Continues 


RESULT OF COURT DECISION 





State Supervisor Confers With Company 
Officials; Stricter Investigation of 
All Applicants 





Bonding companies are cancelling hun- 
dreds of performance bonds they had 
written for retail liquor dealers in Mis- 
souri following the Supreme Court deci- 
sion that the state can recover by for- 
feiture of the full amount of the bonds 
for violation of the state liquor laws. 

The Reserve Mutual Casualty which 
was on about half of all such bonds 
in the state, has already cancelled more 
than 600 such bonds written mostly for 
tavern keepers in Kansas City and St. 
Louis. Cancellation followed settlement 
for $26,000 on sixty such bonds. 

Conference Called 

When the bonding companies began to 
cancel Walker Pierce, state liquor con- 
trol supervisor, called a conference in 
St. Louis with bonding company repre- 
sentatives. After the conference he said 
he was informed that the companies 
probably would continue to furnish the 
liquor dealer bonds for the same pre- 
mium, $20 to $30 annually, but would 
tighten their investigation of records of 
applicants and also enforce more strin- 
gent requirements. 

He said he had assured surety com- 
pany officials that he would not consider 
minor or technical violations, adequately 
controlled by penalties at the disposal 
of his department, as sufficient grounds 
for forfeiture of bonds, but would re- 
serve certification to the attorney gen- 
eral for a bond forfeiture for cases in- 
volving major law infractions. Under 
the Supreme Court ruling it will be diffi- 
cult for liquor dealers to get real estate 
owners to sign their bonds, while most 
of the tavern owners are not financially 
able to post cash bonds of $2,000. 





CAR FLEET BID AWARDED 


The Washington State Board of Con- 
trol has awarded the contract for insur- 
ance on the state motor car fleet to 
American Casualty of Reading on a bid 
of $19,253.76 submitted through the 
Portland Insurance Corp. The policy 
covers about 1,506 pieces of equipment. 
The contract was originally awarded to 
Dooley & Co., but they lost it when the 
insurance commissioner ruled their bid 
was illegal because they had not filed a 
rate with the commissioner. 





Building Elevator Experience 
Bright Spot in Canadian Field 


One of the bright spots of Canada’s 
1939 insurance experience has been con- 
tinuation of the decline in accidents on 
building elevators. This is mainly be- 
cause most elevators in operation in 
Canada are insured. 

One of the important provisions of the 
contract is that it includes careful in- 
spection of the equipment at regular in- 
tervals. These inspections have been so 
efficient that they have made compen- 
sation for losses the minor feature of 
the coverage given. In the majority of 
cases where accidents have occurred 
there has not been adequate inspection 
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